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A special surface design on Hammermill 
Safety adds protection to checks 
and helps “identify” your bank 

to the public 


To feature your bank's trade mark con- 
sistently on your letterhead, deposit 
slips, newspaper advertisements, and 
other literature is a simple but effective 
measure of public relations. 
Hammernmill is prepared to supply you 
with special design safety paper with 
your bank's trade mark a part of the 


re a met 








paper itself — put there by the same 
process as the Hammermill Safety sur- 
face design. 





Your own special design on Hammer- 
mill Safety can be supplied in a wide 
range of color and background patterns. 
Consult your check supplier for sugges- 
tions, or write on your bank letterhead 
to Safety Paper Division, Hammermill 
Paper Company, 1503 East Lake Road, 
Erie, Pennsylvania, for samples of “indi- 
vidualized"” checks and sample book of 
background designs. 
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Too Conservative 


Strs: For over four 
sign on our window “Resources Over 
$3,000,000.” We could not’ get a sign 
painter to change it and my directors said 
we were a little too conservative. The 
other day we did get it changed to $8,000,- 
000. I think the Security-First National 
Bank of Los Angeles, which shows re- 
sources of $1,500,000 in the advertisement 
in your December issue, is conservative too. 
Don’t you? 

Harry H. Rosinson, President, 

West New Brighton Bank, 
West New Brighton, 
New York City, New York 
Editor—First copies of PR pay Mighaey December 


advertisement showed $1,500,000 in error. All later 
copies were corrected to $i, 500,000,000. 
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years we had a 


Group Life Insurance 

Srrs: The Equitable Trust ‘Company 
has worked out a plan with the Prudential 
Life Insurance Company whereby the 
Equitable’s correspondent banks through- 
out Maryland and near-by states may 
provide their employees with group life 
insurance. This is provided as a part of 
the Master Group Policy in effect with our 
institution. 

All present full-time employees of present 
correspondent banks are eligible. Those 
banks which become correspondents after 
January 2, 1946, will be eligible to come 
under the group plan six months from the 
date their accounts are opened. The 
premium must be paid entirely by the 
correspondent bank, no part by the 
employee. 

This opportunity is most advantageous 
to many such banks as heretofore they 
have been unable to obtain group insurance 
due to the limited number of eligible per- 
sons to be covered. 

J. H. LEE FIsHeEr, 

The Equitable Trust Company, 
Baltimore 3, Maryland 


Sf « * 


For Returning G. I.’s 


Sirs: A great many letters have been 
coming to me from ex-service men wanting 
to start an accounting business similar to 
mine. 

Recently an article was written about it 
for the National Legionaire by Cy Hover, 
editor of the Oregon Legionaire. Mr. Hover 
suggested that this information should go 
to some magazine that would put the idea 
before the banks as many of the G. I.’s will 
probably try to utilize their G. I. loans for 
starting such a business. 

As Mr. Hover says in his article, Cuno- 
car Accounting Service is the name of our 
company which now handles the bookkeep- 
ing for more than 2, rs small business in 
Bellingham, Seattle, racoma, Vancouver, 
Portland, Salem, Oakland, San Francisco 
and San Diego. The bookkeeper drives his 
office-on-wheels right to the front door of 
the grocery, hardware store, drug store, 
laundry, or small factory and proceeds to 
provide a complete accounting service. 

Forty-three cars handle the books for 


these companies whose annual turnover 
represents more than $100,000,000 a year. 
This activity brings a gross income to 
Cunocar of approximately $250,000 a year 
from fees which vary from $7.50 to $75 a 
month, or a client-average of $20. 
We are offering to lease sections of the 





Cunocar accounting service 


United States to enterprising young men. 
AG. I. can lease a territory for twenty years. 
Cuno R. BrYANT, 
Cunocar Accounting Service, 
737 S.E. Ash Street, Portland 14, Oregon 


¢ « ° 


Plans for Personnel 


Sirs: I want to express my appreciation 
for the excellent treatment of our article, 
“Plan for Personnel,” in your December 
issue. Mr. Burchard, who wrote the article, 
has received a number of requests for 
sample forms from those who have already 
read the article. 

H. J. Wiitis, Manager, 

Public Relations Department, 
Central National Bank of Cleveland, 
Cleveland 1, Ohio 
rs . + 


During Pacific Duty 


Strs: You have no idea how helpful 
your magazine has been during my Pacific 
duty in keeping up with the trends of 
thought in the banking business. 

Lr. F. G. CHapwick, USNR, 

Aide to Fleet Admiral Nimitz, 
Main Navy Building, 
Washington 25, D. C. 
(On military leave from Granite Trust 
Company, Quincy, Massachusetts.) 


o ° * 


N.A.B.A.C.’s 1946 Meetings 


Sirs: The completed schedule of re- 
gional meetings and the annual convention 
has just been announced by Ben N. Jenkins, 
president of The National Association of 
Bank Auditors and Comptrollers. 

The three regional conferences are 
scheduled to be held this spring as follows: 
Eleventh Eastern Regional Conference, 
Ritz-Carlton Hotel, Atlantic City, New 
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Jersey, April 24-27. First West Coast 
Regional Conference, Seattle, Washington, 
May 15-17. Ninth Mid-Continent Re- 
gional Conference, Schroeder Hotel, Mil- 
waukee, Wisconsin, May 23-25. 

The twenty-second Annual Convention 
is scheduled for Oklahoma City, Okla- 
homa, October 21-23. This is the home 
city of President Jenkins, who is an assist- 
ant vice-president of the First National 
Bank and Trust Company in that city. 

D. R. Cocuarp, Assistant Secretary, 

The National Association of 
Bank Auditors and Comptrollers, 
Chicago 3, Illinois. 
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GOOD NEIGHBORS ARE 


The great buying power of Latin America, repre- 
sented by a vast accumulation of available dollar 
exchange, is engaging the attention of American 
exporters as the United States again prepares to 
send goods in volume to her neighbor republics. 

As our exports grow, the farmer in Chile will 
eventually get his new tractor; the Brazilian in- 
dustrialist, new factory equipment; and our new 
household appliances will put a twinkle in the eyes 
of many a Colombian housewife. Our “good 
neighbors” are also “good customers.” 

The Chase Foreign Department can be of in- 
valuable assistance to American exporters and 


importers. For the Chase Foreign Department has 
long maintained close relationships with corre- 
spondent banks throughout Latin America, chosen 
for their efficiency in transacting foreign business 
as well as their intimate knowledge and under, 
standing of local business conditions. | 

Through these correspondents, the Chase is able 
to offer aid, in the form of accurate information 
and complete facilities, to the American business- 
men who will share in the coming great volume 
of trade. These Chase facilities which are always at 
the disposal of our domestic correspondent banks 
provide a valuable service for their own customers. 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


HEAD OFFICE: Pine Street corner of Nassau 


LONDON — 6 Lombard Street «+ 


Havana «+ San Juan + Panama « 


51 Berkeley Square « Bush House, Aldwych 
Colon «+ Cristobal 


* Balboa «+ Office of Representative: Mexico City 


Member Federal Deposit Insurance Corporation 
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In the TREND of BANKING 


On the 1946 Calendar 


On the agenda of bank meetings in 1946 
have beén added the following: 

The A: B. A. savings division will resume 
its progtam of decentralized meetings with 
an eastern regional savings and mortgage 
conference to be held in Boston, Massa- 
chusetts, -March 7 and 8, at the Hotel 
Statler. 

The annual spring meeting of the 
A. B. A. Executive Council will be held 
April 14-16 at the French Lick Springs 
Hotel, French Lick, Indiana. 

Plans are currently being laid this month 
for the 43rd annual convention of the 
American Institute of Banking, scheduled 
for June 11-14 in Cincinnati. 


° o Sf 


Year-énd Trends 


While the war’s end and the Victory 
Loan Drive in December served to scramble 
slightly the relative positions of the nation’s 
largest banks, the prevailing trend was 
still onward and upward. The fifteen 
leaders, for example, chalked up a com- 
bined inérease in deposits of close to $5 
billion. << 

Captuting the headlines was the interest- 
ing contest for the title of largest bank in 
the United States. The year-end saw the 
lead shift back across the country to the 
East Coast. Chase National Bank, with 
its war loan account replenished in Decem- 
ber, had.a whopping final quarter deposit 
gain of over a billion dollars, and not only 
recaptured. its long-held top honors but 
became the first bank to go beyond the $6 
billion mark in total resources. Bank of 
America, which had pushed past Chase 
during the third quarter of last year, 
dropped to second spot despite a deposit 
increase 6f more than $500 million in the 
last quarter. National City Bank of New 
York, in third place striking position, kept 
pace with the leaders with a $950 million 
gain for the year and a year-end deposit 
total of over $5 billion. 

Other changes. Another New York 
institution, Manufacturers Trust Com- 
pany, continued to climb in rank during 
the past year, with a better than $500 mil- 
lion increase. After having moved up a 
notch from 8th to 7th in 1944, it nudged 
ahead from 7th to 6th position in 1945. 
Security-First National Bank, Los Angeles, 
previously ranked 12th, took over tenth 
place in the standings. Irving Trust Com- 
pany, New York ascended from 14th to 
13th, and Bank of the Manhattan Com- 
pany followed from 15th to 14th. 

A newcomer in the ranks of billion- 
dollar-deposit institutions is Cleveland 
Trust Company, which moved from 17th 
to 16th ppsition. Other significant gains 
among the first twenty banks were made 
by New York Trust Company, from 21st 
to 18th; American Trust Company, San 
Francisco, from 19th to 17th; Corn Ex- 
change Bank Trust Co., New York, 24th 
to 19th; and Philadelphia National Bank, 











Chase Bank’s WINTHROP W. ALDRICH 


His institution regained the top 





Chairman A. J. GOCK, Bank of America 


Back to second despite large gain 





National City’s GORDON S. RENTSCHLER 


In third place striking position 


23rd to 20th place in the standings. 
A further analysis of the year-end assets 
of the twenty largest banks discloses some 





other noteworthy trends. During the year 
the banks increased their cash holdings by 
nearly $1.7, to an average of 20 per cent of 
total resources, the highest percentage for 
this classification since the 1943 year-end. 
This was matched by a percentage drop in 
the amount of Government securities held, 
from 57 per cent to 54 per cent. Loans 
showed a gain of about $1.7 billion, reflect- 
ing not only year-end activity during the 
Victory Loan Drive but also a notable 
increase in commercial loans to finance 
business reconversion. 
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Annual Report Comments 


Some conflicting opinions on term loans, 
comments on interest rates that ranged 
from critical to resigned, a generally opti- 
mistic appraisal of the loan outlook, and 
a widespread noting of resurgent activity 
in foreign departments, were among the 
highlights of annual reports from metro- 
politan banks. 

Perhaps greatest news attention was 
attracted to the criticism of term loans 
voiced by Percy H. Johnston in his final 
address to shareholders as retiring chair- 
man of the board of Chemical Bank & 
Trust Co., New York. He declared: ‘We 
view with grave apprehension the tendency 
of large commercial banks to invade the 
investment banking field by making long- 
time loans and commitments. It is our 
belief that such policies are unsound and, 
if generally followed, will bring about a 
non-liquid and frozen position of such 
institutions. Bank liabilities are quick, 
and therefore assets should be of short 
maturity and readily liquable.” 

Term loan defense. On the same day 
at the annual shareholders’ meeting at 
Chase National Bank, Winthrop W. Ald- 
rich pointed out that his institution had 
been active in making term loans to indus- 
try for a number of years, and predicted an 
accentuation of the trend. “It is appar- 
ent,” he stated, “that the bulk of the 
credits sought by many large industrial 
companies will be utilized in the form of 
term loans, covering a period of several 
years and repayable in serial installments. 
This development confirms and accentu- 
ates a trend which started about ten years 
ago. It represents a major change in com- 
mercial banking practice.” 

An even more direct defense of term 
lending as a satisfactory form of invest- 
ment for commercial banks was made by 
John E. Bierwirth, president of The New 
York Trust Company, speaking extempo- 
raneously to shareholders. He remarked: 
“There has been some comment in favor 
of and against the making of term loans by 
commercial banks. If commercial banks 
are going to do what is expected of them 
by their commercial customers, they are of 
necessity going to have to make term loans. 
Before the advent of this type of loan, 
commercial banks purchased industrial 
bonds and railroad bonds on the assump- 
tion that they could be sold if they did not 
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work out satisfactorily. What experience 
I have had in banking has taught me that, 
as a general rule, when the prices of such 
bonds decline they are not usually sold but 
are carried through a period of depression, 
regardless of price. 

“In making term loans, we feel that we 
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know a great deal more about the borrow- 
ing company than would be the case if we 
purchased bonds. Our term loans, which 
are to representative leaders in various 
industries, are .set up on an amortization 
basis and we are kept constantly informed 
of the company’s operating results and 
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EXPORTS AND IMPORTS 


Buffalo normally handles more export and 
import trade with Canada than any of .the 
other 45 customs districts in the United 


The Marine Trust Company has aided in 
the commercial development of Buffalo 


Member of Federal Deposit Insurance 





MARINE TRUST COMPANY 
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“Special Correspondent” 


In newspaper work, a “special correspond- 
ent”’ is distinguished by ability to carry out 
difficult or unusual assignments. Among 
banks there are also “special” correspond- 
ents, upon which other institutions may 
always count. In New England, the Shaw- 
mut is known for prompt handling of diff- 
cult or unusual situations and for its “out- 
standing strength” for 109 years. 


The Rational 
Shawmut Bank 


40 Water Street, Boston 
Member Federal Deposit Insurance Corporation 
CaPITAL $10,000,000 SurpLus $20,000,000 
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progress. In my opinion, loans of this type 
will prove to be a real help to industry and 
are a satisfactory form of investment for 
commercial banks.” 

Interest rates. On the matter of interest 
rate, bank experience appeared to be a 
mixed one. Some institutions reported a 
continuing decline in the average rate. on 
loans as well as investments, and the con- 
sensus of opinion as expressed in the annual 
reports appeared to be as follows: “The 
financing of the public debt and the large 
reservoir of funds seeking investment seem 
to preclude any increase in interest rates 
in the near future.” Nevertheless, some 
banks cited an upturn in the average return 
on loans. 

An aggressive stand against declining 
interest rates was a feature of the year-end 
comments by S. Sloan Colt, president, 
Bankers Trust Company, New York. 
“Government fiscal policies are the domi- 
nant force in the structure of interest 
rates,” he maintained. “The policy up to 
the present has been one of maintaining 
low rates, but the working out of the policy 
has resulted in declining rates. The amount 
of interest paid by the Government on a 
greatly expanded debt, while important, is 
by no means so important as the distribu- 
tion of the debt itself. The inflationary 
effects of expanding bank credit are too 
well known to be dwelt upon here, but the 
lesser known disadvantages of declining 
interest rates paid to non-bank investors 
are only beginning to be recognized. If, 
instead of concentrating excessive amounts 
of the debt in short maturities which tend 
to flow into the banking system, the Treas- 
ury would issue sufficient amounts of 
longer-term securities to attract and retain 
the savings of institutional and private 
investors, it would lead to a better distribu- 
tion of the debt and create a healthier debt 
structure. 

“Declining interest rates do not in fact 
relieve the public of the debt burden as 
suggested,” Mr. Colt continued. ‘“‘Some- 
body pays the price for these lower rates. 
They add to the cost of every life insurance 
policy and reduce the income of every sav- 
ings depositor and every investor, whether 
in Government securities or corporate 
securities. They reduce the income of 
every endowed educational and charitable 
institution. Such costs as these do not go 
through the Federal budget but the public 
pays them nevertheless. It is a form of 
indirect taxation, or confiscation, that in 
many cases may be far more burdensome 
or inequitable than straight Government 
taxation to meet legitimate debt costs.” 

Loan prospects. For the first time in 
several years, the annual reports were 
almost unanimously optimistic about the 
loan outlook. Bank of America cited loans 
and discounts outstanding at the year-end 
of $1,018,741,000, an increase of about 
$125,000,000 over a year ago. President 
L. M. Giannini declared: ‘“‘Loans out- 
standing at the year-end exceeded any 
previous record, but considering our plans 
and facilities and the outlook for con- 
structive use of bank credit, we expect cur- 
rent figures to be eclipsed by future 
developments.” 

In a similar vein, President David E. 
Williams of the Corn Exchange National 
Bank and Trust Company, Philadelphia, 
reported: ‘“‘Through our Insured Budget 
Loan Department we are financing indi- 
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‘NEW YORK 





CONDENSED STATEMENT OF CONDITION, DECEMBER 31, 1945 


























ASSETS 

Cash and Due from a ea ae er $ 378,425,210.74 
U. S. Government Securities ......... 894,686,409.15 
Loans and Bills Discounted ......... 568,440,375.09 
State and Municipal Securities ........ 14,435,886.11 
Other Securities and Investments. ...... 44,467,867.21 
Real Estate Mortgages . . . . . 2 2 se ses 59,258.50 
Banking Premises... .. 2.2 ese seer 15,230,350.64 
Accrued Interest and Accounts Receivable. . . 5,163,632.66 
Customers’ Liability on Acceptances ..... 1,036,622.97 
$1,921,945,613.07 

LEABILI TiS 

Capital ... 2. 2 ee eevee - $30,000,000.00 

Supple. ci tt ete 80,000,000.00 
Undivided Profits ...... 33,317,049.61 $ 143,317,049.61 
(Sen DE, 6 oe a OARS 15,403,262.71 
Dividend Payable January 2,1946 ...... 1,050,000.00 
DOPOGE S84 i a ee ee eee bee 1,749,590,468.60 
Reserve for Taxes, Accrued Expenses, etc. . . 8,321,798.28 

Acceptances Outstanding . . $ 2,332,749.71 
Less Amount in Portfolio . 1,154,134.78 1,178,614.93 
Cae RN bib sis te ok ae ele 3,084,418.94 
$1,921,945,613.07 








Securities in the above statement are carried in accordance with the method 
described in the annual report to stockholders, dated January 11, 1945. Assets 
carried at $424,516,297.89 have been deposited to secure deposits, including 
$399,015,290.68 of United States Government deposits, and for other purposes. 


Member of the Federal Deposit Insurance Corporation 
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viduals to double the extent of 1944. With 
the peak production of durable consumer 
goods and the lifting of credit restrictions 
will come unprecedented opportunities for 
the granting of loans to individuals.” 
Foreign trade. Relaxation of Govern- 
ment controls over foreign commerce, end- 
ing of lend-lease shipments, and relatively 
greater availability of goods for export 
were reported as factors which have com- 
bined to produce a comparative boom in the 
foreign departments of larger banks. 
Earnings from this source were enhanced 
during the past year. However, a note of 
caution was sounded by James G. Blaine, 
president, Marine Midland Trust Com- 
pany, New York, in his annual message to 
stockholders. He remarked that as over- 
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Fire Marine Infurance @mpany 
PROVIDENCE, RI 
1859 
ATLANTIC FIRE INSURANCE CO. 
Raleigh, North Carolina 
THE CENTRAL STATES FIRE INS. CO. 
Wichita, Kansas 
GREAT EASTERN FIRE INSURANCE CO. 
White Plains, N. Y. 
MINNEAPOLIS F. & M. INSURANCE CO. 
Minneapolis, Minn. 


RELIANCE INS. CO. OF CANADA 
Montreal, Canada 


* 


HARTFORD 
30 Trinity ‘Street 
CHICAGO 
Insurance Exchange 
NEW YORK 
110 William Street 
SAN FRANCISCO 
220 Montgomery Street 
MONTREAL 
485 McGill Street 





All Forms of Fire and 
Property Insurance including 
Ocean and Inland Marine 


Country-wide Brokerage Service 
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Ultimate in drive-in facilities, Central National Bank in Chicago 


seas trade is restored, extension of credit 
will require careful scrutiny of the many 
factors involved. ‘“‘Among these,” he 
added, ‘“‘are the fiscal policies of foreign 
governments and their ability to make 
payments, the stability of foreign govern- 
ments, and the prices of commodities.” 

Economic views. The banking leaders 
expressed general misgivings at some of the 
developments on the economic front. “Full 
Production” was cited as the only satis- 
factory answer by Walter W. Smith, presi- 
dent, First National Bank in St. Louis. 
“If inflation is to be avoided and our 
standard of living raised or even main- 
tained, this can come about only through 
abundant production and not through 
higher costs and restricted output,” he 
maintained. ‘‘High money wages in them- 
selves do not increase real purchasing 
power unless there is an ample supply of 
goods to be purchased. The war, with its 
high wage scales and shortage of consumer 
goods, should have taught this lesson, and 
certainly the example of all of the European 
countries today further proves that abun- 
dant money purchasing power can exist 
amidst dire want and even actual starva- 
tion. Real progress toward a solution of 
our current problem could be made if all 
of us, labor, management, and government, 
would maintain Full Production as our 
national goal.” 

“It should be obvious,” says Walter S. 
McLucas, chairman of the board, National 
Bank of Detroit, “that widespread govern- 
mental controls can not work effectively in 
a competitive economy. Rigid price con- 
trol, for example, too frequently results in 
the restriction or discontinuance of produc- 
tion. Rigid control over interest rates re- 
sults in eventual regulation of all credit. 
This path leads to the total destruction of 
the great economic mechanism which pro- 
vides the services and develops, produces, 
stores and distributes the goods we want 
or need.” 

Far from normal. A philosophical view 
was taken by Lawrence F. Stern, president, 
American National Bank and Trust Com- 
pany of Chicago, who reminded stock- 
holders that “The greatest armed conflict 
in the history of the world has been over 
for but a few short months. It is too much 
to expect that the resulting upheavals in 
national and world economics can be im- 


mediately adjusted and international rela- 
tions placed on a full basis of mutual under- 
standing and co-operation.” Mr. Stern 
predicted: ‘““We have ahead of us difficult 
times that will call for patience and toler- 
ance and vision. The year 1946 will be far 
from a normal, peacetime year.” 

In his concluding remarks, Harvey D. 
Gibson, president, Manufacturers Trust 
Company, New York, summarized the 
situation as follows: “We must resume 
business under totally different world con- 
ditions and satisfy new and accumulated 
needs in our own country. More than ever 
banks will be an important, perhaps a 
determining, factor in simplifying the 
process of reconversion, and new approaches 
will be necessary if banks are to solve the 
financial problems involved.” 


o * 


Deluxe Service for Motorists 


Construction is now under way on an 
addition to the Central National Bank, 
Chicago, which will provide the ultimate 
in drive-in banking. 

There will be two one-way drives, per- 
mitting motorists to enter from either of 
two streets. Ten or more teller windows 
will be provided to handle deposits, with- 
drawals, cashing of checks and other 
window service for motorists. The bank 
estimates that 1,500 motorists can be 
handled a day during business hours 
through this drive-in arrangement. 

Motorists desiring to park their cars for 
other banking services will be able to turn 
off the drive-in lanes into a two-story park- 
ing building with a lobby on the first floor, 
now being erected immediately adjacent to 
the semicircular drive-in teller window 
building. 

Construction plans also include an 
extensive remodeling and re-arrangement 
of the main building. 
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Home Planning Service 
for Veterans 


Utilizing the new A. B. A. mortgage 
merchandising plan announced recently for 
establishing banks as home planning infor- 
mation centers in their communities, the 
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five mutual savings banks in Worcester, 
Massachusetts, have undertaken a joint 
program for adapting this plan to the 
service of Worcester war veterans who are 
interested in the planning and buying of 
homes. 

The A. B. A. plan consists of a program 
of monthly bulletins or folders bearing the 
using banks’ own signature, which furnish 
prospective home buyers most of the infor- 
mation they need to guide them in the 
planning and acquiring of a home. 

The Worcester mutuals are making their 
service known to veterans through the 
Worcester Veterans Council, a municipal 
veterans service organization, and through 
newspaper advertising. b 

Their first approach was through the 
Veterans Council which furnishes veterans 
with a kit of informational and factual 
material on veterans’ rights under the 
G. I. Act, educational and business oppor- 
tunities, etc., in Worcester. It accorded 
to the five savings banks the privilege of 
including in the kit their literature on home 
planning and purchasing. 

The second step was advertising in the 
newspapers offering the help of the banks 
to veterans in the planning and purchasing 
of homes. 

The literature and the advertising are 
signed jointly by the five savings banks. 
If interested, the veteran selects one of 
the banks, and from that point on, the 
home planning bulletins and other help 
that he may desire are provided by that 
bank. 

The material contained in the bulletins 
is built around a series of booklets prepared 
by the Small Homes Council of the Uni- 
versity of Illinois to help people with the 





Q. the ways that the Mutual Savings Banks of Worcester 
can help you—is in the planning and purchase of a home. 

‘This is the first of a series of helpful Mutual bulletins on home 
planning. All you need do to receive future bulletins as issued— 
‘will be to call at your Mutual Savings Bank and ask to be placed 
on the bulletin mailing list. 

New bulletins will soon be available on landscaping, kitchen 
Planning, heating plants-and other similar subjects. 

‘We welcome opportunities to help you with your personal 
financial problems. : 


THE MUTUAL SAVINGS BANKS OF WORCESTER 


CENTS SAVINGS 
SAVINGS 








Co-operative newspaper advertisement 


planning of their homes. These booklets 
cover such topics as designing the home, 
financing the home, selecting the home 
site, cost of home ownership, heating the 
home, fuels and burners, kitchens, interiors, 
landscaping, etc. 

Through special arrangement with the 
University of Illinois, these booklets have 
been made available to the A. B. A. for 
adaption to bank use, and they are the 
source of material contained in bulletins 


which the five Worcester savings banks are 
placing at the disposal of the veterans. 

No architects, builders, dealers or sup- 
pliers are mentioned, nor are any products 
or brand names. The information provided 
is based on careful research by the univer- 
sity and is designed to be of practical 
assistance to home planners. 

* * o 


Investment Suggestions 


In an effort to assist bankers in formu- 
lating a sound investment program, the 
University of Minnesota co-operated with 
the Division of Banking in Minnesota in 
studying the investment practices of state- 
chartered institutions over a period of 


7 


years. A list of suggestions was prepared 
to help correct the more widespread prac- 
tices that were resulting in losses, excessive 
depreciation, or involvement in other 
difficulties. 

In a recent discussion of bank invest- 
ments before the annual Bank Study Con- 
ference of the Michigan Bankers Associ- 
ation, these suggestions were cited by 
Laurence R. Lunden, comptroller of the 
University of Minnesota and associate 
professor of the School of Business Adminis- 
tration. Because of their broad applica- 
bility, the admonitions are here reproduced: 

1. With the exception of local issues 
which are, in effect, direct advances by the 
bank to local industry, investment in 
corporate issues should be confined to 
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bonds which are a part of an issue of at 
least 5 millions, or which underlie an issue 
of at least that much. 

2. Bonds of companies whose earnings 
are highly cyclical in nature should not be 
considered eligible for bank investment. 

3. In order to be eligible for investment 
by a bank, a security should have an ascer- 
tainable lien position which would place the 
bank holding the security in an unassaila- 
ble preferred position, such priority to be 
in addition to the usual emphasis on ade- 
quate earnings position. 

4. Obligations of companies in an in- 
dustry or a municipality about which the 
banker knows nothing or about which he 
can get little reliable information should be 
regarded as ineligible for purchase. 

5. Bonds having long maturities should 
be considered ineligible for bank invest- 
ment unless provision has been made for a 
program of staggered maturities, in which 
event such long-term bonds should bear a 
proper relation to the rest of the account. 

6. With the exception of local issue 
which are, in effect, direct advances by the 
bank to local industry, only seasoned issues 
should be considered eligible for bank 
investment. 

7. In order to be eligible for bank in- 
vestment, a bond should fulfill a specific 
function for the bank. 

8. No bond, however eligible it might 
otherwise be, should be considered for pur- 
chase without a full disclosure of all perti- 
nent facts by the seller or by the independ- 
ent investigation of the buyer. 

9. All securities of a speculative nature 
should be avoided. 
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= “Investment Merits of Selected Railroad 
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HALSEY. STUART & CO. 





Today’s railroads are a revitalized and, to a 
large extent, a reorganized industry from the 


structure. The industry is one for which the 
public has new respect and appreciation growing 
out of its courageous pre-war accomplishments 
and its amazing wartime record of achievement. 
Instead of being a declining industry, it appears 
to be entering a new phase of development 
which, if not as expansive and dynamic as in 

its earlier stages, promises to be at least more 
stabilized and certainly no less necessary 

to the growth and well-being of the nation. 


Send for this Informative Folder 
on Railroad Bonds 


The basic factors essential to qualification of 
selected railroad bonds for favorable investment 
consideration are discussed interestingly 

and non-technically in an up-to-date analysis, 


guide to informed action. 
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10. Every banker should acquire for his 
own use a set of investment standards for 
each type of security he is likely to buy and 
supervise. 

11. A banker should develop, install, 
and maintain a file on each security he 
owns. 

12. Conceding the possibility of just 
enough exceptions to prove the rule, it 
might properly be said that there is no 
such thing as a bargain in the bond market, 
and for that reason a banker is cautioned 
against buying alleged bargains. 

13. A banker should not regard bond 
profits as income. 

14. No banker should expect the bond 
account to do anything more than to per- 
form its proper function. 

15. Every bank should formulate, and 
the directors should adopt, a definite 
written investment policy and program. 


7] et 7 


Guide to Financing 
Trucking Industry 
There has been a growing interest among 


banks in financing the motor transport 
industry, in view of its remarkable expan- 





Sets up some credit standards 


sion in recent years. At the same time, it 
is realized that such financing involves 
some special problems. 

Recognizing the widespread interest in 
the subject, the Robert Morris Associates 
has published a booklet prepared by Wil- 
liam J. Chapman, assistant cashier, Mer- 
cantile-Commerce Bank and Trust Com- 
pany, St. Louis, on “Financing Motor 
Carriers of Property.” It is a revised and 
condensed version of the author’s Graduate 
School of Banking thesis. 

The study covers the following topics: 
development of the industry, regulation 
under the Interstate Commerce Act, other 
regulation, financial characteristics—bal- 
ance sheet, financial characteristics—oper- 
ations, inter-industry competition, other 
problems and opportunities of the carriers, 
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short term financing and term financing. 
Copies of the 44-page booklet are avail- 
able at 50 cents from the central office of 
Robert Morris Associates, 1417 Sansom 
Street, Philadelphia 2, Pennsylvania. 


o ° * 


*‘Outside’’ Views on Banking 


This year will witness many changes in 
commercial banking practices, brought 
about by changing needs on the part of 
large depositors, predicts Clinton David- 
son, president of Management Planning, 
Inc., New York, financial counsel to eighty- 
seven companies in more than thirty indus- 
tries. He asserts that the war has taught 
corporation heads to insist on service to a 
degree not formerly rendered by the aver- 
age commercial bank. 

“Before the war,’’ Mr. Davidson points 
out, “bank connections for the larger 
accounts in most cities were rather static. 
A given bank was usually connected with 
one local business set or the other. But 
the war changed all that. V-loans cut 
across local lines and banking habits, and 
the companies securing them dealt with 
several banks, and also with banks in other 
cities. As a result of this shopping around, 
the principal bank of the large depositor 
_.will be the one that offers him the services 
he wants most.” 

Many banks are under inward pressure 
to modernize their services, Mr. Davidson 
says. “The increase in Federal indebted- 
ness has swelled bank deposits tremen- 
dously,”’ he explains. ‘‘A bank is no longer 
able to employ its funds in 3-month or 
4-month loans covering inventory in proc- 
ess of manufacture or in process of selling. 
Because of its increased funds, the bank 
must now make five- and ten-year loans— 
a field hitherto held exclusively by under- 
writing bankers and insurance companies. 

“Because of this trend toward long-term 
financing, the bank that keeps in step with 
progress will not be satisfied with loan 
officers who are trained to pass only on 
4-month loans, men whose attention is 
centered only on the net current asset posi- 
tion of the depositor,’ Mr. Davidson con- 
tends. “To serve the larger depositors— 
manufacturers and wholesalers—the bank 
must offer the services of men who have 
had investment counsel training. Such 
loan officers must study their depositors 
from the viewpoint of the future of the 
entire industry, and the position in that 
industry the particular company will have 
over the next ten years. They will pay 
more attention to progressive earnings than 
to net current assets. 

“The bank that can prove that it now 
has men who are properly trained to make 
long-term loans safely will attract the 
largest accounts in its community.” 

Washington information is another serv- 
ice which many depositors in commercial 
banks require, Mr. Davidson declared. 
“The developments in Washington over the 
past ten years,” he points out, “make it 
impossible for any business to turn around 
without being affected by government rul- 
ings. As a result, hundreds of business 
firms have set up their own offices in 
Washington, in order to keep up with 
regulations and interpretations. This is an 
excellent idea, but 90 per cent of all corpo- 
rations are too small to afford it. The bank 











Condensed Statement of Condition December 31, 1945 
RESOURCES 


Cash in Vault and in 

Federal Reserve Bank . ....+ «+s «$ 675,747,941.26 

Dee Wen De Se SE ee eee 328,846,225.31 
TOTAL CASH .. . . $1,004,594,166.57 

United States Government mernean ce: direct and 
fully guaranteed .. . : 3,135,746,035.32 


State, County, and Municipal "Bonds ET ee a 276,912,248.16 
Other Bonds and Securities . . ... +s. 114,421,394.58 
Stock in Federal Reserve Bank . Ascent 6,092,600.00 
Loans and .Discege 4. ..« 6 + ees we &,'s 1,018,741,455.87 
Accrued Interest and Accounts Receivable. . . 17,248,685.19 
Bank Premises, Furniture, Fixtures, and Safe 

Depo Vaams << 56s «6 4 Se ee A 25,533,282.53 
Other Real Estate Owned... . ‘ 236,891.92 
Customers’ Liability on Account of Letters of Credit, 

Acceptances, and Endorsed Bills ..... 26.324,950.15, 
Ciltet DE: ie RO Ke NS ok as 212,216.77 





TOTAL RESOURCES ... . . . + + $5,626,063,927.06 


LIABILITIES 
Capital: 
Common (8,000,000 Shares) .$ 100,000,000.00 
Preferred ( 404,278 Shares)* . 8,085,560.00 
Surplus .. at aan nec, ee 96,500,000.00 


Undivided Profits ere ee 
Reserves .. - « . 4,191,446.63 
Preferred Stock ‘Retirement Fund 162,053.65 
TOTAL CAPITAL FUNDS .. sa er we 229,594.555.74 
Resseve for Ben Dee «s+ fee es 8c 18,106,619.15 
Demand . . . . . $3,304,532,369.14 
Deposits \ 5.339,307,098.44 
Savings and Time . 2,034,774,729.30 


Liability for Letters of Credit and as Acceptor, 

Endorser, or Maker on Acceptances and 

Pees Dee 6s. #640. oe se a ee we! 26,616,678.57 
Reserve for Interest Received in Advance . ° 4,837,849.34 
Reserve for Interest, Taxes, etc. . . . ae ee 7,601,125.82 


TOTAL LIABILITIES . . . « « « « «+ $5,626,063,927.06 
* Issued at $50 ($20 Capital—$30 Surplus), Annual Dividend $2. Preferred 


to extent of and retirable at issue price and accrued dividends. 
This statement includes the figures of the London, England, banking office. 





Meet the people of California—the millions of 
men, women, and children whose patronage 
has built Bank of America. In the 493 branches 
of this bank they-save their dimes and their 
dollars; from this bank they borrow money. 
For this bank was founded upon the sound 
belief that satisfied customers represent the most valuable 
asset of any business. You are invited to write to Bank of 
America for a copy of the graphic economic study, “The 
California Trend.” Address: 300 Montgomery Street, San 
Francisco 20, or 660 South Spring Street, Los Angeles 54. 


Bank of America 


NATIONAL 2881/82 ASSOCIATION 


California's Statewide Bank... Main offices in the two reserve cities of California 
San Francisco and Los Angeles 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
MEMBER FEDERAL RESERVE SYSTEM 
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that can offer its larger depositors a Wash- 
ington information service will find it more 
appreciated than the travel bureaus and 
other frills which cluttered up. so many 
banks prior to’1933. 

“Another way in which commercial 
banks can serve their customers is through 
economic service, such as advising when 
to increase or decrease inventories,” Mr. 
Davidson maintains. “Approximately 100 
leading corporations have their own econo- 
mists and economics departments, but at 
least 10,000 more have an imperative need 
for the same service and cannot afford it. 
The bank is the natural place to go for such 
advice. This will not be easy to supply 
because the bank can never afford to be 
wrong in such advice. 

“Regardless of the specific service 
rendered,” Mr. Davidson concludes, “no 
bank can rest on past performance or 
prestige. Within the next two years, the 
complacent bank will find its old depositors 
leaving and going to another bank that is 
wide awake, that is on its toes, that is 
meeting new conditions with new methods 
—always striving to help its depositors 
grow with safety.” 


* ° ° 


Chase Bank Enters 
Consumer Credit Field 


To broaden its services to the public, 
the Chase National Bank announced today 
that a consumer credit department is being 
organized for the bank’s head office and 
twenty-seven branches in New York City 
and will be in operation shortly. 

These new lending facilities, it was an- 
nounced, will make credit available at 
reasonable rates to individuals to meet 
various personal requirements and also will 
accommodate small businesses which prefer 
to utilize bank credit on an installment 
payment basis. 

It is expected that headquarters for the 
new department will be established in the 
midtown district. 


oa . ° 


Service Rings Awarded 


A thoughtful remembrance likely to be 
highly appreciated is the presentation of 


service rings to veterans returning to The 
Bank for Savings of the City of New York. 
DeCoursey Fales, president of the bank, 
recently made the first presentation to a 
group of ex-servicemen at a ceremony held 
in the main banking room. 

Subsequent presentations will be made 
as additional men return from the service. 


* o « 


Advanced School of Banking 


A new educational force in banking will 
come into being this year, when the Central 
States School of Banking will hold its first 
annual session from July 28 to August 10 
at the University of Wisconsin. 

The new institution is an outgrowth of 
the School of Banking of the University of 
Wisconsin, which was organized and con- 
ducted in co-operation with the Wisconsin 
Bankers Association, and which held its 
first session last fall. 

Recently the Central States Conference, 
an organization of fourteen state banking 
associations in the central states area, voted 
to sponsor the School on a broadened basis 
and to change the name to the Central 
States School of Banking. Herbert V. 
Prochnow, vice-president, The First Na- 
tional Bank of Chicago, has been retained 
as director. 

Advanced study. The basic purpose of 
the school is to provide bankers with an 
opportunity for advanced study and re- 
search in banking, economic and monetary 
problems. Rather than being concerned 
with operating procedures, the course of 
study will be devoted to basic policy and 
management problems and to the develop- 
ment of an understanding of the economic 
organization within which the banking 
system operates. The instruction will in- 
clude lectures, case studies, and discus- 
sions. The faculty will consist of univer- 
sity professors, economists, practical bank- 
ers and business men; it will include almost 
all of the members who served last year 
plus fifteen or eighteen additional men 
making a staff of forty in all on the 1946 
staff. 

Three summer sessions will be required 
for graduation. In addition, extension 
work will be required. During the year fol- 
lowing the second resident session each 
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Statement of Condition, December 31, 1945 


RESOURCES 





Cash and Due from Banks . $194,761,881.20 










U. S. Government Securities . .-. .-. 523,752,891.25 
State, County and Municipal Securities . . 13,895,391.83 
SINR, fg Pg pe, ce 40,022,270.21 
Lees Gen Cera kk eee ew 90,873,215.73 
Accrued Interest Receivable . . . . . 2,550,965.05 
Customers’ Liability Account of Acceptances 2,661,361.17 
PO See Nad eee 1.00 





$868,517,977.44 


LIABILITIES 


Capital Stock (Par Value $20.00) . . . .  $14,000,000.00 














Surplus re Soe aa ae ie ee a 28,000,000.00 
sre Co. ee OT 12,443,740.45 
en ae TNS wots ce ea at we es 3,098,674.89 
Dividend (Payable January 2,1946) . . . 875,000.00 
Unearned Discount and Accrued Interest. . 157,436.35 
Acceptances . . . . . $5,663,549.00 

Less Amount Held in Portfolio 2,480,239.69 3,183,309.31 
Deposits 

United States Treasury . $168,067,067.66 

All Other Deposits . . 638,692,748.78 806,759,816.44 





$868,517,977.44 


Philadelphia, Pa. 


Member of the Federal Deposit Insurance Corporation 
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student will either prepare a thesis or work 
on some special problem. 

The course for first year students will be 
virtually the same as last year, when the 
following subjects were covered: Con- 
temporary Economic Problems, Commer- 
cial Bank Credit, Investment I, Law, and 
Evening Seminar. 

Director Prochnow states that the 
second year students at Madison this sum- 
mer will take the following work: Bank 
Administration, Investments II, Savings 
Bank and Real Estate Financing (urban 
financing), Agricultural Economics and 
Agricultural Credits, and Evening Semi- 
nars on contemporary economic problems 
such as the Federal debt, interest trends, etc. 

Enrollment rules. Basically, the quali- 
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fications for enrollment are that individuals 
must be bank officers or discharging re- 
sponsibilities comparable to those of 
officers, although applications are also 
invited from members of bank supervisory 
staffs with equivalent experience. Last 
summer approximately 90 per cent of the 
participants were bank officers, and about 
40 per cent were cashiers. Ages ranged 
from twenty-five to sixty-two, with an 
average of forty-five years. 

Last year the armed services were 
utilizing all the dormitory facilities at 
Madison, and the School of Banking was 
able to accommodate only about 50 stu- 
dents. This year a dormitory has been 
engaged to take care of 150 students, 
which will include 100 new students and 
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Condensed Annual Statement 
as on November 30, 1945 





ASSETS 


Canada 


Call Loans 
Commercial Loans 


LIABILITIES 


Cash on Hand, in Banks and in Bank of 
Se $ 418,190,213.09 
Government, Provincial and Municipal Se- 
curities not exceeding market value 
Other Bonds, Debentures and Stocks not 
exceeding market value..... 


| 


Bank Premises «.....esec00. 
Liabilities of Customers under Letters of 


Credit and other Assets... cccccccccces 


Capital, Reserve and Undivided Profits.... $ 
Notes of the Bank in Circulation 
EE PR Eee 
Letters of Credit and Other Liabilities..... 


1,001,072,550.27 


32,767,405.11 
106,446,918.06 
382,010,057.74 
10,848,254.92 


56,211,579.67 
2,007 546,978.86 
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60,819,179.30 
7,007,429.94 
1,888,757,074.14 
50,963,295.48 


$2,007 ,546,978.86 
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50 second year students. After several 
years, according to Director Prochnow, it 
is hoped to have 400 to 600 students each 
summer. 

At the 1945 session the fees, covering 
registration, tuition and dormitory expense, 
totaled $115 exclusive of meals. 

Hours are strenuous, with the partici- 
pants expected to attend classes from 
8:30 A.M. until 9:00 P.M., with relatively 
short intermissions. The Saturday sessions 
run from 8 A.M. to 12 Noon. 

Applications will ordinarily be considered 
in the order in which they are received. 
Except in special situations where it is 
deemed advisable to make exceptions, only 
one person will be admitted from any one 
bank in any year. 


° ° Sf 


Idea for Ad Series 


Case studies illustrating how the bank 
has aided in the development of successful 
local business enterprises are utilized in an 
advertising series prepared for the Security- 
Peoples Trust Company, Erie, Pennsyl- 
vania. The ads also sponsor the idea of 
industrial diversity being the key to Erie’s 
progress. 

Besides industrial enterprises, general 
clothing and dry goods firms have thus far 
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Publicizes bank, local firm 


been featured in the series. The bank has 
already traced the acquiring of new ac- 
counts as a result of the advertising. 


¢ ° 


New Manual and Pamphlet 
on Bank Personnel 


The importance of human relationships 
in banking is brought into high relief 
through a manual and booklet issued by 
the New York State Bankers Association’s 
subcommittee on employee relations. 

The report, Giving and Getting the Best 
in Bank Human Relations, was prepared by 
seven New York bank personnel officers; 
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it discusses techniques for recruiting and 
training bank employees who will measure 
up to the requirements and responsibilities 
of banking in a competitive post-war 
economy. Individual copies at $1 each 
are available from Association headquar- 
ters, 33 Liberty Street, New York 5. 

Techniques for dealing with new em- 
ployees, discussed in the report, include 
up-to-date methods of recruitment, medi- 
cal interviews, aptitude tests, induction 
and orientation routines, and preliminary 
training. Job analysis, job evaluation, 
merit rating, retraining and rotation train- 
ing are cited as important management 
tools. Special chapters deal with the 
advantages of good working conditions and 
recreation facilities, and the need for ade- 
quate policies covering annual and sick 
leave time, group insurance, old age secu- 
rity, and thrift plans. Keeping the em- 
ployees informed concerning personnel and 
operational policies by means of bulletins, 
booklets, and manuals is an important 
function of a bank’s personnel department, . 
the committee points out. 

A special chapter deals with the em- 
ployment, placement, and training of 
returning war veterans. The booklet con- 
tains a bibliography, compiled by Harmon 
Martin, personnel assistant, the National 
City Bank of New York. 

To aid bank personnel officers and others, 
the committee has developed, as a com- 
panion piece to its manual, a 24-page 
illustrated pamphlet, Public Relations Is 
Up to YOU. The pamphlet, intended for 
presentation to bank employees, represents 
a new departure in “‘you-and-your-bank”’ 
literature. Copies are available at 25 cents 
each. 

Advice on how to win friends for a bank 
and influence bank customers is “punched 
across’’ in brief sentences, liberally supple- 
mented with two-color cartoons. The usual 
“‘don’ts” are given a positive twist, and the 
entire problem of customer-public relations 
is approached from the employee’s point 
of view. 


Safe and Lock Merger 


Acquisition of York Safe and Lock Com- 
pany of York, Pennsylvania, has been 
announced by Diebold, Inc., of Canton, 
Ohio. 

Diebold has acquired the corporation 
name and the safe and vault business of the 
York company, exclusive of plant and 
machinery. The branch and dealer sales 
organization of York will now be amalga- 
mated with the Diebold sales organization. 
Branches and dealers will continue to 
operate as they are now set up except 
under the name of the York Safe and Lock 
Division of Diebold, Inc. 
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Circular Lobby Favored 


Executives of the Marquette National 
Bank, 6316 S. Western Avenue, Chicago, 
are well “sold” on the advantages of a 
circular lobby design. 

This institution was organized last year, 
acquiring the former quarters of the 
Marquette Park State Bank, which were 
completely remodeled and modernized. 





STATEMENT OF CONDITION 


ECURITY- FIRST 
NATIONAL BANK 


OF LOS ANGELES 


DECEMBER 31, 1945 


RESOURCES 


Cash and Due from Banks . . . $ 327,581,708.55 

U. S. Government 
Securities . $1,110,872,789.60 

State and Municipal 
Securities 

Other Bonds and 
Securities 

Loans and Discounts . 

Earned Interest Receivable . 


Customers’ Liability under 
’ Acceptances and L/C 


Bank Premises . 
Vaults, Furniture and Fixtures . 
Other Assets ‘ 

yi.» | SP 


40,971,347.78 


11,834,521.46 1,163,678,658.84 
233,467,128.91 


4,339,382.65 





462,690.35 
5,280,485.68 

‘ 1,257,466.47 
° 75,695.85 
. » $1,736,143,217.30 


LIABILITIES 


. $ 24,000,000.00 
Surplus. . . 26,000,000.00 
Undivided Profits 12,000,000.00 


Reserves for Contingencies, Interest, 
Taxes, Dividends . 


Interest Collected — Unearned 


Acceptances and Letters of Credit 
oan eas 


Cee Eaeeeeee kk ke 
Deposits-Time $ 551,623,759.03 
—Demand 1,102,832,166.88 
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Capital . 


$ 62,000,000.00 





18,501,172.64 
549,812.17 


463,940.96 
172,365.62 


1,654,455,925.91 
$1,736,143,217.30 





United States Government and other securities carried at $267,249,815.08 are 
pledged to secure U. S. Government War Loan Deposits of $223,864,342.35 and 


other public funds and trust deposits and for other purposes as required or 
permitted by law. 


Member Federal Reserve System * Member Federal Deposit |! 
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WHAT STOCKS 
STILL LOOK CHEAP 


to investment advisers? 


It is becoming increasingly difh- 

cult to find issues that rank as 
investment bargains. Yet, in the 
eyes of some authorities, there are 
still stocks which appear under- 
valued, and which should sell sub- 
stantially higher before this Bull 
Market ends. 


12 Issues Selected 
THE UNITED OPINION Bulletin re- 


views the issues most favored by 15 leading 
financial authorities, and also features the 
12 most recommended for current purchase. 


You will want to receive an intro- 
ductory copy of this exclusive 
report, without obligation. 


Send for Bulletin BU-5 FREE! 


UNITED BUSINESS SERVICE 


210 Newbury St. ". rr: Boston 16, Mass. 
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Modernized circular lobby, Marquette National Bank, Chicago 


In describing the bank’s facilities, Presi- 
dent James H. Corey declares that the 
“unique circular floor design with cages 
arranged in a circle permits easy and 
prompt access to any teller. Each patron 
in the bank is in full view of all the officers 
as well as most bank employees. This aids 
in putting over that ‘home feeling’ in 
knowing your customers.” 
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Training of Veterans 


Banks planning an apprentice ‘“on-the- 
job” training program for the benefit of 











obligations. 


Cincinnati ° 





* 





* 1945 Review of - 


UNITED STATES GOVERNMENT 
FINANCING OPERATIONS 


The new edition of our annual review of financing operations 
and price records is now ready for distribution. It supple- 
ments previous editions which were found of much value by 
banks and other institutional investors. 


In addition to outlining the Government's financing steps taken 
from 1941 to the conclusion of the war, this publication lists 
price and yield indices as well as other pertinent data for 
various tax types and maturity groups of U. S. Treasury 


Copies available to banks and other 
institutional investors upon request. 


C. J. DEVINE & CO. 


INC. 
48 Wall Street, New York 5 


Chicago * Boston °* Philadelphia * Pittsburgh °* Cleveland 
St.Lovis °* San Francisco 


Direct Wires to all Offices 
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veterans returning to their employment in 
the bank, or for the training of war veterans 
who are new employees, should be careful 
to comply with wages and hours provisions 
of the Fair Labor Standards Act of 1938, 
according to a bulletin mailed to sec- 


retaries of state bankers associations by 


the Committee on Service for War Veterans 
of the American Bankers Association. 

The bulletin says: “Our committee 
recognizes that there are many advantages 
available to veterans and to banks through 
operation of the on-the-job training fea- 
tures of the G. I. Act, the most important 
of which is the possibility of co-operating 
more fully with the veteran. There are 
also obvious disadvantages and possible 
dangers. 

“The ‘obvious disadvantages and possi- 
ble dangers,’ which have been brought to 
our attention by operating and personnel 
officers in banks, have been based on such 
major points as: 

“Difficulties involved in obtaining ap- 
proval of the Wage-Hour Administrator 
for apprentice training programs in situ- 
ations where the trainee is paid less than 
the legal minimum rate (now forty cents 
an hour and possibly sixty-five cents an 
hour in the near future) by the employer. 

“Probable public criticism of employers 
who, wittingly or unwittingly, obtain 
financial benefits that belong to the 
veteran. 

“Equity (or lack of it) in ‘training’ 
experienced bank men and women as 
‘apprentice’ executive officers. 

“Possibility of all bank veterans who are 
returning to their old positions being 
desirous of collecting subsistence from the 
Veterans Administration during the first 
year after their return, on the grounds 
that they are going through a ‘refresher’ 
period. 

*“Moral obligation of the employer actu- 
ally to place the trainee in an advanced 
position when his training has been com- 
pleted. 

Agreement requirements. “An ‘ap- 
prenticeship agreement’ as described by 
the Wage-Hour Administrator must (1) 
be in writing, (2) provide for not less than 
4,000 hours of reasonably continuous em- 
ployment for the apprentice, (3) set up a 
schedule of work processes to be learned on 
the job, (4) provide for at least 144 hours 
a year to be spent in supplemental instruc- 
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tion at classes in subjects related to the 
job, if such classes are available, (5) provide 
for a progressively increasing scale of wages 
over the period of apprenticeship, (6) be 
signed by both the employer and the 
apprentice, and (7) be approved by the 
Federal Committee on Apprenticeship or 
by a state apprenticeship council recognized 
by the Federal committee. 

“The Veterans Administration officials 
are deeply concerned over the possibility 
of subsistence allowances benefiting the 
employer at the expense of the apprentice. 
But they point out that until such time as 
more effective controls can be established, 
the employer must carry almost the entire 
responsibility of being certain that his 
apprentice training program is soundly 
constructed. 

“A carelessly planned program might 
subject the employer to criticism for 
apparently attempting to obtain manpower 


at considerably less than the going rate. - 


If, for instance, the training period for a 
particular job were set up in a program to 
run for two years, but actually a person 
could be fully trained for the job in a 
period of six months, a basis for real 
criticism is established. In such a situation 
—with the trainee really on full production 
at the end of six months, but continuing 
on the pay rate of an apprentice for an 
additional eighteen months—the employer 
could be justly accused of obtaining in- 
directly the benefit of the veteran’s sub- 
sistence allowances. He could be charged 
with forcing the ‘apprentice’ to use up 


unnecessarily, subsistence rights which the | 


veteran may have real need for later in the 
nine-year period following the war. 

Payment provisions. ‘Subsistence pay- 
ments of up to $65 a month to veterans 
without dependents and up to $90 a 
month to veterans with dependents may be 
made by the Veterans Administration in 
cases where bank veterans returning to 
their old positions take refresher courses. 
But, in order to be eligible for such pay- 
ments, it would be necessary. for the 
veteran to prove that during the refresher 
period he is not receiving the full going rate 
for his job. 

“The Veterans Administration,” the 
bulletin continues, “does not require a 
training institution to offer permanent 
employment to a veteran who has capably 
finished his apprenticeship. Nor does the 
employer have a legal obligation to make a 
permanent place for the qualified trainee. 
However, there may well be a moral 
obligation -which will arise, especially in 
situations where the training period is long 
and the apprentice has been built into the 
organization. The desirability of fully 
meeting this obligation should be con- 
sidered by the employer when he is laying 
out the training program, particularly when 
he is contemplating the classification of 
one or more veterans as apprentices for the 
‘higher grade’ positions.” 

Meanwhile the Washington Bankers 
Association announces that under an agree- 
ment approved by the State Department 
of Labor and Industries, all banks in the 
state have been accorded the privilege of 
qualifying to operate job training programs 
for former service men. The agreement 
contains a schedule, on a minimum basis, 
of percentages of salaries to be paid by the 
banks and the Veterans Administration 
during the period of training. 
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STATEMENT 


OF CONDITION 


December 31, 1945 


RESOURCES 


Cash and Due from Banks . $149,091,868.16 
United States Gov’t Securities . 
Direct and Fully Guaranteed 371,396,225.25 
State, Municipal and Other 
Public Securities . 
Other Bonds and Securities . 


Totals 


49,993,918.07 





8,606,438.82 $579,088,450.30 





Loans and Discounts . ; 122,957,792.36 
Federal Reserve Bank Stock 495,000.00 
Bank Buildings, Vaults, Furniture and Fixtures 1,763,248.89 
Interest Earned Not Received . 1,284,992.47 
Customers’ Liability Under Letters of Credit and 

Acceptances e 1,661,776.35 

TOTAL . $707,251,260.37 - 
LIABILITIES 

Capital Stock . $10,000,000.00 
ee 6,500,000.00 
Undivided Profits 4,290,839.03 


Reserves for Contingencies . 





3,781,966.80 $24,572,805.83 









Reserve for Interest, Taxes, etc. . 1,810,468.24 
Discount Collected Not Earned 196,557.65 
Letters of Credit and Acceptances 1,661,776.35 
Deposits 679,009,652.30 
TOTAL . - + « + $707,251,260.37 
* 
38 strategically located Banking Offices 
in the State of Washington 
Member Federal Reserve 


System 





SEATTLE-FIRST NATIONAL BANK 


Main Office — Seattle 
Spokane and Eastern Division — Spokane 


Member Federal Deposit 


Insurance Corp. 
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THE NATIONAL CITY BANK 
OF NEW YORK 


Head Office 





55 WALL STREET 


New York 
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Condensed Statement of Condition as of December 31, 1945 


Including Domestic and Foreign Branches 








ASSETS 


Cash and Due from Banks and Bankers....... 
United States Government Obligations (Direct 
I, on ka ded ns Kiem eee 
Obligations of Other Federal Agencies........ 
State and Municipal Securities...... 
ie cn a es ok ak eT 
Loans, Discounts, and Bankers’ SNES. . 
Real Estate Loans and Securities. . 
Customers’ Liability for Acceptances. . 
Stock in Federal Reserve Bank . 


Ownership of International Banking  Corpora- 
tion 


es 66.6 € © 66.6 © 6.0.6 66 2 6 SO Oe 6.428 OD OD 4:6 © 


Bank Premises . 
Items in Transit with Branches . Ua bee tiee eke 
I a 5 care: oa oat ok cols aoe ah eral 
Dd .<s #s.cbes oe beh asehatihewee 
LIABILITIES 
Deposits 


+e 60-056 6 SO. 8 ORS EMEC OC BOCES CHEE EES 


(Includes United States War 
Loan Deposit $1,133,752,278) 
Liability on Acceptances and Bills. . $13,391,236 
Less: Own Acceptances in Port- 
folio 


CRP SRS RE COCO CRE ESO 2H eC Oe 8.4 


5,658,171 


Reserves for: 
Unearned Discount and Other Unearned 


(Jn Dollars Only— Cents Omitted ) 


$1,102,106,681 


2,773,488,249 
34,671,455 
145,808,546 
79,784,670 
1,233,843,937 
5,879,312 
5,450,115 
6,600,000 


7,000,000 
30,031,968 
7,422,875 
2,284,792 





$5 434,372,600 








$5,143,422,244 


7,733,065 


1,972,546 
27,300,507 
4,650,000 


249,294,238 





Na a ia ad tt 
Interest, Taxes, Other Accrued Expenses, etc. 
Ss oie sob’ tst. bored o.4.5 dead knoe kek 

Capital . . ..$77,500,000 

Surplus. . : . .142,500,000 

Undivided Profits, . 29,294,238 
Total 


$5,434,372,600 








Figures of Foreign Branches are included as of December 22, 1945, except 
those of Branches in the Far East Possession of which we have'not recovered. 
For these latter the figures are prior to enemy occupation but less reserves. 


$1,328,365,691 of United States Government Obligations and $7,973,361 of 
other assets are deposited to secure $1,242,344,155 of Public and Trust Deposits 
and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 
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DIRECTORS 


GORDON S. RENTSCHLER 
Chairman of the Board 


W. RANDOLPH BURGESS 
Vice-Chairman of the Board 


WM. GAGE BRADY, JR. 
President 


SOSTHENES BEHN 
President, International Tele- 
phone and Telegraph Corporation 


CURTIS E. CALDER 
Chairman of the Board, Electric 
Bond and Share Company 


GUY CARY 
Shearman & Sterling & Wright 


EDWARD A. DEEDS 
Chairman of the Board, The 
Nationa) Cash Register 
Company 


CLEVELAND E. DODGE 
Vice-President, Phelps Dodge 
Corporation 


A. P. GIANNINI 
Founder- Chairman, Bank 
of America National Trust 
and Savings Association 


JOSEPH P. GRACE 
W. R. Grace & Co. 


JAMES R. HOBBINS 
President, Anaconda Copper 
Mining Company 


AMORY HOUGHTON 
Chairman of the Board, 
Corning Glass Works 


GERRISH H. MILLIKEN 
President, Deering, Milliken & 
Co. Incorporated 


GERARD SWOPE 


Honorary President, General 
Electric Company 


REGINALD B. TAYLOR 
Williamsville, New York 


ROBERT WINTHROP 
Robert Winthrop & Co. 
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CheBurrou 
Clearing House 


WE represent 
the FIRST group of BANKS 
to plan any sort of 


EFFECTIVE ORGANIZATION 


to later compete with 


non-banking lenders for this 


TEN BILLION DOLLAR 
MARKET! 
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Twelve signatory banks have taken the initiative in organizing the program with correspondents* 


ON A NATIONAL SCALE 





SaLes FINANCE PLAN 


In a major consumer credit development, 1,100 banks have joined 


forces to facilitate 


HE National Sales Finance Plan, 

under which 1,100 commercial 

banks in 30 states are organized 
to promote virtual nation-wide bank 
financing of household appliances, has 
progressed well beyond the talking 
stage. While the plan is still in the 
process of expansion, it is in opera- 
tion and can now be discussed in 
definite and specific terms. 

I have been asked to do so because 
the National Sales Finance Plan is 
without doubt a major development 
in the post-war consumer credit pic- 
ture. It is important because it 
represents a pioneering attempt on the 
part of a large number of individual 
banks to work closely together in 





financing of appliances. 


By 
WILLIAM B. HALL 


Co-ordinator, Nationa! Sales Finance Plan, Board 
of Trade Building, 141 West Jackson Bivd., 
Chicago 4, Illinois 


soliciting installment business beyond 
the retail level. The ultimate objective 
is to enlist the participation of 1,500 
banks in 37 states, the rest of the 
country being adequately served by a 
similar banking group in the Far West. 
The program is even more far-reaching, 
for it will undoubtedly also benefit 
non-participating banks _ indirectly, 


Here are the details 


since the contacts made with manu- 
facturers, distributors and dealers will 
inevitably make the appliance indus- 
try in general more conscious of bank 
financing. Moreover, once the pro- 
gram is working smoothly it will 
probably be expanded to include the 
financing of other products in addition 
to appliances. 

First, it may be well to establish 


*Left to right, First Vice-president Mills B. 
Lane, Jr., The Citizens and Southern Na- 
tional Bank, Atlanta, Georgia, discusses 
plan with Charles D. Wynne, executive 
vice-president, Atlantic National Bank, 
Jacksonville, Florida, and George G. Ware, 
chairman of the board and president, First 

National Bank, Leesburg, Florida 
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THE BANK PLAN OFFERS 
THE MANUFACTURER: 
Vian Ni 

oes 








* NATION-WIDE CREDIT EXPERIENCE 
The Bank Plan has highly responsible Co- 
operating Banks in most localities in the 
United States. 


* PERSONAL ACQUAINTANCE 
More offen than not, Manufacturers and 
Cooperating Bankers are personally ac- 
quainted; frequently they're close friends. 


* PROTECTION OF GOOD-WILL 
Cooperating Banks offer a credit organiza- 
tion that will protect the good-will of the 
Manufacturer and his Dealers. 


* CHECK ON DEALERS THROUGH LOCAL BANKS 

* INTEREST IN LOCAL PROBLEMS 

* FLEXIBILITY OF PROMOTION 

Paar SERVICE FOR MANUFACTURER AND DEALER 





THE BANK PLAN OFFERS 


7. + 
* DEPENDABILITY Lz BBS. § 
Cooperation from what the Dealer often 
calls “HIS” Bank. 
* SPEED b 
' We bothersome, lengthy waits for mail de- 
liveries and “long distance” credit investi- 
gations. Contracts signed on the spot. 
* PERSONALIZED SERVICE 
The Cooperating Banker has a definite 
interest in the welfare of both Dealer and 
Consumer. 
* GOOD-WILL 
The Dealer knows “HIS” Banker. will do 
nothing to impair the Consumer's good-will 
toward him. 
© FLEXIBILITY 
As an example: the Cooperating Banker can 
arrange a satisfactory schedule.of payments 
for a farmer whose income is seasonal. 
* COMPLETE SERVICE 
There is no need to finance different lines 
of merchandise through different companies. 
The Bank can cover all lines. 


























* EASE, SPEED, ECONOMY 
Installment buying is drastically simplified 
by the Bank Plan. 

* ONE-STOP SERVICE 


The Consumer cashes his check, deposits in 
his savings account and makes his install- 


meant payment in one stop at one Bank. 
* PERSONAL: SERVICE 
The Consumer and the Banker 


are frequently old friends... members of the 
same Church. -Reighbors. They enjoy toch 


other's mutual confidence. 

* INTELLIGENT COLLECTION 
The Bank's collection policy is intelligent: 
and considerate. It is attuned to local condi- 
tions, and is never dictated by absentee 
management. 


THE BANK PLAN IS A FRIENDLY, NEIGHBORLY PLAN : 











Part of a comprehensive chart presentation prepared for use by the signatory banks 


} 


Advantages stressed at correspondent bank meetings held to explain plan and enlist participation 


clearly just what the National Sales 
Finance Plan is. It came into being 
because a group of banks became con- 
vinced that as individual institutions 
they were handicapped in the solicita- 
tion of retail installment paper, through 
the fact that appliance dealers were 
usually tied in with established financ- 
ing arrangements made through manu- 
facturers of such equipment, calling 
for floor planning, national coverage 
and other advantages. 

Early in 1944, representatives of a 
small number of banks met in New 
York to discuss consumer credit. The 
question before the group was: “‘Isn’t 
there some way in which the banks can 
get together to make the same kind of 
contacts with manufacturers?” The 
answer seemed to be “yes,” although 
the idea had never been tried by bank- 
ing institutions before on a national 
scale. 

The next step was to broach the 
subject informally to some manufac- 
turers, and the response was favorable. 


HE decision was then reached to 

form a nucleus organization of key or 
signatory banks, strategically located 
throughout the country, and from that 
start to interest enough other banks in 
the plan to provide the financing 
coverage necessary to attract manu- 
facturers. The twelve banks which 
have taken the initiative in organizing 
the program are: The Fifth Third 
Union Trust Co., Cincinnati; The Na- 
tional Shawmut Bank of Boston; The 
Citizens and Southern National Bank, 
Atlanta; Bahk of the Manhattan Com- 
pany, New York; Peoples-Pittsburgh 


Trust Company, Pittsburgh; Republic 
National Bank of Dallas; Union Plant- 
ers National Bank & Trust Company, 
Memphis; The Detroit Bank; The 
Pennsylvania Company for Insurances 
on Lives and Granting Annuities, 
Philadelphia; State-Planters Bank and 
Trust Company, Richmond; Mercan- 
tile-Commerce Bank & Trust Com- 
pany, St. Louis; and Central National 
Bank of Cleveland. Each bank will 
be responsible for operations within 
its regional sphere. 

The basic purpose of the plan is to 
make it possible for the manufacturer, 
distributor, retailer and consumer to 
handle all phases of installment financ- 
ing of appliances through the banks. 
That the potential market is a sub- 
stantial one is seen from the fact that, 
in pre-war days, 69 per cent of the 
merchandise sold in household appli- 
ance stores was bought on the install- 
ment plan. That banks have not in 
the past captured this market is 
attested by the fact that, in 1941, they 
handled only 24 per cent of the coun- 
try’s time payment paper. 

The signatory banks have taken the 
following major steps: They have 
developed a basis of agreement for 
working together in obtaining con- 
tracts from manufacturers. They have 
worked out the type of contract de- 
sired from manufacturers. They have 
accepted the responsibility of interest- 
ing other banks in the plan, and this 
has been done through meetings with 
correspondents together with personal 
contacts. 

The agreement signed by the banks 
themselves is called the “Signatory 





Banks’ Agreement.”’ To centralize the 
promotional activity and other func- 
tions of the organization, it provided for 
the appointment of a co-ordinator to 
represent the entire group of banks. 
His activities are to co-ordinate the 
activities of the banks, to present the 
plan to manufacturers, and to follow 
through to see that banks provide the 
services that dealers and the public 
require. His office will also serve as a 
clearing house for the placing of con- 
sumer credit personnel in participating 
banks. 

A national office serving as head- 
quarters for the National Sales Finance 
Plan has been set up in the Board of 








The co-ordinator, William B. Hall 
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MANUFACTURER'S AGREEMENT 
with 
SIGNATORY BANKS 


‘ of 











NATIONAL SALES 
FINANCE PLAN 









































































TO RACH OF THE SIGNATORY BANKS: 
Gentlemen: 


_. We unilerstand’ ee the Sivuatory Hanks and the other barks participating in i A nay 
i 


our signatures at the places provided: doelor 






Manufacturer's Agreements 


e will Make 
consumers of the 






i) We —— By adhe 
rituutors, 4 


























eed at amy catige of S aganeiecttion ur our die 
oncorship, the Nuthume! Sxies Finance Thun will be allowed 












Agreements of the Hanks 
y the Partirnpating Pmaks 





herein fter ref 





mal to Cie informagivn 










ax Ie neveptable to the Bank 










Warranty 








Special Arrangements 
itis fptenetes:: pce Nar eaiewn ght > uevlg will 
figancing prolucts not listed on 8 chedlule 
consir eration = on nodal ftoapeia ial problems of any wre maa 

requested Ly 


enaore bg Pod 


fa _ritteh notice 
Shereter 
event that a Pareeipating a Wook Guanes 
















tnt 
“sich rein ve financed for te * n 
wf tach of suid producta, and «nid distributor fails to sa 
we reenrent, Ke UNTEE ‘6 P ae sah the ira ies = 
twee Aiter receipt of written note © from it ted: 
ae eat woh Danae mpegs eel “cee and to yes the Arti one ak 
Het balance due frum said dealer. 










Commcnications under this Agreement 
reement heroin cxpresscd constitutes a separate agreement between the undersigne! 
‘ged wee fenat nk an. the. other We understand that  Cocrdina tor has 
Finance Plan, who will be taped eh ee 
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The Natiooal Shawmut Bank of Boston 





The Detroit Bank 









Bank of the Manhatian Company 





Peoples Pittsburgh Trust Co. 








‘The Pennsylvania Company 
tor Insurances on Lives and Greeting Annuities 





‘The Pith Third Union Trust Co. 


State - Ptanters Bank ft ‘Trou Go. 








Vaion Planters National Bank &@ Trust Co. 














Republic National Bank of Dallas 








‘The Citizens and Southern National Bank 


















Central Notional Bank of Cleveland Mercantile Commerce Bank and Trust Company 











Standard contract or agreement form to be signed by the appliance manufacturer and the signatory banks 


This agreement paves way for calls on dealers and distributors ; repurchase provision facilitates floor planning 


Trade Building, 141 West Jackson 
Blvd., Chicago 4, Illinois. 

So much for the reasons leading to 
the formulation of the plan, its scope, 
and the organizational background. 
Now for the operational details. 

Assume that the co-ordinator, repre- 
senting the signatory and participating 
banks, signs a manufacturer of several 
household appliances to the standard 
agreement or contract that has been 
developed. This agreement lists the 
products of the manufacturer to be 
included in the financing arrangement. 
It does not provide the banks with 
exclusive financing rights. Instead, it 
is designed to put the participating 
banks on an equal footing with the 
other financing agencies, insofar as 
manufacturers’ sponsorship of credit 
arrangements with distributors and 
dealers is concerned. 

Thus the manufacturer agrees to 
make the financing facilities offered by 
banks known to its sales organization, 
distributors and dealers, and consumers 
of the products listed, and to do so on 
as favorable a basis as it publicizes the 
facilities of any other financing agency. 

















Copyrighted symbol shows tie-in 





Further, the manufacturer supplies 
the signatory banks with a list of its 
own sales offices, and the locations and 
territories of its distributors and deal- 
ers, in addition to information such as 
price lists and other data provided to 
other financing agencies. 

The twelve signatory banks agree to 
disseminate the above information to 
participating banks. Each participat- 
ing bank promises to assist the manu- 
facturer through providing information 
in regard to persons who may be 
prospective dealers and distributors, 
and to aid the dealers and distributors 
by making available to them such non- 
confidential information as is at the 
bank’s command. It is further agreed 
that each bank will make floor plan 
credit available and finance the install- 
ment paper that is acceptable to it. 
However, each bank will retain the 
privilege of selecting the dealers with 
whom it desires to do business. 


T will be noted that the manufac- 

turer’s agreement, which can be ter- 
minated at any time upon 60 days’ 
notice, merely provides an entering 
wedge. It helps to assure the local 
bank representative a favorable recep- 
tion when he calls on appliance dealers 
or distributors, in solicitation of in- 
stallment financing business. How- 
ever, it is still necessary for the local 
bank to sell its services and -establish 
satisfactory relationships with the 
local merchants. 

The manufacturer’s agreement pro- 
vides for repurchase in connection with 
wholesale credits to the dealer and 
distributor, and this is an important 


point. Many banks in the past have 
been reluctant to extend floor plan 
financing, inasmuch as they have not 
had the protection afforded to other 
financing agencies through manufac- 
turers’ contracts. In turn, the dealer 
who obtained floor plan credit else- 
where was required to offer his retail 
paper to the same credit source, and 
this was a definite handicap to banks 
in soliciting appliance paper. 

Under the manufacturer’s agree- 
ment, a bank sets up a line of credit 
for each eligible dealer and distributor, 
and the manufacturer is so advised. 
Then periodically the manufacturer is 
informed as to the contingent liability. 
In the case of wholesale credit to the 
retailer, a bank looks first to the dis- 
tributor for recourse and then to the 
manufacturer. In the event of default 
by a distributor, the manufacturer 
agrees to repurchase the products so 
financed, paying the amount of the 
unpaid balance due on such a loan 
upon delivery of the merchandise. 

A primary advantage of this repur- 
chase agreement to the manufacturer 
and distributor is that it assures them 
of the orderly sale of their merchandise, 
even where defaults and repossessions 
occur. Instead of being sacrificed by 
the lending agency to disposal out- 
lets, to be sold at wholesale or “bank- 
rupt” prices, the products remain 
under the control of the manufacturer 
and distributor and they can deter- 
mine the proper merchandising and 
pricing policies. 

It was not considered necessary to 
ask the manufacturer to guarantee any 


See SALES FINANCE PLAN—Page 6a": 
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r [ ‘ser recent amendments to the 
Servicemen’s Readjustment Act 
of 1944 bring a far greater degree 

of workability to the law. They make 
it possible for banks and other lending 
institutions to serve the veteran faster 
and better. They are more equitable 
to veteran and bank alike and expand 
the opportunity for making loans as 
intended under the original law. 

Many of the amendments represent 
refinements desired by the banks and 
sponsored by the American Bankers 
Association. Throughout the period 
when the amendments were being for- 
mulated we worked closely with the 
American Legion, Veterans of Foreign 
Wars and Disabled American Veterans, 
and with the Veterans Administration 
itself. We also took part in the hear- 
ings before the Congress. We actively 
supported those amendments which 
were intended to improve the loaning 
procedure and which were in keeping 
with sound banking, though we did 
not support a few that we considered 
inflationary. 

The position of the American Bank- 
ers Association is covered by the state- 
ment of policy adopted by the Ad- 
ministrative Council at its meeting in 
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BretTTeR SERVICE 
Jor War VETERANS 





By 
-CHESTER R. DAVIS 


Chairman, Committee on Service to War Veterans, American Bankers 
Association, and Vice-President, Chicago Title and 
Trust Company, Chicago, Illinois 


Recent amendments to the G. I. Bill make this a good 
time not only to check the legislative changes but 


also to survey banking’s broad program for veterans 


New York on April 16, 1945, and re- 
affirmed by the Council at its meeting 
on September 28, 1945. This supplies 
the background from which the amend- 
ments were approached. 

““It seems clear,” the Council stated, 
“that the Congress in enacting the 
legislation and the veterans’ organiza- 
tion which sponsored it had in mind 
that no man can be paid for his 
patriotism, and that Title III of the 
Servicemen’s Readjustment Act of 
1944 was never intended as a gift, 
bonus, or payment for services ren- 


Specific phases of the A. B. A. program for assisting returning servicemen are being 


Subcommittee on Public Relations 


dered in the form of adjusted com- 
pensation. Rather, Title III of the 
Act was passed to provide government 
guarantees for the purpose of per- 
mitting a veteran to borrow money to 
purchase a home, farm or another busi- 
ness when the loan would ordinarily be 
considered sound economically and 
financially, but where the borrower has 
not had a period of successful business 
and financial experience for the past 
several years due to his absence from 
ordinary pursuits while in military 
service. 


Subcommittee 
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GENERAL OMAR BRADLEY, 
Veterans’ Administrator 


There is close co-operation between the 
A. B. A. and the Veterans Administration 


“It is the opinion of the American 
Bankers Association that the princi- 
ples of the Servicemen’s Readjustment 
Act of 1944 are sound. Although some 
amendments to the guaranteed loan 
provisions of Title III may be neces- 
sary in the interest of clarity and of 
more prompt and adequate assistance 
to veterans, it is our view that the 
banks should co-operate fully in carry- 
ing out the purposes and intent of the 
loan guaranty provisions within the 
present framework of said title. 

“The association has taken the posi- 


on Personnel 


tion as opposed to the principle of a 
government guaranty of bank loans 
in a resolution adopted at its General 
Convention in 1943. In this resolution 
it declares its belief that government 
loans or the guarantee of loans are not 
only unnecessary for the financing of 
post-war enterprise, but are actually 
contrary to sound financial policy and 
the best interests of the American 
economy. It is our view, however, 
that there is no inconsistency between 
this position and our determination to 
co-operate to the fullest extent in 
carrying out the program under Title 
III of this Act. The guaranties pro- 
vided thereunder take the place of the 
borrower’s equity usually required in 
connection with any sound loan, but 
which the veterans are unable to 


‘provide due to the dislocation of the 


normal course of their lives caused by 
the war. 

“Banks can also render a real service 
to veterans through advice and counsel 
on their financial problems and through 
assistance in making the wisest choice 
and best use of the opportunities given 
them by this Act in order that they 
may as rapidly as possible resume their 
places in the economic and social life 
of their communities and of the 
nation.” 

Our committee was created in Sep- 
tember, 1944, by President W. Ran- 
dolph Burgess, who clearly saw the 
need for full bank co-operation in 
carrying out the intent of the G. I. 
Law. This early creation of the com- 
mittee was extremely fortunate in 
that it gave the committee almost a 
year to study the act and to make its 
recommendations to member banks 
before the end of the war and before 
the beginning of large scale demobiliza- 
tion. 


handled by these subcommittees of the Committee for Service to War Veterans 
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Having in mind the purposes of the 
loan provisions, as indicated in the 
statement of policy of the Administra- 
tive Council, our committee in August, 
1945, undertook a survey to obtain 
factual information direct from mem- 
ber banks. 

Answers to our questionnaire from 
3,797 banks, located in 3,029 towns 
and cities, showed that the biggest 
single criticism was that too much time 
was required to obtain the certificate 
of eligibility and the loan guarantee 
certificate. The information furnished 
by these banks indicated that it took 
eleven days to obtain the certificate of 
eligibility and an average of seventeen 
days to obtain a loan guaranty certifi- 
cate. This made a total of twenty- 
eight days for the average processing 
time. The reporting banks stressed 
that a large number of business and 
real estate loans failed of completion 
because of this time lapse. 


"THE next most important criticism 

by the banks was the length of time 
spent filling in the forms. The aver- 
age time required to fill in a set. of 
home, farm, or business loan forms 
was reported to be seven hours. 

Other criticisms or suggestions had 
to do with the appointment of ap- 
praisers, the “normal value’’ require- 
ments, the guaranty feature, the limita- 
tions on business and farm loans, the 
position of national banks in realty 
loans, extension of the time of the loan 
privilege, and the matter of the 
interest rate. 

From the material obtained through 
the survey a nine-point program was 
established by our committee. This 
was approved by an interim committee 
consisting of A. B. A. President Frank 

See SERVICE FOR VETERANS—Page 62 
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[he Cueck 


SYMBOL 


going forward. Its’ introduction 

has been completed, routing sym- 
bols have been assigned to all banks 
whose checks are collectible through 
the Federal Reserve System, and the 
volume of checks carrying the new 
numbers is increasing steadily. 

Now, with the groundwork already 
established, the program passes into a 
more intensive phase. This phase 
represents, first of all, the further 
co-operation of the banks in bringing 
about the changeover in their own 
checks from the use of the regular 
transit number to the use of the com- 
bined transit number and routing 
symbol. It represents, further, the 
need for a broader understanding of 
the program by all business and finan- 
cial institutions and, in fact, by all 
corporate and institutional issuers of 
checks. It represents the need for 
further help from the check printers. 

The program is a very substantial 
one, with the banks occupying the key 
positions. Throughout the country 
they have been giving generously of 
their time and effort in support of the 
undertaking. They have been giving 
their attention both to their own and 
to their customers’ checks. The ulti- 
mate success of the program depends 
upon this effort by the banks. Their 
whole-hearted support will be required 
to have the symbols included on their 
own and their customers’ checks. 

A definite need for the routing sym- 
bol has been felt for a number of years. 
It grew out of the widespread and in- 
creasing use of checks by American 
business and the American public. 
The need itself for a method to speed 
up check collection was responsible for 
the development of the routing symbol 
plan.. Such a plan, it was felt, would 
be a step toward streamlining the 
collection of items and, in the over-all 
picture, would reduce the outstanding 
time of checks in process of collection, 
as well as operating costs. 

Development of the program has 
likewise proceeded over a period of 
years by two groups. One of these is 
the Bank Management Commission of 
The American Bankers Association. 
The other is the Committee on Collec- 
tions of the Federal Reserve System. 


4 routing symbol program is 
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RouTING 
PROGRAM 





By 
VALENTINE WILLIS 


Chairman, Committee on Collections of the Federal Reserve System, 
Vice-President, Federal Reserve Bank of New York 


With the groundwork laid, the check routing symbol 


program moves into a more intensive phase. 


Banks 


occupy a key position in bringing about a broader 
use of the symbol on their own checks and those of 
customers, to aid routing and collection of items 


Chairman of the Bank Management 
Commission of the A. B. A. is William 
A. McDonnell, vice-president, Mer- 
cantile-Commerce Bank and Trust 
Company, St. Louis. Following the 
announcement of the program in his 
report of the work of his commission 
last year, Chairman McDonnell stated, 
“Probably the outstanding project of 
the Bank Management Commission in 
the year was the introduction to the 


The volume of checks carrying the new numbers is increasing steadily, 


banks of the country of the check 
routing symbol plan.” The members 
of the specific committee of the Bank 
Management Commission which co- 
operated with the Federal Reserve 
people in the development of the plan 
were: E. V. Krick, vice-president and 
cashier, American Trust Company, 
San Francisco, chairman; Fred B. 
Brady, vice-president, Commerce Trust 
Company, Kansas City, Missouri, and 
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NO. 





FARMERS AND MERCHANTS STATE BANK 


NEWTOWN, NEBR. 


76-1375 
1041 
eS 























The routing symbol appears in the upper right-hand corner 























No. > 
STANDARD NATIONAL BANK 11-315 
1210 
ATLANTIC CITY. N. J Ru 
A ROR OF s 
DOLLARS 
To ; 
BLANK TRUST COMPANY Specimen 
SAN FRANCISCO, CAL. 








On a bank draft, only the drawee bank’s routing symbol is used 


The program should help to weed out some of the “headache” checks 


James H. Kennedy, vice-president, 
Philadelphia National Bank, Phila- 
delphia. Assisting in the program were 
A. B. A. Deputy Manager Walter B. 
French, and the A. B. A. secretary of 
the commission, Melvin C. Miller. 
The present Federal Reserve Com- 
mittee is composed of V. Willis, vice- 
president, Federal Reserve Bank of 
New York, chairman; L. K. Arthur, 
vice-president, Federal Reserve Bank 


a6 BROADWAT. 





of St. Louis, W. D. Gentry, first vice- 
president, Federal Reserve Bank of 
Dallas, J. W. Kossin, vice-president, 
Pittsburgh Branch, Federal Reserve 
Bank of Cleveland, J. S. Walden, Jr., 
first vice-president, Federal Reserve 
Bank of Richmond, and Associate 
Member E. L. Smead, director, Divi- 
sion of Bank Operations, Board of 
Governors of the Federal Reserve Sys- 
tem, Washington, D. C. The chair- 


no. 1002 


NEW YORK 4, ®. T. 


ae 


BANK OF NEW YORK 
GRACE NATIONAL « o Si 











Yelp sit Waele 








fe fe ad Sk : whit pe i 1 siells C 
VF. a 
7 Bae Sie oa 
PHIA, sae abe } 





DAT 








‘A NATIONAL BANK 





ee 


Ww YORK : 
Po emma e-em | 











Bd 


es iitzed eva uae f 
MICA ME SORE oti ethos lps fl) 
reli tieelt 4 Vie fats irecailea lies) 
preaky 7 


ALUMINUM COMPANY OF AMERICA 





= = 
EDGEWATER, NEW JERSEY 








_$ 














ME os . A 





23 


man of the original Federal Reserve 
Committee working on the develop- 
ment of the plan was Olin M. Attebery, 
vice-president, Federal Reserve Bank 
of St. Louis. 

At the very heart of the routing 
symbol plan is a fact long known to 
bank operating men. It is the fact 
that sorting by numbers is simpler, 
quicker, more accurate and more eco- 
nomical than sorting by names. It is 
faster, for example, to sort checks by 
the numbers 1, 2, 3, 4, and so on than 
to sort them by Boston, New York, 
Philadelphia, Cleveland and the names 
of other cities. The figure can be 
grasped more quickly. 

Therefore, it is not necessary for the 
sorter to understand the significance 
of the information conveyed by the 
symbols. Thus the matter of selecting 
the proper information for the sort 
from the face of the check and of 
interpreting it is eliminated. The 
numerical symbol is in itself the deter- 
mination of the sort. 

What this means may be understood 
by considering the channels through 
which checks are generally handled 
for the most rapid and efficient pres- 
entation. Of the forty-eight states 
there are twenty-six where Federal 
Reserve district lines extend beyond 
state lines thus dividing many states 
between two or more districts. These 
are termed split states. Part of Ten- 
nessee, for example, is in District 8, 
St. Louis, and part in District 6, 
Atlanta. The state is further sub- 
divided into two Federal Reserve 
branch office territories, Memphis, 
District 8, and Nashville, District 6. 
Another example is Illinois, the north- 
ern part of which is in District 7, 


as corporations as well as banks have come to realize the benefits of streamlining the check collecting system 
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Chicago, and the southern part of 
which is in District 8, St. Louis. 
Out-of-town checks in the process of 
collection, in most cases, are routed to 
Federal Reserve Bank or branch cities, 
or’ to correspondent banks in cities 
nearest to the paying points. Corre- 
spondent banks and the twelve Federal 
Reserve banks and their twenty-four 
branches are, in general, located in the 
larger cities. Accordingly, the geo- 
graphic division of the states by 
Federal Reserve districts must, of 
necessity, be understood by banks in 
order to facilitate the routing and 
presentation of out-of-town checks. 
Misrouting is due principally to the 
inability of transit clerks to determine 
quickly, because of split states, the 
proper routing of checks. The diffi- 
culty of deciding often leads to guess- 
ing when time is not taken to look up 
the proper routing. With the use of 
the routing symbol, however, any clerk 
can sort checks quickly and correctly, 
and at the same time reduce the num- 
ber of misrouted checks to a minimum. 
Following the announcement of the 
program early in June last year, rout- 
ing symbols were assigned to those 
banks whose items are collectible 
through the Federal Reserve banks. 
As part of the plan for the check 
routing symbols, the A. B. A. arranged 
to have the “Key to Numerical Sys- 
tem,”” published by Rand McNally 
and Company, Chicago, Illinois, on 
behalf of the Association, issued in 
revised form. The revised “Key” 
shows not only the A. B. A. transit 
number for each bank but also the 
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check routing symbol assigned to it by 
the Federal Reserve Bank. 

In print, the routing symbol appears 
as the denominator or lower part of a 
fraction. The numerator or upper part 
is the A. B. A. transit number assigned 
to banks back in 1911 and already well 
established. 

The routing symbol is composed of 
not less than three nor more than four 
consecutive digits without any spacing, 
letters, or hyphens. The symbol is 
composed of three digits when the first 
is not larger than nine, representing 
one of the first nine Federal Reserve 
districts. The symbol is composed of 
four digits when the first two digits, 
10, 11, or 12, represent the Kansas 
City, Dallas or San Francisco Federal 
Reserve districts. 


"THE next digit, from the left, desig- 
nates whether the drawee bank is 
located in the territory served by the 
head office, the Federal Reserve Bank 
or a branch. The-head office is indi- 
cated by the figure 1. Branches, if 
any, arranged alphabetically are indi- 
cated by figures 2 to 5. Figures 6 to 9 
are used, or reserved, to designate 
special collection arrangements. 

The final digit at the right serves 
two purposes: first it facilitates the 
separation of items which are receiv- 
able for immediate credit from those 
which are receivable for deferred 
credit, without respect to the number 
of days of deferred availability, and, 
second, it facilitates the sorting of items 
by states in any case where that is 
convenient. 


Committee on Collections of the Federal Reserve 


V. WILLIS L. K. ARTHUR 





J. W. KOSSIN E. L. SMEAD 





A cipher, 0, designates items which 
are receivable for immediate credit if 
received in time to be cleared on the 
current day. All other figures, 1 to 9 
inclusive, designate items which are 
receivable for deferred credit, and also 
designate the state, in alphabetical 
progression, in which the drawee bank 
is located. These final digit figures, 1 
to 9 inclusive, do not indicate the 
number of days of deferred availability 
which will still be determined by the 
time schedules of the various Federal 
Reserve banks and branches. 

In actual use the symbols are readily 
understandable. For example, in the 
routing symbol 110, the first 1 stands 
for first Federal Reserve district, the 
second 1 for the head office, Boston, 
and the third digit, 0, for immediate 
availability. In the routing symbol 
1233, the 12 stands for twelfth Federal 
Reserve district, San Francisco, the 
first 3 stands for Portland branch, and 
the second 3 stands for deferred credit 
and for the State of Washington. A 
complete listing of the symbols, both by 
Federal Reserve districts and alpha- 
betically by states and cities, is con- 
tained in the A. B. A. booklet “Check 
Routing Symbol.” 

Checks drawn on the Treasurer of 
the United States, whether payable at 
the Treasurer’s office in Washington 
or through a designated Federal Re- 
serve Bank, officers’ (cashiers’) checks 
of Federal Reserve banks, and certain 
drafts drawn on Federal Reserve 
banks, known as Federal Reserve ex- 
change drafts, are acceptable for im- 

See CHECK PROGRAM—Page 71 


System 
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Routing Symbol Committee of the A. B. A. Bank Management Commission 
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CONTINENTAL ILLINOIS 


NATIONAL BANK 
AND [RUST COMPANY 


OF CHICAGO 





Statement of Condition, December 31, 1945 











RESOURCES 
Casts cel Tie Bes TN 86. os i eS RR $ 532,083,248.34 
United States Government CRIED, 5 oo ne seco ances .... 1,821,033,424.67 
Other Bonds and Securities... ............. ccc ccc cece eens 52,615,154.15 
| EE eg A BAR hag iy Oe Re SNS ae OE SE Ot 398, 352,051.06 
Stock in Federal Reserve Bank... .... 2... 62. ccsvccscvces 3,600,000.00 
Customers’ Liability on Acceptances..................... 1,209, 747.35 
Income Accrued but Not Collected....................... 7,269, 446.67 
Se Wis an c.cneavbekars ka tabakeeeea decuseeea 10,800,000.00 
LIABILITIES 
RI. 6 vc'sidn nen dneve sd +sidask bub bane ectn eee $2,646,721,523.86 
DI aii os eke bd odS a Claes tone alee 1,251,371.35 
Reserve for Taxes, Interest, and Expenses................ 13,207,331.03 
Reserve for. Comtim@emeies oo... ccc ccec ceceescouvecwecees 18,105,515.74 
Income Collected but Not Earned........................ 205,913.09 
ST A Winixck cn sddhirwbocackaceseeiels eee 60,000,000.00 
I a ini owed ne a nncwsdevadseeeeueeercsieheaenes 60,000,000.00 
SOME SIDS on vn sv 6s necdwunden ubeebae cers danke 27,471,417.17 
$2,826,963,072.24 








United States Government obligations and other securities carried at 
$725 ,513,549.99 are pledged to secure public and trust deposits and for 
other purposes as required or permitted by law 


Member Federal Deposit Insurance Corporation 























In writing to advertisers please mention The Burroughs Clearing House 
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NATIONAL BANK 


OF DETROIT 


DETROIT, MICHIGAN 
Complete Banking and Trust Service 


STATEMENT OF CONDITION DECEMBER 31, 1945 








Other Securities 
Loans: 


Deposits: 


Reserves F 
Preferred Stock 


Surplus 








RESOURCES 


Cash on Hand and Due from Other Banks 
United States Government Securities . 


Stock of the Federal Reserve Bank 


Loans and Discounts , : , ; ; ’ ? . $142,719,895.86 

Real Estate Mortgages. o « «» » « eee 
Branch Buildings and Leasehold iapeoveniente 
Accrued Income Receivable 


Customers’ Liability on Acceptances and Letters of Credit 





LIABILITIES 


Commercial, Bank and Savings , ; : ‘ ; . $963,899,829.69 
United States Government 7 ee es ee . 245,949,629.94 
Treasurer—State of Michigan . ; : , . ; . 17,025,686.19 
Other Public Deposits. ‘ : P . ’ : . 31,647,413.07 
Accrued Expenses and Taxes Payable . 
Common Stock Dividend No. 23, Payable ws 1, 1946 
Acceptances and Letters of Credit ‘ 





Common Capital Funds: 
Common Stock . ‘ ‘ . ‘ <:, de .$ 12,500,000.00 


27,500,000.00 


Undivided Profits ; ; ‘ ‘ ‘ ; , ; .  6,180,903.62 


$ 265,059,079.78 
833,851,605.36 
1,455,000.00 
58,433,009.13 


161,917,636.24 
1,014,362.91 
2,805,208.61 
1,970,568.46 
$1,326,506,470.49 








$1,258,522,558.89 
2,664,755.70 
812,500.00 
1,970,568.46 
7,855,183.82 
8,500,000.00 


46,180,903.62 





United States Government Securities carried at $286,874,237.13 in the foregoing statement 
are pledged to secure public and trust deposits and for other purposes required by law. 


$1,326,506,470.49 




















HENRY E. BODMAN 
CHARLES T. FISHER 


DIRECTORS 


JAMES INGLIS 
WILLIAM S. KNUDSEN 


CHARLES T. FISHER, JR. ALVAN MACAULEY 


JOHN B. FORD, JR. 
JAMES S. HOLDEN 


In writing to advertisers please mention The Burroughs Clearing House 


WALTER S. McLUCAS 
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Rising Loan Volume 


Total outstanding commercial bank 
loans as of December 31, 1945, are 
estimated at a peak of $25,600,000,000, 
as compared with $23,376,000,000 as of 
June 30, 1945, an increase of approxi- 
mately $2,224,000,000 between the 
two dates. 

Again the bulk of the increase in the 
loan account of commercial banks 
occurred in the commercial and indus- 
trial category. It is estimated that 
these loans totaled about $9,000,000,- 
000 at year end as against $7,501,000,- 
000 on June 30, 1945, as revealed in 
the November Bulletin of the Federal 
Reserve Board. 

Small increases occurred between 
the two dates in the agricultural, 
securities, real estate and consumer 
categories. The increase in outstand- 
ing securities loans measured approxi- 
mately $286,000,000. 

However, studies conducted by the 
Federal Reserve Board have shown 
that on every finance drive there has 
been a sharp upswing in loans on 
securities. This has tended to cloud 
the loan picture. These loans decline 
after each drive and it is difficult to 
ascertain whether some of these secu- 
rity loans are not faultily classified by 
reporting banks. 

For example, corporations have been 
known to borrow on securities in order 
to put over a drive in their territory. 
At times these have been classified as 
loans on securities, and at times, as not. 

The upswing in commercial loans is 
expected to continue, but experts 
decline to attribute any specific causes 
for the increase. The upswing in com- 
mercial and industrial loans defies 
predictions of some economists who 
have contended in recent months that 
in view of the heavy backlog of 
corporate cash accumulated during 
the war, plus heavy holdings of govern- 
ment securities, only a small amount of 
bank borrowing and capital market 
financing by industrial corporations 
will be undertaken during the war to 
finance reconversion. 

The following excerpts from the 
December “‘Monthly Review” of the 
Federal Reserve Bank of New York 
may help to clarify the situation: 

“In contrast, in 1944 the New York 
banks accounted for about 26 per cent 
of the increase. The more rapid 
growth in business loans among the 
New York institutions this year points 
to one of the factors responsible for 


ri: GREGO RY, Washington Correspondent 


the greater expansion of business loans 
among all reporting member banks. 
The New York banks have been ac- 
tively participating, frequently with 
banks in other parts of the country, in 
the extension of large term loans to 
corporations, the proceeds in a number 
of cases being used for the purpose of 
retiring outstanding bonds and other 
fixed interest securities. Obviously 
such loans do not indicate greater busi- 
ness demand for funds, but rather 
competition between the capital mar- 
ket and the banks. However, some 
portion of these term loans has been 
for the purpose of meeting additional 
working capital requirements. 

“It may reflect, in addition to the 
seasonal building up of inventories and 
the substantial increase in term loans 
for refunding purposes, increased bor- 
rowing by business concerns whose 
operations were curtailed during the 
war owing to restrictions on labor and 
materials, but which are now in the 
process of expansion following the 
lifting of controls. Thus the current 
situation may, to some extent, be a 
reversal of that obtaining in the 
period beginning in early 1942, when 
business enterprises in the ‘non-essen- 
tial’ category were forced to curtail 
operations and so began paying off 


bank loans at a much faster rate than 
war contractors expanded their bor- 
rowings.”’ 


Sd 7 ¢ 


World Bank, Fund Progress 


Another milestone in international 
co-operation was reached recently when 
diplomatic representatives of thirty- 
five countries affixed their signatures 
to the Bretton Woods monetary pact 
in the historic conference room of the 
State Department. 

At 4:42 P.M. of December 27, 1945, 
the Bretton Woods agreement, pro- 
viding for the: organization of an 
$8,800,000,000 international monetary 
stabilization fund and a $9,100,000,000 
world reconstruction bank, became 
operative. 

Secretary of the Treasury Fred M. 
Vinson signed on behalf of the United 
States as newsreel cameras recorded 
the historic event. Acting Secretary 
of State Dean Acheson, representing 
Secretary of State James F. Byrnes, 
who was in Moscow attending the 
“Big Three” conference, called for 
continued commercial international co- 
operation as one means of attaining 
world-wide lasting prosperity. 

Former Secretary of the Treasury 











Time Deposits 
U. S. Government Deposits 





CONDENSED STATEMENT 


FIRST NATIONAL BANK 


IN ST. LOUIS 
At the Close of Business, December 31, 1945 
RESOURCES 
Cash and Due from Banks $109,603, 260.27 
U. S. Government Securities 290, 194,434.89 
Loans and Discounts 111,652,346.55 
Other Bonds and Stocks 7,273,423.76 
Stock in Federal Reserve Bank 522.000.00 
Banking House, Improvements, Furniture and Fixtures 353,903.30 
Other Real Estate Owned 977,002.00 
Customers’ Liability a/c Letters of Credit, Acceptances, etc. 2,135,297.35 
Accrued Interest Receivable 1,326,350.83 
Overdrafts 49,573.80 
Other Resources 4,227.39 
$524,091,820.14 
Capital Stock LIABILITIES $ 10,200,000.00 
Surplus 7,200,000.00 
Undivided Profits 7,168,416.90 
Reserve for Contingencies 500,000.00 
Dividend Declared Payable February 28, 1946 240,000.00 
Reserve for Taxes, Interest, etc. 1,593,257.38 
Unearned Discount 145,115.93 
Liability a/c Letters of Credit, Acceptances, etc. 2, 135,297.35 
Other Liabilities 395,025.23 
Demand Deposits $335,956,963.80 


Total Deposits 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


52,915,626.23 
105,642,117.32 


494,514,707.35 
$524,091,820.14 
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Henry Morgenthau, Jr., was on hand 
to witness the ceremony. He thanked 
the Congressional delegation present 
led by Majority Leader Alben W. 
Barkley of Texas. Representative 
Brent Spence (D., Ky.), chairman of 
the House Banking and Currency 
Committee, represented the House. 
Conspicuous by her absence was 
Russia which participated in the 
Bretton Woods monetary discussions. 
Recently Russia informed the State 
Department that she would not sign 
the fund and bank agreements for the 
present at least. It is reported in 
diplomatic circles that Russia is seek- 
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ing a multi-billion dollar loan before 
she affixes her signature to the two 
pacts. 

However, her signature is not needed 
to make both pacts operative, inas- 
much as the total of the quotas for the 
fund and the total of the subscriptions 
to the bank of the countries signatory 
to those documents are, respectively, 
$7,324,500,000 (83.22 per cent of the 
fund) and $7,600,000,000 (83.52 per 
cent of the bank). 

The State Department points out 
that although some signatory countries 
have not yet deposited their instru- 
ments of acceptance, the totals of the 














The First National Bank 
of Chicago 


Statement of Condition December 31, 1945 


ASSETS 


Cash and Due from Banks, . ° 


+ . e 


-$ 470,047,905.15 


United States Obligations—Direct and fully Guaranteed, 


Unpledged, ‘ . ‘ 


* 


$713,022,299.44 
Pledged—To Secure Public Deposits and 


Deposits Subject to Federal Court Order, 571,748,340.55 


To Secure Trust Deposits, . ° 
Under Trust Act of Illinois, . ° 
Other Bonds and Securities, e 
Loans and Discounts, . ° ° 
Real Estate (Bank Building), - 
Federal Reserve Bank Stock, 


Customers’ Liability Account of Acceptances, 


Interest Earned, not Collected, . 
Other Assets, ° ° ° ‘ 


52,972,381.84 
536,960.00 1,338,279,981.83 
112,955,506.52 
539,481,572.68 
3,363,580.83 
3,300,000.00 
1,343,962.56 
5,508,694.15 
231,719.10 
$2,474,512,922.82 





° e . . 


. + . . 


* . . 





LIABILITIES 


Capital Stock, ° e e a 
Surplus, ° ° ° 
Other Undivided Profits, > 
Discount Collected, but not Earned, 
Dividends Declared, but Unpaid, 
Reserve for Taxes, etc., . ‘ 
Liability Account of Acceptances, 


Time Deposits, . ‘ ‘ » @ 


Demand Deposits, ‘ e ‘ 
Deposits of Public Funds, . ° 


Liabilities other than those above stated, 


-$ 60,000,000.00 
50,000,000.00 
3,686,700.18 
786,385.72 
1,000,000.00 
9,962,448.76 
1,370,828.41 
304,423,335.74 


1,412,690,147.03 


630,589,321.59 2,347,702,804.36 
3,755.39 
$2,474,512,922.82 





. * . 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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quotas and subscriptions of the coun- 
tries which have deposited their ac- 
ceptances are well over the 65 per cent 
required for the entry into force of the 
agreements. 

Beginning January 1, 1946, each of 
the two agreements remained open for 
signature on behalf of the government 
of any country whose membership is 
approved in accordance with such 
terms as may be prescribed. 

It has been virtually decided that 
the site of the first world meeting of 
directors of the bank and the fund will 
be held at the Fort Oglethorpe Hotel, 
Wilmington Island, Ga. The site of 
the meeting is 9 miles from Savannah, 
Georgia. The site has been selected 
by a joint committee of the Treasury 
and State Departments. 

President Truman has already an- 
nounced the selection of the governor 
and executive directors of the bank 
and the fund and their alternates. 
Secretary Vinson was nominated the 
American director of the bank and 
the fund. The Bretton Woods agree- 
ment provides that each of the forty- 
four signatories designate a director. 

Assistant Secretary of the Treasury 
Harry D. White, co-author with Lord 
Keynes of the White-Keynes plan, 
which finally emerged as the Bretton 
Woods monetary pact, was nomi- 
nated as the American executive- 
director of the monetary fund. 

Emilio G. Collado, now attached to 
the State Department, was nominated 
by President Truman to the executive 
directorship of the world reconstruc- 
tion and development bank. 

William L. Clayton, of Texas, Assist- 
ant Secretary of State, was nominated 
by President Truman as United States 
alternate governor of the fund and 
the bank. 

At the first organization meeting of 
the bank and the fund it is hoped that 
a site will be selected as the future 
home of both institutions. There is a 
feeling that the bank and the fund 
should be housed at the site of the 
United Nations Organization. If New 
York is selected it is believed that the 
bank and the fund will be housed in 
the financial center of the world. If 
Boston is picked then both institutions 
will stay in Washington. 


7 S 


Home Loan Bank 
Change 


The resignation of James Twohy as 
governor of the Federal Home Loan 
Bank System does not indicate any 
change in policy of the system, neither 
does it indicate that there existed any 
difference of opinion as to policy 
existing between Mr. Twohy and 
Charles R. Fahey, chairman of the 
Federal Home Loan Administration. 
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DIRECTORS 


EDWIN M. ALLEN 
Chairman, Mathieson 
Alkali Works, Inc. 


EDWIN J. BEINECKE 
Chairman, The Sperry & 
Hutchinson Co. 


EDGAR S. BLOOM 
President, Atlantic, Gulf and 
West Indies Steamship Lines 


ALVIN G. BRUSH 
Chairman, American Home 
Products Corporation 


LOU R. CRANDALL 
President, George A. 
Fuller Company 


CHARLES A. DANA 
President, Spicer 
Manufacturing Corp. 


HORACE C. FLANIGAN 
Vice-President 


JOHN M. FRANKLIN 
President, United States 
Lines Company 


CHARLES FROEB 
Chairman, Lincoln 
Savings Bank 


PAOLINO GERLI 
President, 
La France Industries, Inc. 


HARVEY D. GIBSON 
President 


JOHN L. JOHNSTON 
President, Lambert Company 


OSWALD L. JOHNSTON 
Simpson Thacher & 
Bartlett 


CHARLES L. JONES 
The Charles L. Jones Company 


SAMUEL McROBERTS 
New York City 


JOHN T. MADDEN 
President, Emigrant 
Industrial Savings Bank 


JOHN P. MAGUIRE 
President, John P. 
Maguire & Co., Inc. 


Cc. R. PALMER 
President, Cluett 
Peabody & Co., Inc. 


GEORGE J. PATTERSON 
President, Scranton & 
Lehigh Coal Co. 


HAROLD C, RICHARD 
New York City 


HAROLD V. SMITH 
President, Home 
Insurance Co. 


ERNEST STAUFFEN 
Chairman, Trust Committee 


GUY W. VAUGHAN 
President, Curtiss-Wright 
Corporation 


HENRY C. VON ELM 
Vice-Chairman of the Board 


ALBERT N. WILLIAMS 
Chairman, Western Union 
Telegraph Company 





MANUFACTURERS 
TRUST COMPANY 





Condensed Statement of Condition as at close of business 


December 31, 1945 





69 BANKING OFFICES 





RESOURCES 
Cash and Due from Banks . . . .$ 609,972,505.24 
U. S. Government Securities 1,507,987,636.12 
_U.S. Government Insured F. H. A. 

Mortgages . . yee 4,329,535.93 
State and Municipal hind; “err 33,047,708.67 
Stock of Federal Reserve Bank. . . 2,475,000.00 
Other Securities . 23,302,510.15 
Loans, Bills Purchased = Bankers 

Acceptances. . . . . 480,489,935.84. 
NE ss 6 eee 8,462,693.45 
Banking Houses . . .... .% 11,471,030.67 
Other Real Estate Equities . 377,726.73 
Customers’ Liability for Acceptances . 5,130,495.28 
Accrued Interest and Other Resources 6,137,691.09 

$2,693,184,469.17 


LIABILITIES 
Capital. . . . . $41,250,000.00 








SUIpMs. + « « 41,250,000.00 

Undivided Profits . 30,637,360.54 $ 113,137,360.54 
Reserve for Contingencies . . . . 9,391,073.68 
Reserves for Taxes, 

Unearned Discount, Interest, etc. . 7,129,420.85 
Dividend Payable January 2,1946. . 1,237,498.20 
Outstanding Acceptances . . .: - 5,676,568.46 
Liability as Endorser on Acceptances 

and Foreign Bills . . . . . 726,974.52 
DS 6 a ee ewe 2,555,885,572.92 

$2,693,184,469.17 


United States Government securities carried at $508,292,492.05 are pledged to 
secure U. S. Government War Loan Deposits of $477,891,759.21 and other public 
funds and trust deposits, and for other purposes as required or permitted by law. 


Principal Office: 55 Broad Street, New York City 


European Representative Office: 1, Cornhill, London, E. C. 3 


Member Federal Reserve System 
Member New York Clearing House Association 
Member Federal Deposit Insurance Corporation 


IN GREATER NEW YORK 
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THE PENNSYLVANIA COMPANY 


FOR INSURANCES ON LIVES AND GRANTING ANNUITIES 
Founded 1812 


PHILADELPHIA 





STATEMENT AS OF DECEMBER 31, 1945 








RESOURCES 

Cash and Due from Banks.................--. $145,833,097.73 
U. S. Government Securities.................. 342,300,000.00 
State, County & Municipal Securities........... 5,587,105.63 
Other Investment Securities................... 14,569,445.06 
Commercial and Collateral Loans.............. 87,992,451.08 
I re ee ee 947,000.00 
ASRS TRG ars Se ae rea cn 1,300,240.37 
Bank Buildings and Equipment................ 1,598,986.07 
I PT er re ee ee 234,820.37 
Customers’ Acceptance Liability............... 237,182.21 
cds ons maedwa eee oewe eink 1,567,090.38 

$602,167,418.90 

LIABILITIES 
IND ncevsdbeesessonenneses $ 10,000,000.00 
DE: tbat ckeCereKheneedveeeenvareueeses 15,000,000.00 
ee ee ee eee 5,164,871.21 
Reserved for Contingencies .................. 2,104,778.40 
Reserved for Pension Trust................-0-- 1,900,000,00 
Reserved for Taxes and Expenses.............. 1,058,397.58 
Dividend Payable January 2, 1946............ 400,000.00 
ID nd oa tig hii db Wie See ba ea Oe 288,705.35 
Letters of Credit and Acceptances.............. 237,182.21 
Miscellaneous Liabilities ..................... 39,837.30 
Oe CECT CCT ree 565,973,646.85 
United States Treasury . . $134,536,168.02 
All Other Deposits . . . 431,437,478.83 
$602,167,418.90 


United States Government obligations and other securities carried at $187,711,300.23 in the above statement 
are pledged to secure Trust Funds and Government, State and Municipal Deposits, as required by law. 


WM. FULTON KURTZ, President 
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Mr. Twohy has been succeeded by 
Ralph H. Richards, president of the 
Federal Home Loan Bank of Pitts- 
burgh. Mr. Richards has been selected 
chairman of the System, which is a 
reserve credit structure for home 
financing institutions. 

Mr. Twohy will become chairman of 
the board of Allied Building Credits, 
Inc., of St. Paul, Minnesota, now 
associated with Transamerica Corpo- 
ration. Allied Building Credits, for- 
merly owned by lumber interests in 
St. Paul, will expand its operations 
under Mr. Twohy and Transamerica 
Corporation. It will originate and 
market mortgages on a larger scale. 

His successor, Mr. Richards, has 
been president of the Federal Home 
Loan Bank of Pittsburgh since 1934. 
He is a graduate and former member 
of the faculty of Ohio State University. 
A national authority on home finance, 
he was engaged in trade organizational 
activities in the savings and loan field 
prior to his elevation as president of 
the Pittsburgh Home Loan Bank. 


° * 


Savings Bond Plans 


With the close of the Victory Loan 
Drive on December 31, 1945, which 
attracted subscriptions totaling $21,- 
144,000,000, or 192 per cent of the 
$11,000,000,000 goal, the War Finance 
Division has shifted to its peacetime 
operation. In the future it will be 
known as the United States Savings 
Bond Division and it will be part of 
the office of the Secretary of the 
Treasury. 

The objectives of the new division 
have been outlined in a 12-page pam- 
phlet, prepared by the retiring director 
Ted R. Gamble, and approved by 
Secretary of the Treasury Fred M. 
Vinson. 

“In general the peacetime program 
will be a program of information and 
sales,” the pamphlet states. ‘There 
are no drives contemplated nor formal 
sales quotas for States, although stand- 
ards of performance will probably 
develop. The program will be mainly 
one of consolidating the wartime gains 
made in the habits of thrift, insuring 
availability of bonds and stamps at as 
many outlets as possible and encour- 
aging their purchase by the continu- 
ance of the established methods of 
purchase. The program will be in no 
sense high pressure and its voluntary 
character will be carefully preserved.” 

A seven-point program, designed to 
encourage the continuance of holding 
of savings bonds and extension of the 
payroll savings plan is outlined in the 
pamphlet. Operating through state 
organizations, labor, schools, banks, 
housewives, retail outlets, farmers, 
fraternal and service organizations, 
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Hidden, but no longer beyond scientific penetration, are 
the restless atoms. Split them, and you get ATOMIC 
POWER capable of destroying entire cities. 

Experts claim there is as yet no defense for civiliza- 
tion against the danger from the military use of atomic 
power. There is however an impregnable defense against 

- financial loss, and that is INSURANCE. 
Our Personal Property Floater Policy protects against : 
financial loss resulting from losses (war risks excepted) 
of personal property owned, used or worn by you and : 
members of your family in the same household. It 
affords world-wide protection. We modestly claim it 
to be one of the best ipenonal insurance values ever 
developed. __ ; 
Your LOSS-POTENTIAL, like the restless atom, 
surrounds your every activity!» 


} SRE 5 PO 4 
PS 


_ A'phone call to our agent or your broker 
will Pitch ee ernie” and costs. 
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the advertising profession, the press 
and the radio are asked to co-operate 
in the Treasury’s peacetime drive to 
maintain and encourage savings bonds 
as a medium of investment. 

For the next year, the objectives of 
the savings program are: 

1. To continue the sale of savings 
bonds through the payroll savings 
plans. 

2. To continue the sale of savings 
stamps and bonds through the schools. 

3. To encourage the continued hold- 
ing of savings bonds, thereby keeping 
the public debt spread. 


4. To continue publicity in all 
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media possible, in lesser quantity but 
aimed at top quality. 

5. To maintain good public rela- 
tions with banks and other issuing 
agencies. 

6. To provide by the execution of 
the foregoing an opportunity for every 
volunteer who so desires a further 
opportunity for active public service. 

The Treasury Department has not 
formulated a banking and investment 
program for the coming year, but one 
will be developed in the future. How- 
ever, the Treasury has asked State 
chairmen to thank all banks and sav- 
ings and loan associations for their 
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BANK of the MANHATTAN COMPANY 


NEW YORK, N. Y. 


Condensed Statement of Condition 
as of December 31, 1945 


ASSETS 


Cash and Due from Banks and Bankers 


U. S. Government Obligations 
Other Public Securities . 
Other Securities. ge & 
Loans and Discounts. . . 
Real Estate Mortgages . . . 
Banking Houses Owned . 
Other Real Estate Owned 


Customers’ Liability for Acceptances 


Other Assets 


- $ 305,697,448.68 
° 604,254,742.25 
. 10,880,999.34 
. 26,903,207.77 
-  388,178,058.90 
. 4,671,812.68 
° 12,283,825.40 
. 34,767.87 
. 2,584,707.27 

3,584,868.60 


$1,359,074,438.76 











LIABILITIES 


Capital (2,000,000 shares) . 
Surplus o tS 4 
Undivided Profits . 


$20,000,000.00 
30,000,000.00 
10,526,173.53 $ 60,526,173.53 





Dividend Payable January 2, 1946 . 


Deposits . . , 
Certified and Official Checks 
Acceptances Outstanding 


Other Liabilities, Reserve for Tones, ote. 


600,000.00 
1,212,711,911.91 
77,602,302.43 
2,731,991.50 

° 4,902,059.39 


y $1,359,074,438.76 











Of the above assets $299,119,334.07 are pledged to secure 
public deposits and for other purposes; and certain of the 
above deposits are preferred as provided by law. 


Member Federal Reserve System 
Member Federal Deposit Insurance Corporation 


——_—_—X—X—X——sSsS—asN—xXNOaaa]= 
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co-operation and to urge these institu-— 
tional investors “to act as issuing 
agents and to promote the continuing 
sale of savings bonds.”’ 


7 ° ° 


Future of Interest Rate 


President Truman is opposed to a 
rise in interest rates at this time, he 
told Congress in his annual budget 
message to Congress. The Adminis- 
tration’s policy is reflected in Secretary 
of the Treasury Fred M. Vinson’s deci- 
sion to refund $5,043,467,000 Series A 
certificates of indebtedness, maturing 
February 1, 1946, into a new Series 
B-1947 % per cent certificates at par 
for par. 

Mr. Vinson disclosed that he has 
scheduled conferences with insurance 
company executives and the American 
Bankers Association to discuss the 
question of future rates. Up to now 
the Secretary has remained silent on 
the course of rates. 

However, Marriner S. Eccles, chair- 
man of the Federal Reserve Board, is 
apparently opposed to continued lower 
rates. He took issue with former 
Secretary of the Treasury Henry Mor- 
genthau, Jr., over his policy of depress- 
ing interest rates by creating excessive 
eredit by the inflationary process of 
what he called ‘“‘monetizing” the debt 
by heavy sales of governments to the 
commercial banking system. 

“It is, therefore imperative, that the 
process of further monetizing of the 
public debt through the banking sys- 
tem be ended so that the rate of return 
on investments would be stabilized 
and would reflect the supply of savings 
and investment funds in relation to 
the demand instead of reflecting an 
increasing amount of bank credit,” 
Mr. Eccles said. ‘This process needs 
to be stopped not only by bringing 
about a balanced budget, but also 
through measures to check further un- 
necessary expansion of commercial 
holdings of government securities.” 

President Truman favors low rates. 

**The interest policies followed in the 
refinancing operations will have a 
major impact not only on the provision 
for interest payments in future budgets, 
but also on the level of interest rates 
prevailing in private financing,” the 
President said. ‘““The average rate of 
interest on the debt is now a little 
under 2 per cent. Low interest rates 
will be an important force in promoting 
the full production and full employ- 
ment in the post-war period for which 
we are striving. Close wartime co- 
operation between the Treasury De- 
partment and the Federal Reserve 
System:has made it possible to finance 
the most expensive war in history at 
low and stable rates of interest. This 
£o0-operation will continue.” 
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“Tf our expervence after the last 
war is any criterion, we face 
a future crune wave of major 


proportions.’ 
— HARVEY S. FIRESTONE. alia 





“Prudent bankers, remembering the conditions that 


paella after World War : 
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CENTRAL HANOVER 


BANK AND TRUST COMPANY 


NEW YORK 


Statement of Condition, December 31, 1945 


TRUSTEES 


Louis S. Cates 

Colby M. Chester 
John B. Clark — 
Jarvis Cromwell 
Bernard M. Culver 
George W. Davison 
Johnston de Forest 
Thomas Dickson 
Walter G. Dunnington 
William A. Eldridge 
William F. C. Ewing 
Robert L. Gerry 
William S. Gray, Jr. 
C. Jared Ingersoll 

K. T. Keller 

George M. Moffett 
John K. Olyphant, Jr. 
Benjamin O’ Shea 
Eustis Paine 

Auguste G. Pratt 
Gwilym A. Price 


Lucius F. Robinson, Jr. 


John P. Stevens, Jr. 
Henry P. Turnbull 
William Woodward 





ASSETS 
Cash and Due from Banks -$ 364,965,906.82 
U.S. Government Securities. . . . . . . + + + 967,002,629.94 
State and Municipal Securities . . . . 2... . 475372;982.24 
ee ee eee ee ee ee 19,095,051.96 
Loans and Bills Purchased. . . . . «© 6 «© «© + 553,006,390.63 
aera ae ae ee a ae 2,476,171.12 
NED: nae ow. + ee ow ee 13,250,008.00 
SE Oe a ee eee ae ee eee 3,368,972.57 
Customers’ Liability Account of Acceptances . . . 1,785,156.61 





Total $1,972,323,269.89 





LIABILITIES 

OO eae eee ea 
rere 
Undivided Profits. 17,259,825.89 $ 118,259,825.89 
Reserves: 

Taxes, Interest, etc. oe ee ae 8,325,218.54 
Dividend: 

Payable January 2, 1946 oe ee 1,050,000.00 
eee a. 8. 6 ee EE 1,950,747.58 
es. 4s 8 te we Se Oe, ee ee eee 





Total $1,972,323,269.89 


There are pledged to secure public monies and to qualify for fiduciary powers 


U. S. Government Securities . 


$495 »209,939-14 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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The PERSONALITY SPOTLIGHT 


Among the most important per- 
sonnel changes announced last month 
were those at Chemical Bank & Trust 
Company, New York, where Percy H. 
Johnston retired as chairman of the 
board after having served more than 
26 years as head of the bank. At the 
directors’ request he has become chair- 
man of the executive committee. 

Succeeding Mr. Johnston as board 
chairman and chief executive officer at 
Chemical Bank is Frank K. Hous- 
ton, formerly president. N. Baxter 
Jackson, first vice-president, was 
elected president. Harold H. Helm 
was advanced from vice-president to 
first vice-president. Joseph A. 
Bower, chairman of the trust com- 
mittee, who retired as executive vice- 
president on September 30, was ap- 
pointed vice-chairman of the executive 
committee. 

Promoted to vice-presidents were 
Gilbert Yates, George Lysle and 
William S. Renchard. 

Mr. Houston came to Chemical 
Bank from the First National Bank in 
St. Louis, in 1920, as a vice-president. 
He was elected president in 1935. He 
is a member of the A. B. A. Executive 
Council. Mr. Jackson also joined 
Chemical Bank in 1920, coming from 
the American National Bank, Nash- 
ville, Tennessee, and starting as assist- 
ant cashier. He is a member of the 
Association of Reserve City Bankers. 


° 


One of New York’s foremost bank- 
ers, William C. Potter, chairman of 
the executive committee of Guaranty 
Trust Company, retired from active 
duty on January 16. However, he con- 
tinues as a director and it is announced 





PAUL S. RUSSELL 


New president of Harris Trust 


that he will retain an office in the bank 
to give management the benefit of his 
experience and counsel. 

Mr. Potter first became associated 
with Guaranty Trust Company in 1912 
as a vice-president. He served as 
president from 1921 to 1934, when he 
was elected chairman of the board. 
He became chairman of the executive 
committee in 1941. 

W. Palen Conway, formerly vice- 
chairman of the executive committee, 
has been elected chairman of the com- 
mittee to succeed Mr. Potter. He has 
been associated with Guaranty Trust 
since 1911, was elected president in 
1934, chairman of the board in 1941, 
and has served as vice-chairman of the 
executive committee since January 19, 
1944. 


In other appointments, Edward K, 


Advanced to board chairman and president of Chemical Bank 


FRANK K. HOUSTON 


N. BAXTER JACKSON 














WILLIAM C. POTTER 


Retires from Guaranty Trust 


Brass was advanced from credit man- 
ager to vice-president, and two assist- 
ant treasurers, R. Alton Atkinson 
and Robert W. Stephens, were 
named second vice-presidents. 


Another notable change was the 
election of Paul S. Russell as presi- 
dent of Harris Trust and Savings Bank, 
Chicago, succeeding Frank R. Elliott 
who continues as a director. At the 
same time, Mark A. Brown was 
elected executive vice-president suc- 
ceeding Frank McNair now vice- 
chairman of the executive committee. 
George Slight, Hardin H. Hawes, 
Kenneth V. Zwiener and E. J. 
Altgelt, Jr., were made vice-presi- 
dents and M. C. Burkhart was 
elected cashier. 

Mr. Russell, a one-time grid star for 
the University of Chicago, began his 
career at the bank in 1916 by running 
errands and handling the mail. He 
ascended to various managerial posi- 
tions in the Bond Sales Department 
and became a vice-president in 1930. 

Mr. Elliott’s retirement came at 


“age 67, after 46 years of continuous 


service with the bank and its predeces- 
sor, N. W. Harris & Co. 


Sd 


If the proposed merger in Pittsburgh 
of the First National. Bank and 
Peoples-Pittsburgh Trust Company 
receives stockholder approval, the 
chairman of the board of the combined 
institution will be F. F. Brooks, now 
president of First National, and the 
president will be Robert C. Downie, 
president of Peoples-Pittsburgh. It is 
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indicated that the new name of the 
bank will be Peoples First National 
Bank & Trust Company. 

Meanwhile, L. H. Gethoefer has 
retired as chairman of the board of 
Peoples-Pittsburgh Trust Company, 
following 29 years of service. He will 
continue to be associated with the bank 
as a director and member of important 


committees. 


Ira Clerk has been appointed presi- 
dent of the Federal Reserve Bank of 
San. Francisco, succeeding William 
A. Day who has retired after serving in 
the position since 1936. 





Now! Get COPIES of 


Anything, in a Jiffy! 
.. Right in your own office or 
plant! New, low-cost, error- proof 
method saves typing, drafting, 
checking—TIME! 


Amazing New Unit — 


*APECO 
PHOTOEXACT 








Copies anything 
written, typed, 
printed, drawn, 
or photographed 


Also continuous cab- 
inet models for prints 
of any length, up to 
42° wide. 


Quickly, Easily copy 

LETTERS, FINANCIAL STATEMENTS. 
CONTRACTS, VALUABLE PAPERS, 
STOCK REPORTS, CHECKS, GRAPHS, 
CLIPPINGS (over 100 others) 


Make accurate permanent copies 
of anything at l-a-minute speed—for 
less than the price of a phone call! No 
darkroom or technical knowledge 
needed. Anyone can operate APECO— 
“‘America’s Most Widely Used Photo- 
copy Equipment.”’ Get full 
information, TODAY! 


ade oi Rie a 


American Photocopy Equipment Co. 
2849 N. Clark St., Dept. JS26 
Chicago 14, Ill. 

Send, without obligation, your 20-page illus- 
trated book on Photocopying and its savings 
in time, money and labor 
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< IRA CLERK 


Heads San Francisco Reserve Bank 


Mr. Clerk began his banking career 
with the San Francisco branch of The 
Canadian Bank of Commerce in 1906. 
In 1913 he joined the Bank of Italy, 
and the following year was one of a 
group of young men borrowed from the 
San Francisco banks to assist in work 
preliminary to the opening of the 
Federal Reserve Bank of San Fran- 
cisco. As a result, he joined the 
Reserve Bank as a junior officer, be- 
came cashier in 1918, was appointed 
deputy governor in 1925, and was 
made first vice-president in 1936. 

. 


Other new promotions at the Federal 
Reserve Bank of San Francisco are: 
C. E. Earhart to first vice-president, 
Joseph M. Leisner to vice-president 
and cashier, W. F. Volberg to vice- 
president, and E. C. Méailliard, 
J. M. Osmer and R. T. Hardy to 
assistant vice-presidents. 

+ 


Henry A. Kugeler has been ad- 
vanced from vice-president to presi- 
dent of the Denver National Bank, 
Denver, Colorado, succeeding the late 
Roblin H. Davis. Mr. Kugeler joined 
the bank in 1944 from the United 
States National Bank, Denver, where 
he was a vice-president. 

. 


As was advance announced in No- 
vember, Rudolf S. Hecht has retired 
as chairman of the board of Hibernia 
National Bank in New Orleans, and 
at the annual meeting January 9 he 
was succeeded by A. B. Paterson, 
who has held the position of chairman 
of the executive committee of the 
bank. Mr. Paterson is also president 
of the New Orleans Public Service, 
Inc., and is one of Louisiana’s most 
prominent civic and industrial leaders. 

Mr. Hecht plans to open an office in 
NewQrleans as a consultant, to advise 


* 
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on questions of business administra- 
tion and long-term financing. 

In other Hibernia changes, J. M. 
Marrone and Andre C. Lapeyre 
were promoted to _ vice-presidents, 
Maurice M. Bayon and George J. 
Ruhlman to assistant vice-presidents, 
T. J. Wallbillich to manager of the 
Foreign Trade Department, and J. A. 
Bandi, Jr., to assistant cashier. 


° 


Stanley W. Prenosil has resigned 
as Director of the Banking and Invest- 
ment Section, U. S. Savings Bond Divi- 
sion of the Treasury, to accept a vice- 
presidency in J. B. Roll & Co., Inc., 
government securities dealers. His 
successor is Morris M. Townsend, 
formerly assistant director, who will 
continue to promote savings bond sales 
through the commercial and savings 
banks, the security dealers and brokers, 
the savings and loan associations, and 
the insurance companies. A revised 
promotional program is now being 
prepared to meet peacetime needs. 


o 


Frank G. Anger has been ad- 
vanced from vice-president to presi- 
dent of the Industrial National Bank 
of Chicago. He succeeds John S. 
Miller who has been elected general 
counsel. Joseph E. Otis continues 
as chairman of 
the board. Mr. 
Anger has come 
up through the 
ranks of the 
bank, having 
started twenty 
years ago in the 
bookkeeping 
department. 
Studying law at 
nights, he ad- 
vanced steadily 
until in 1937 he 
was elected assistant secretary, and in 
1943 was made a vice-president. Last 
year he took over the duties of the late 
executive vice-president, Robert B. 
Umberger. 





FRANK G. ANGER 


o 


General Robert Cutler is the new 
president of the Old Colony Trust 
Company; Boston, Massachusetts. The 
former president, Channing H. Cox, 
has succeeded T. Jefferson Coolidge 
as chairman of the board, and Mr. 
Coolidge has been named chairman of 
the trust committee. 

General Cutler is a former editor of 
the “Harvard Law Review” and chair- 
man of the Harvard Law School’s 
board of advisors. For two years he 
was corporation counsel of Boston. 
During the war he served in various 
capacities in the War Department; was 
made..a Brigadier General : last: year, 
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IRVING TRUST 
COMPANY 


NEW YORK 


CHARTER MEMBER NEW YORK CLEARING HOUSE ASSOCIATION, OCTOBER 4, 1853 














eStatement of (Condition, December 31, 1945 





ASSETS 


Cash and Due from Banks. . . . . . . . + © © « -  $271,510,230.83 
U. S. Government Securities. . . . . 2... se we eo 841,113,588.43 


Other Securities . . eo ee pe te ee eee 8,175,893.45 
Stock in Federal Reserve Bank . 




















+ te ee ee eee Ss 3,088, 100.00 

Loans and Discounts. p> ig. eae ee 279,238,814.88 

First Mortgages on Real Estate . 6 Ks eee aS 4,640,791.13 

Headquarters Building . . hbo ae 15,269,600.00 

Customers’ Liability for ‘Acceptances Outstanding . <i te ane 1,178,997.01 

oe a ae ee ee ee ee s* 6 4,138,882.57 
$1,428,354,898.30 

LIABILITIES 

Dept. «cece eo vies os « BRR 

Ce Ts on 6 et we le % 25,349,694.94 $1,303,269,218.56 

Acceptances. . Cae SS a aloe $5,717,287.01 

Less Amount in Portfolio ales ake cha in 4,024,739.20 1,692,547.81 

Reserve for Taxes and Other Expenses . pe 4,768,420.59 

Dividend payable veamiande 2,1946 . ° ° 1,750,000.00 

Other Liabilities . ‘. ar ag vane é 6,463,371.28 

Capital Stock . . x ec ea "$50, 000, 000. 00 

Surplus and Undivided Profits ee 60,411,340.06 110,411 ,340.06 
$1,428,354,898.30 








United States Government Securities are stated at amortized cost. Of these, $333,496,813.10 
are pledged to secure deposits of public monies and for other purposes required by law. 


Member Federal Deposit Insurance Corporation 
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bene af the Boon HIRAM A. MATHEWS 

National Sugar Refining Vice President FLETCHER W. ROCKWELL 
HENRY P. BRISTOL Company President 
President MICHAEL A. MORRISSEY National Lead Company 
Bristol-Myers Company President 

at wel? ER The American News Company 
W. GIBSON CAREY, Jr. in WILLIAM SKINNER 
President le & Towne Mj; GEORGE F. GENTES —— Willem Skinner & Sons 

eran ’ 8. Co, Vice President New York & Pennsylvania Co, 

REID = ARR HAROLD p.. HATCH J. WHITNEY PETERSON caARCS L. WHITMARSH 
Been as Vice Presiden Executive Vice President Presiden 
Colombian Carbon Company Deering ‘Milliken & Con, Inc. United States Tobacco Company Francis 1. Leggett & Company 





























In writing to advertisers please mention The Burroughs Clearing House 





37 





38 


: Te _ 
PR ee" 
ae he 
a Sy et ae tos’ 
aaa Co GEG yS ong i ee 





THE BANK OF VIRGINIA 


Inter-Office Correspondence 


(city) Richmond 
(mate) February 1, 1946 
FROM Mr. May 
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TO: Mr. Boushall 
Subject: CORRESPONDENT BANKS 5 
nt 
I have been reviewing letters we have received from our correspondent is 
banks, and what I have found makes me more certain than ever of the e 
statement I made to you this morning.ece a 
One of them says: "...During the year you have been working with us : 
our loan volume has been built up over 355 1/3% and is increasing daily.." d 
These letters are from banks located in Virginia, North Carolina, Georgia, 
Tennessee, Indiana, Missouri and the District of Columbia. 
",..I would carry an account with you just to be on your complete 
mailing list..." 
",,.You have helped us develop a large portion of our loan business: by 
giving us concrete, tested ideas as to methods of solicitation, and valuable 
advice and constructive suggestions regarding our advertising..." 
"...You people are certainly out in front in the consumer banking field..." 
So.eseltm more positive than ever of what I said to you this morning: 
j If 1 were a banker in one of the smaller cities or towns, and interested in 
a consumer banking, I don't know any place I could go where I could get as : 
ie 
a much real help based on experience and proved results, as I could get from i 
ig THE BANK OF VIRGINIAS And now that our resources are nearly 53 million 
ps dollars, we can give even more help than ever beforeeece 
a Incidentally, we should thank all of these correspondents of ours, and : 
ai other bankers in many parts of the nation who wrote to say: "Congratulations 
a and Good Lucki" when we changed our name recently from The Morris Plan Bank 
sa of Virginia to our new name; THE BANK OF VIRGINIA. 
se] __ rm 4 
ES Joseph May 
ae Vice-President 





tee 


a ‘ots< ws: Jade Phe 
Peep gh ows 22 | 








THE BURROUGHS CLEARING HOUSE—February, 1946 


and was awarded the Distinguished 
Service Medal and the Legion of 
Merit. 


e 


Death struck twice’in rapid succes- 
sion at the Clinton Trust Company, 
New York City. William J. Waite, 
52, chairman of the board, died of a 
heart attack on New Year’s Day. The 
following day a heart attack also took 
the life of Lee S. Buckingham, 53, 
who had been president of the bank 
since 1934. 

Edward W. Smith, who has been 
executive vice-president in charge of 
operation for the past three years, was 
elected president to succeed Mr. Buck- 
ingham. He has been associated with 
Clinton Trust Company since its 
organization in 1929. 


° 


Fred Berry has been elected presi- 
dent of the North 
Side Savings Bank, 
New York City, to 
succeed the late 
John G. Borgstede. 
He resigned as 
chairman of the 
board of the Bronx 
County Trust Com- 
pany to assume his 
new position. Mr. 
Berry has been 
active in banking circles for the past 
45 years. : 


o 








FRED BERRY 


Another New York Savings institu- 
tion has a new president. He is 
R. H. Brownell, who became head 
of the Union Square Savings Bank on 
January 1, succeeding Irving Van 
Zandt, retiring after 40 years of service 
including 8 years as president. Mr. 
Brownell has been a_ vice-president 
since 1941. 


Sd 


After 50 years of service, William 
J. Roberts has been advanced from 
vice-president to president of The 
Mahoning National Bank, Youngs- 
town, Ohio. He succeeds John R. 
Rowland, who was named to the newly 
created position of chairman of the 
board. E. R. Watkins has been pro- 
moted to vice-president and cashier, 
and L. A. Stewart to vice-president. 


Sd 


A former star quarterback for South- 
ern Methodist University is now 
“carrying the ball’’ for the First Na- 
tional Bank in Dallas (Texas). He is 
Robert Randle Gilbert, Jr., who 
assumed his new duties as vice-presi- 
dent of the bank. During the war he 
served 39 months in the U. S. Navy, 
rising to the rank of Lieutenant Com- 


AMERICAN TRUST 
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Banking Since 1854 








MANY BANKING 
OFFICES 


SERVING NORTHERN 
CALIFORNIA 





HEAD OFFICE: SAN FRANCISCO 


Satement of (ondition 


DECEMBER 31, 1945 


Member Federal Deposit Insurance Corporation 


Cash on Hand and in Banks $175,251,807.56 


U. S. Government Obligations 549,589,356.05 
Obligations of Other Federal Agencies 16,246,607.75 
State, County and Municipal Bonds 22,451,860.41 
Other Bonds and Securities 5,603,077.34 


Stock in Federal Reserve Bank 690,000.00 
Loans and Discounts 209,011,972.19 
Bank Premises and Equipment 5,548,543.22 
Other Real Estate 9.00 


Customers’ Liability under Letters of Credit 
and Acceptances 3,310,700.11 


Accrued Interest Receivable and Other Assets 4,952,883.40 





Total Resources $992,651,817.03 
Liabilities 

Deposits $953,388,395.09 

Letters of Credit and Acceptances 3,319,038.01 

Reserve for Interest, Taxes, Etc. 3,875,044.41 

Other Liabilities 2,469,473.00 


Capital Stock 


Preferred . . . . . $7,453,100.00 


149,062 shares four per cent 
convertible stock,. $50.00 par value. 


Common o « ae « OTROS 
375,852 8/11 shares, $20.00 par value. 








14,970,154.54 

Surplus 10,029,845.46 
Undivided Profits 4,599,866.52 
Total Liabilities $992,651,817.03 


United States Government and other securities carried at $172,022,584.41 are 
pledged to secure U.S. Government War Loan Deposits of $123,356,954.03 and 
other public funds and trust deposits, and for other purposes as required or 
permitted by law. 
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mander. He previously was vice- 
president of the investment firm of 
Beckert, Gilbert & Co., Inc. Member 
of a distinguished family of bankers, 
Mr. Gilbert is the son of R. R. Gilbert, 
Sr., president of the Federal Reserve 
Bank of Dallas. 


+ 


Invited by President Sergio Osmena 
of the Philippines to visit the Islands, 
Francis S. Baer, senior vice-chair- 
man of the board of Bank of America 
left San Francisco last month for 
Manila. He plans to spend six weeks 
studying the Philippine business pic- 
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ture and looking into the possibilities 
of financing the development of trade 
between the Islands and the United 
States. 


° 


One of the best-known American 
bankers connected with foreign trade 
financing, Joseph C. Rovensky, has 
resigned as vice-president in the foreign 
department of Chase National Bank, 
New York. However, he will continue 
to serve the bank in an advisory 
capacity and retains his post as vice- 
president and director of the Chase 
Bank, affiliate of the Chase National 


Bank through which foreign branches 
are operated. 

It has also been announced that Mr. 
Rovensky will serve as vice-chairman 
of the Morris Plan Corporation of 
America. In addition, he has been 
elected chairman of the board of Patino 
Mines & Enterprises Consolidated, and 
president of Patican Co., Ltd., a newly 
organized subsidiary of Patino Mines 
in Canada. 

+ 


As a new vice-president of Bankers 
Trust Company, New York, Gordon 
D. Brown will head up the bank’s 
service to the aviation industry. This 

is in line with the 











Fifth Ave. at 44th St. 
LONDON 


Due from Banke and Bankers 
U. S. Government Obligations 
Loans and Bills Purchased . 
Public Securities. . ‘ 
Stock of the Federal Resseve Bank 
Other Securities and Obligations . 
Credits Granted on Acceptances . 
Accrued Interest and Accounts 

Receivable . . we 
Real Estate Bonds and Mortgages . 


Guaranty Trust Company of New York 


Condensed Statement of Condition, December 31, 1945 


RESOURCES 
Cash on Hand, in Federal Reserve Bank, _ 


Madison Ave. at 60th St. 
BRUSSELS 


- $  657,605,517.44 





Bank Buildings . 
Other Real Estate . 


2,059,320,457.25 

‘ . 960,041,680.13 
.$ 83, 754, 451.20 
7,800, 000.00 
19,056,995.34 
2,702,679.85 
11,960,826.86 
1,592,633.50 

126,867,586.75 

° . 9,526,331.19 














able, and for other purposes. 








- eS he 145,468.86 
Total Resources - + .» $3,813,507,041.62 
LIABILITIES Liar atc eaalis 
Capital. . . . « « « « +«$ 90,000,000.00 
Surplus Fund. .... . 170,000,000.00 
Undivided Profits . . . 52,676,254.64 
Total Capital Funds © « « « § $12,676,254.64 
General Contingency Reserve . 35,718,020.62 
Deposits . $3, ,261,539,251.63 
Treasurer’s Checks Outstanding 47,913,255.52 
Total a ‘ ee 3,309,452,507.15 
Bills Payable . eo oe a oe Slee oe 120,000,000.00 
Acceptances. s- ete § 7,774,473.01 
Less: Own Acceptances 
Held for Investment . . . 5.071,793.16 
$ 2,702,679.85 
Liability as Endorser on Accept- 
ances and Foreign Bills . 170,859.00 
Dividend Payable January 2, 
\ | ee 2,700,000.00 
Items in Transit with Foreign 
Branches and Net Difference 
in Balances between Offices 
Due to Different Statement 
Date of Foreign Branches 2,115,243.88 
Accounts Payable, Reserve for 
Expenses, Taxes, etc. . 27,971,476.48 
35,660,259.21 


Total Liabilities . 


Securities carried at $1,094,870,040.30 in the above Statement are pledged to qualify 
for fiduciary powers, to secure public moneys as required by law, to secure Bills Pay- 


This Statement includes the resources and liabilities of the English, French, and 
Belgian Branches as of December 26, 1945. 


Member Federal Deposit Insurance Corporation 


- + + $3,813,507,041.62 
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bank’s policy of in- 
dustrial specializa- 
tion designed to fit 
banking service to 
the requirements of 
the individual in- 
dustry. For twenty 
years Mr. Brown 
was associated 
with Douglas Air- 
craft in production, 
engineering and sales, in latter years 
serving as assistant to Donald Douglas 
as Director of Market Research and 
Economic Planning. He was granted 
a leave of absence in 1944 to assist in 
interpreting the aviation industry to 
financial institutions, and during 1944- 
45 he acted as consultant to Bankers 
Trust Company and Mutual Life In- 
surance Company of New York, super- 
vising an analytical study of air- 
transport financing. 

Following his discharge from the 
U. S. Navy, Chester Baylis, Jr., has 
been elected a trust officer of Bankers 
Trust Company. He previously served 
for ten years in the Personal Trust 
Administration Department. 


+ 








GORDON D. BROWN 


Eugene T. Garner, lending officer 
with the out-of-town division, Na- 
tional Bank of Detroit, who has been 
with the bank since its organization in 
1933, has been promoted to vice- 
president. 

+ 


The former assistant to the president 
of Lincoln National Bank and Trust 
Company of Syracuse (New York), 
James D. Hefferman, has been 
appointed vice-president. Lt. Col. 
Charles H. Maltby has returned to 
the bank as vice-president. 


* 


The Chase National Bank, New 
York, announces the following promo- 
tions: To be vice-presidents, Louis 
C. Holl, Frank M. Totton and 
Fred C. Witte; to be second vice- 
presidents, Oscar F. Armbruster, 
Carl B. Brunner, Herman J. 
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Combined Statements 


FLORIDA NATIONAL GROUP of BANKS 


: D ber 31; D 30, 
RESOURCES 1945 7 eatrre 


Loans and Discounte................ $ 52.435.315.25 $ 44,042,600.77 
Banking House & Furniture 4,979,761.85 5,221,669.61 
Other Real Estate Owned...... 373,642.95 283,224.89 


Prepaid Expenses ou....-cccccccscocie 33,463.53 20,931.94 
Other Resources: ..niinicsccssess 6,456.99 3,842.14 
Customer's Liability a/c 
Letters of Credit 0000000000002. 41,968.21 94,603.60 
Accrued Interest and 
Income Receivable ................ $ 1,225.663.73 S$ 768,308.14 
U.S. Government Securities 166,685,559.23 128,999,934.65 
Florida County and 
Municipal Bonds occ 21,566,384.39 19,571,841.35 
Other Securities ccc 1,728,213.54 1 908,719.18 
Cash on Hand and Due from 
eR RE I aie tial ster: ee 135,423,503.02 326,629,323.91 101,292,213.75 252,541,017.07 


$384,499,932.69 $302,207,890.02 




































LIABILITIES 
















Capes Breck nce $ 6,925,000.00 $ 6,825,000.00 
OND Nac icccta lect ies 9,270,000.00 6,438,000.00 
Undivided Profits oo. 1,104,594.64 683,553.88 
ET ENE Le 1,223,689.69 908,568.10 
Reserve for Income Tax.......... 1,974,678.93 1,234,348.16 
Dividends Declared, 

not yet payable ......0.... 12,187.50 12,187.50 
Bills Peryetbo de oon iaccccccceecssctensee 450,000.00 
Other Liabilities 20000... 225.00 279.29 
Interest and Income Col- 

lected, not earned.................... 114,775.16 97 347.28 
Letters of Credit 000... 44,968.21 97,103.60 
Deposits: 

U. S. Government ................... 34,654,389.70 26,216,056.99 

All Other Deposits ................ 328,725.423.86  363,379,813.56 259,695,445.22 285,911,502.21 








$384,499,932.69 $302,207,890.02 
FLORIDA NATIONAL BANK F a O R | D) A N AT | ‘@) N A & FLORIDA NATIONAL BANK 


of Jacksonville at Coral Gables 


FLORIDA NATIONAL pan G R ‘@) U e re) B A N K S FLORIDA BANK 
























at Port St. Joe 
at Miami Ze .* 
FLORIDA BANK & f ‘ - FLORIDA NATIONAL BANK 
TRUST COMPANY FLORIDA NATIONAL BANK 4 > FLORIDA NATIONAL. BANK at St. Petersburg 
at Daytona Beach of Pensacola QS at Key West 
“ FLORIDA BANK 
FLORIDA BANK FLORIDA NATIONAL BANK FLORIDA BANK at Orlando 
at Chipley at Ocala at'Fort Pierce 2 
FLORIDA BANK & 
FLORIDA NATIONAL BANK FLORIDA NATIONAL BANK FLORIDA BANK FLORIDA NATIONAL BANK TRUST COMPANY 
at Lakeland at Belle Glade at Starke at Bartow ’ at West Palm Beach 
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Ihnefeld, William Rapp, James 
P. Roach, Walter E. Rutherford, 
Benjamin E. Shepardson, Edwin 
A. Stephenson, Walter E. Sulli- 
van and Joseph M. Walsh. 


oz 


R. E. Marek is the new president 
of Pueblo (Colorado) Savings and 
Trust Company, coming to the bank 
from the First National Bank at 
Wayne, Nebraska, where he was for- 
merly president and chairman of the 
board. He succeeds J. A. Uhl, now 
secretary-treasurer of the Continental 
Air Lines, who remains a member of 
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the bank’s board. Officers recently 
released from the armed services are 
Alva B. Adams, secretary; T. C. 
Swanson, cashier; and J. L. Fimple, 
assistant cashier. 


. 


Security-First National Bank of 
Los Angeles has elected three new vice- 
presidents, R. D. Burrows, Orvall 
L. Bane and A. J. Decker. 

James E. Shelton, chairman of 
the executive committee and vice- 
president, Security-First National 
Bank, was elected as the 53rd president 
of the Los Angeles Chamber of Com- 
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Federal Reserve Bank Stock 


Bank Premises 


and Acceptances 


Other Resources 


Surplus Fund 
Undivided Profits 


Reserve for Taxes, Interest, etc 


Other Liabilities 
Deposits: 


THE NORTHERN 
TRUST COMPANY 


CHICAGO 


Statement. of Condition, December 31, 1945 


RESOURCES 

oc ereccvesoosoore $ 77,897,443.09 
eo cecccccccccccece 412,061 864.00 
Cerctcedcceccsesc 96,783 ,139.71 


eeeeeeeeee 


Other Bonds and Securities. ... 


eee eee eee ee eee eee ewes 


a 


Customers’ Liability, Account Letters of Credit 


oe 


Cereeesepeeseoece 142,135,663.34 
ec ecccccccccccces $731,713,929.64 


SOTO eee ee eee ee eeeeeeeeee 


ererrrre rr ret $ 3,000,000.00 
ceeeececccscecess 12,000 ,000.00 


| SN Ns ova bth cvaieeudeeds 


ee 


Ee Pe Ne 10,713,550.67 
Dividend Payable January 2, 1946 


Letters of Credit and Acceptances Outstanding. . 


ee ee ee 








450,000.00 
1,400,000.00 


834,209.50 
151,610.00 





4,508 ,884.95 
corceccoesoccece 135,000.00 
834,209.50 

97,222.54 








Rcacinaliaadl 


Pian wee ea nwinwde ean $417,519,487.86 
MS diaiv he puilisdaveseersnunes 117,802,686.86 


U. S. Government............ 165,102,887.26 700,425,061.98 


To TTT TTT TTL TR TTT TTT TT $731,713,929.64 


United States Government securities carried in the above statement at 
$171,651,442.58 are pledged to secure public and other monies, as required 
by law; and United States Government and other securities carried at 
$518,596.76 are deposited with the State Authorities under the Trust Act. 





Member Federal Deposit Insurance Corporation 
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merce at its annual meeting in January. 
+ 


The Anglo California National 
Bank, San Francisco, announces the 
election of R. R. Zellick as trust 
officer, Lloyd R. Vanderbilt and 
Alan J. Warrack as assistant trust 
officers, and Douglas Duncan and 
Harry Goodfriend as assistant cash- 
iers. 

* 


Leslie Coleman, formerly vice- 
president of the Second National Bank 
of Houston in charge of oil loans, has 
been elected a vice-president of the 
Bank of the Manhattan Company, 
New York City. He will be in charge 
of the bank’s Southern Division. 

«+ 


As was advance forecast in the 
January issue of The Burroughs Clear- 
ing House, Daniel W. Bell, formerly 
Undersecretary of the Treasury of the 
United States, was elected president 
of the American Security and Trust 
Company, Washington, D. C., on 
January 15. Corcoran Thom, presi- 
dent since 1928, was elected to the 
newly created office of chairman of 
the board. 


e 


Two new vice-presidents at the 
Federal Reserve Bank of Cleveland are 
Wilbur D. Fulton, formerly assist- 
ant vice-president in charge of the 
bank examination department and 
chief examiner, and Martin Morri- 
son, previously assistant vice-presi- 
dent in charge of the fiscal agency 
department. 

+ 


Herbert V. Alward, vice-president 
and cashier, Bank of California, N. A., 
San Francisco, has been elected to the 
board of directors. Other recent pro- 
motions are: 

Alfred J. Mayman, from assistant 
cashier to vice-president; J. William 
Solen, Charles B. Moores, Howard 
Hutchins and Arthur W. Schiefer, 
from assistant cashiers to assistant 
vice-presidents; S. Vilas Beckwith, 
from assistant trust officer to trust 
officer. Paul N. Grange has been 
elected assistant cashier and assistant 
secretary. John L. Stanley has been 
elected assistant secretary. 

e 


At the annual meeting of the Wells 
Fargo Bank & Union Trust Co., San 
Francisco, the following promotions 
were announced: 

Albert J. Callahan, H. G. King 
and Brian E. Gagan, from assistant 
trust officers to trust officers; Leon 
Castel, C. M. Allen and Fred B. 
Hack to assistant trust officers, and 
C. R. Cootes and Oras F. Black to 
assistant cashiers. 
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* Ee 
Safety is Paramount, 


with America’s Banks - fe 








America’s Banks are known the world over Sree eS 
for stability . .. strength... safety. And ' 
with typical American thoroughness, our 
banking institutions have car- 
ried the basic idea of safety 
through every phase of bank- 
ing service. } } America’s bank 
buildings are designed and 
built for security. Armed guards 
police the premises during bank- 
ing hours. Armored trucks trans- 
port the large amounts of cash 
banks receive and deliver. )})) 
Massive, time-locked, steel 
vaults not only safeguard the 
bank’s own funds but are avail- 
able, as well, to the public for 
the safe deposit of securities and 
other valuable documents or 
objects. }))} Further, most leading 
American Banks protect funds in 
transit by furnishing their cus- 
tomers with checks on protective 
paper. And it is significant that 
the majority of these checks are 
on LaMonte Safety Paper—recog- 
nized for generations as offering 
maximum protection against fraud- 
ulent alteration and counterfeiting. 


. 
fe 
x 


For Samples of La Monte Safety Paper see your Lithographer or Printer—or write us direct. 


LA MONTE PAPER 


GEORGE LAMONTE & SON NUTLEY, NEW JERSEY 


We supply many banks and business organizations 
with their own INDIVIDUALLY IDENTIFIED Safety Paper. 
The issuing organization's Trade-Mark is in the paper 
itself and appears on both the front and back of the 
check. Such INDIVIDUALIZED paper not only protects 
against fraudulent alteration but provides maximum 
protection against counterfeiting—saves Banks sort- 
The Wavy Lines are o La Monte Trade Mark 129 time— helps prevent errors. 


1871 


1946 
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DETROIT. MICHIG 
31 Branch Offices Through 
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OIT BANK 


SAVINGS BAN 
KIN 
i, GRISWOLD 


ar Ye 
AN 


out the City 


Condensed Statement of Condition, Dec. 31, 1945 
RESOURCES 


Cash and Due from Banks . 


U. S. Treasury Bills and Certificates 
(All due within one year) 

Other U. S. Government Obligations 
(Due within 5 years $94,471,681.47) 


State and Municipal Securities 
(Due within 5 years $2,172,351.58) 


Corporate and Other Securities (Including Detroit 


Deposit Company Stock $100,000) 
(Due within 5 years $6,241,357.67) 


Loans and Discounts . > 
Real Estate Mortgages and Renae 
Federal Reserve Bank Stock 


Bank Fropertics . - 
(Main Office and Thirty-One Branch Offices) 


Accrued Interest and Prepaid Expense ‘ 
Customers Liability on Acceptances and Credits 
Other Assets ° 
Total 


LIABILITIES 


Commercial Deposits: 
Individuals, Corporations and Others 
U. S. Government 


Other Public Funds 


- $201,343,657.48 


- $ 82,806,059.36 
- 100,999,762.44 


- 285,400,779.17 
3,097,382.72 


Savings Safe 
- + 10,022,674.08 
29,475,899.71 
10,572,998.13 
340,550.00 
2,552,869.22 


1,950,158.55 
150,470.29 
45,001.33 

- $527,414,605.50 





42,319,794.55 
18,167,389.54 


$261,830,841.57 





Savings Deposits 
Total Deposits 
Unearned Interest . 


Accrued Dividends, Expenses oni Other 
Liabilities . ° 


Acceptances and Letters of Credit 
Preferred Stock . 

Common Stock . 

Surplus of 
Preferred Stock Setioumnent Panties . 
Undivided Profits 

Reserve for Contingencies 


Total 


247,865,157.00 
509,695,998.57 
190,161.85 





767,725.63 

150,470.29 
3,370,000.00 
2,993,760.00 
4,987,520.00 
1,577,738.00 
848,863.76 


2,832,367.40 16,610,249.16 





- $527,414,605.50 


United States Government Securities in the foregoing statement with a par value of 
$47,565,000.00 are pledged to secure public and other deposits where required by 
law, including deposits of the State of Michigan amounting to $2,857,597.41. 
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Aid for Veterans 


The Bank of Montreal has issued a 
20-page digest-sized booklet for war 
veterans. Entitled “Getting off on 
the Right Foot,” it deals with the 
veteran’s assets, the schemes employed 
to get him to part with his money, how 
to take advantage of government aids 
to obtain vocational training, steps to 
take when going into business, how to 
go about getting a job (even sugges- 
tions for laying out a letter of applica- 
tion and presenting personal data of 





Sample copies are available 


interest to an employer), and lastly 
how the Bank of Montreal can be of 
use to the veteran. 

This is truly an outstanding treat- 
ment of the subject, and it has been 
suggested that it should offer many 
helpful suggestions to other banks 
considering similar booklets. <A limited 
number of individual sample copies 
are available to bank officers upon 
request to Munro Brown, manager, 
public relations department, Bank of 
Montreal, 119 St. James Street West, 
Montreal 1, Quebec. 


S ° o 


First Annual IDB Report 


Loans totaling $3,198,050 to 80 
industrial companies are featured in 
the first annual report of the govern- 
ment’s Industrial Development Bank 
(IDB) for the year ending September 


By JAMES MONTAGNES 


30, 1945. Since the bank started on 
November 1, 1944, it has operated 
almost entirely under wartime condi- 
tions. During this interval relatively 
few companies could proceed with 
actual reconversion and post-war ex- 
pansion programs. During the year 


the bank received 485 applications for 
credit from applicants qualifying under 
the act establishing the IDB. Of these 
228 were withdrawn while applica- 
tions were under examination. Of the 


remainder 160 were refused because 


they did not fulfill a requirement of 


























STATEMENT OF CONDITION 


MERCANTILE- COMMERCE 


BANK AND TRUST COMPANY 
Locust-Eighth-St. Charles 
ST. LOUIS, MISSOURI 


DEC. 31, 1945 


w 


THE RESOURCES 
Cash and Due from Banks________________ $90,219,853.82 
United States Government Obligations di- 
rect and guaranteed (incl. $104,568,343.25 


ES RAE RRR ERR 224,633,000.79 
Other Bonds and Securities___.....________ 28,093,057.21 
Demand and Time Loans_________________- 60,643,427.52 
Stock in Federal Reserve Bank in St. Louis_ 525,000.00 
Real Estate (Company’s Building)-_-_-__-_.__- 2,790,536.40 
Other Real Estate (Former Bank of Commerce 

TOU och oo edtnn Jesse wei see 1,500,000.00 
CE ein ck deb eed nb atvesudtadiekas 23,149.92 
Customers’ Liability on Acceptances and 

SINUS OE TE oie xen sns cn 1,240,118.53 
Cher ReIowes oo = 2. fe a 44,719.66 

$409,712,863.85 

THE LIABILITIES 

eR ST ey 2 RD $12,500,000.00 
nn SEES ERI TM AS SR 5,000,000.00 
POD CN aes cle othe cence encaee 4,735,929.58 
Reserve for Dividend Declared __________- 250,000.00 
Reserve for Interest, Taxes, etc. __________- 1,728,983.26 
CE TN eshte claienseeee 3,856.30 


Bank’s Liability on Acceptances and Letters 
Le REY Sie 5 us Bec 1,240,118.53 





ainabuce wiinedd ais aces ahs tials att 98,051.73 
Deposits, Secured: 

U.S.WarLoan $ 86,792,908.38 

Other Public 

Funds_____ 5,768,712.21 $ 92,561,620.59 

Other Deposits: 

Demand___-_-_ $240,424,732.54 

Savings _____ 51,038,186.98 

| eee 131,384.34 $291,594,303.86 $384,155,924.45 

$409,712,863.85 


*All securities pledged are to the U. S. Government or its Agents, State of 
Missouri and the City of St. Louis, to secure deposit and fiduciary obligations. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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.+- TELLER bt: 
BREAK THEM «tg 
A STRAIGHT PULL! 





COLORS 


M ade of heavyweight No. 1 Colored 

Kraft, these Bill Straps are so strong 

i they will not break in a straight 

j pull! In 8 colors for quick identifi- 

1 cation of package. Their extra 

width —1% in.—gives ample space 

I for marking and stamping. Imprint- 

| ed with amounts, and gummed with 

| liberal quantities of vegetable ad- 
hesive for security. 


FREE SAMPLES 
Write Today, to Dept. B 


The z L. DOWNEY Company 


HANNIBAL, MISSOURI 
Worlda Largest Mfrs. of Coin Wrappers 
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the act that a certain amount of capi- 
tal must be invested by persons other 
than the bank or because projects 
were considered unlikely to succeed. 
In all 97 applications were authorized 
for $4,100,000, and of these, applica- 
tions for $952,000 were subsequently 
withdrawn. 

Net operating earnings from the 
bank were $197,842, the bulk of which 
was from investments in government 
securities. Earnings from loans and 
other investments, other than Domin- 
ion Government securities, amounted 
to $10,556. 

Of the 80 credits authorized nine 
were under $5,000; 34 were from $5,001 
to $25,000; 17 from $25,001 to $50,000; 
14 from $50,001 to $100,000; and six 
from $100,001 to $200,000. Most loans 
were granted in Ontario and Quebec, 
and companies granted loans covered 
the foods, beverages, textiles, clothing, 
lumber, iron, steel and metals, ma- 
chinery and equipment, stone, clay 
and glass, refrigeration and other in- 
dustries. 

IDB makes loans to companies 
where credit would not otherwise be 
available under reasonable conditions, 
where enough capital is invested by 
the owners to give the bank reasonable 
protection, where credits are required 


_ for longer periods than usually con- 

















Customers are proud of 


‘"*"" Thuifti Check 


PERSONALIZED CHECKS 





Our client banks tell us that every new ThriftiCheck depositor 
shows evident pleasure when he is handed his ThriftiCheck 
book, WHILE HE IS OPENING THE ACCOUNT—vwith his 
name imprinted on every check. 
Check feature the customer is sure to talk about to his friends; 
And it has been amply demon- 
strated that imprinted checks lower operating costs. Write us 
about other business-building ThriftiCheck features. 


BANKERS DEVELOPMENT CORPORATION 


31 Nassau Street, New York 5, N. Y. 


this creates MORE customers. 





This is an exclusive Thrifti- 


Rector 2—7580 





























sidered by commercial banks, and risks 
are considered greater than average. 
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Central Mortgage Corporation 
President Named 


David B. Mansur has been named 
president of the $25,000,000 Central 
Mortgage and Housing Corporation 
(The Burroughs Clearing House, Dec., 
1945) established by the Canadian 
Government re- 
cently. Mansur 
is one of the 
group of young 
men who joined 
the Bank of Can- 
ada just before 
the war started 
in 1939. He was 
then named gen- 
4 eral superintend- 

= ent of the ‘gov- 

ernment’s newly 

formed Central 
Mortgage Bank, which halted oper- 
ations within a few weeks after it 
started, because of the outbreak of 
war. Since then Mansur, who came 
from the Sun Life Insurance Company, 
Montreal, where he was an actuary, 
has been on the National War Finance 
Committee as assistant chairman. 
Earlier in the war he was on the For- 
eign Exchange Control Board. Man- 
sur is 40 years old, one of the youngest 
top executives in Canadian govern- 
ment service. 


DAVID B. MANSUR 


Annual Bank Report 
Highlights 


New records in the field of Canadian 
banking were disclosed in the 1945 
annual report of the Royal Bank of 
Canada, whose assets totaled $2,007,- 
546,978 at the end of the fiscal year 
ending November 30, 1945. This 
marked the first time a Canadian bank 
had topped the $2,000,000,000 mark. 
Total assets of the Royal Bank in- 
creased in the year by $217,000,000. 
Total deposits were up $211,000,000 to 
$1,888,757,074. Current loans in Can- 
ada and abroad were higher, reaching 
a total of $383,624,056, compared with 
$351,652,376 in 1944. Profits amounted 
to $6,003,142, of which $2,175,000 has 
to be paid in Federal Government 
taxes. Profits in 1944, before taxes, 
were $5,059,398. 

Banque Canadienne Nationale in its 
annual financial statement for the year 
ending November 30, 1945, showed 
profits before taxes of $1,082,033 as 
compared to $1,047,746 in 1944. Total 
assets reached a new high of $349,349,- 
858, up approximately $50,000,000. 
Total deposits were up nearly $50,000,- 
000 to $335,070,151. Current loans 


Qn 


etl ee te 5 C4 Fe’ OO 
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stood at $64,988,701, a gain of $12,- 
076,340. 

The 90th annual report of the Bank 
of Toronto for the year ending Novem- 
ber 30, 1945, showed deposits up 
$52,000,000 to $265,000,000. Total 
assets were $356,361,556, an increase 
in the year of $54,321,254. Current 
loans were up $3,382,265 to $64,056,- 
023. Net profits after making full 
provision for bad and doubtful debts, 
appropriation for staff pension fund of 
$250,000, $92,604 for depreciation on 
bank premises, and Federal taxes of 
$801,777, amounted to $935,137 as 
compared to $996,271 in 1944. Taxes 
were up $113,812 of which $43,445 is 
refundable under wartime excess profits 
legislation. 

Provincial Bank of Canada reports 
net profit for year ending November 
30, 1945, at $476,520 as compared to 
$464,907 in 1944. Taxes were down 
from $183,366 to $148,123. Total 
assets were up approximately $21,000,- 
000 to $132,800,000. Deposits were 
up $21,261,046 to $126,789,771. Cur- 
rent loans were up from $15,655,882 
to $17,875,329. 


7 + ° 


Bank Promotions and 
Retirements 


John R. Graham, assistant secretary 
of the Bank of Montreal since 1931, 
has been appointed 
secretary of the 
bank on the retire- 
ment at the end 
of 1945 of C. H. 
Cronyn, secretary 
of the Bank of 
Montreal for 28 
years, who retired 
after 42 years serv- 
JOHN R.GRAHAM ice with the bank. 

Mr. Graham joined 
the Bank of Montreal in New Bruns- 
wick, served for 15 years at branches 
in Toronto, and was promoted to 
the inspection staff at Montreal in 
1928. 

Major S. C. Norsworthy, assistant 
general manager of the Bank of 
Montreal, retired at the end of 1945, 
after 47 years service with the bank in 
Canada, Newfoundland, London (Eng- 
land), United States and Mexico. He 
is a veteran of the First World War, 
and was inspector of the foreign depart- 
ment, assistant general manager for 
Ontario, and assistant general man- 
ager at the head office, Montreal. 

Walter Henry Raikes has been 
appointed assistant to the general 
manager of the Bank of Montreal. 
He joined the bank in 1911 at Van- 
couver, saw service at branches in 
western and eastern Canada, and at 
the New York branch of the bank. 
He is a veteran of the Royal Flying 
Corps of the First World War. 















ANGLO 


CALIFORNIA NATIONAL 


CENTRAL TO THE WEST COAST 
HEAD OFFICE: | SAN TREET 1 
BRANCH OFFICES 
PALO ALTO, SAN f 
LEMOORE, MODESTO 


STATEMENT OF CONDITION 


DECEMBER 31, 1945 ‘ 


RESOURCES 


Cash and Due from Banks = $102,062,338.58 
United States Treasury Bills 18,212,450.52 
Other U.S. Government Secur- 
ities, Direct and Guaranteed 316,427,016.66 
State and Municipal Securities —10,453,355-94 
Other Bonds and Securities . _1,746,394.94 $448,901,556.64 
Loans and Discounts o « 0 0 te eo) 6©660,908,842.83 
Income Earned, Not Collected . . 


i. 1,544,155.21 
Stock in Federal Reserve Bank . . .. . 649,500.00 
Bank Premises, Head Office and Branches. .  3,825,580.26 
Other Real EstateOwned. . . . .. 1.00 
Customers’ Liability under Letters of Credit 

and Acceptances . . 2 + «© «©. © ©  36726;393-36 


Other Assets . . . . ee 506,901.10 


TOTAL  $519,462,930.40 
— LIABILITIES 
eposi ts: 


United States Government  $76,156,915.38 

Other Public Deposits . . 23,668,135.62 

Demand Deposits . . . 257,022,653.91 

Time Deposits . . . « 124,705,981.76 $481,553,686.67 
Dividends Payable on Common Stock. . . 250,000.00 
Income Collected, Not Earned oo yrhe 238,399.89 
Letters of Credit and Acceptances . . . « 3,780,629.11 
Other Liabilities . . 2 2 1 0 0 6 0 1,154,217.98 
Reserve for Future Loan Losses a 600,000.00 
Capital Stock: 

Preferred* . . « © «© © «© © « $ 6,000,000.00 

Common. . . 10,000,000.00 16,000,000.00 
SUR sks kk ee ee ee 5,650,000.00 
Undivided Profits ae ae 4,389,167.21 
Reserves for Dividends on and Retirement of 

Preferred Stock and for Contingencies . . 5,846,829.54 


TOTAL $519,462,930.40 
*1,500,000 shares, par value $4.00 per share, retirable at issue price of $10.00 per 
share. Current dividend rate 4% on subscription price. 
Securities carried at $115,386,297.30 are pledged to secure Trust Deposits, United 
States Government and other public deposits as required by law. 








Member Federal Reserve System e« Member Federal Deposit Insurance Corporation 
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THE 


NEw YORK TRUST 
COMPANY 


I00 BROADWAY 


MADISON AVENUE AND 40TH STREET - TEN ROCKEFELLER PLAZA 





CONDENSED STATEMENT OF CONDITION DECEMBER 31, 1945 








; ASSETS 
Gy, “ 

Cash and Due from Banks...............cceceeeeces ees $239,235,257.45 

United States Government Obligations... ..........:.0eeeeeeeeeeees 455,939,526.25 

a tks esa etabicebbcbeccneseess 18,562,797.49 

Lr a es esknden sh tinabebese neu eneak 233,991,370.51 

Real Estate Bonds and Mortgages... .......eseeceeeeeceeceeceeeeees 795,967.37 

ED i nccaesatncesee sed consedeteseheseienereeeees 16,782.29 

Customers’ Liability for Acceptances... . 1... cecceceeeeeeeeeeeeeees 730,550.40 

Inserest Receivable and Other Assets... ..cccccccccccccccccceccccces 2,173,672.82 
$95 1,445,924.58 

LIABILITIES 
Capital ba end Ceeenale Camedia ee ome We ee Rae Rneeeeas $15,000,000.00 
ti idhincestacvecuiaiebibebasapiicyshetcin 35,000,000.00 


Undivided Profits 
General Reserve 


eevee eee 


eee e eee ee eee eee eee eee eeee 


9,895,342.61 $59,895,342.61 








eer eT ee ee ee TCT TET ET eT TC Pee ee 3,000,000.00 
Dividend Payable January 2, 1946.........cceeeeeeeceeeeeeeeeeeees 600,000.00 
ACCOPERROES . ooo cc ccccccccccccccccccccccccccccccceeeeeceeecosens 966,436.38 
Reserve for Taxes and Other Liabilities. ............0ceeceeceececees 5,720,680.27 
) . MPTTTTTTTTTITITITITIT TTT LETTE beenewnubwee 881,263,465.32 

$95 1,445,924.58 


United States Government obligations carried at $186,281,147.64 in the above statement are pledged 


to secure United States Government deposits of $177, 193,533.87 and other public and trust deposits 
and for other purposes required by law. 


MALCOLM P. ALDRICH 
New Yor 
GRAHAM H. ANTHONY 
President 
Colt’s Patent Fire Arms Mfg. Co. 
ARTHUR A. BALLANTINE , 
Root, Clark, Buckner & Ballantine 
JOHN E. BIERWIRTH 
President 
ALFRED A. COOK 


Cock, Lehman, 
Goldmark & Loeb 
WILLIAM F. CUTLER 
Vice-President 
American Brake Shoe Company 
RALPH S. DAMON 
President 
American Airlines, Inc. 


TRUSTEES 


FRANCIS B. DAVIS, JR. 
Chairman of the Board 
United States Rubber Company 


SAMUEL H. FISHER 
Litchfield, Conn. 


WILLIAM HALE HARKNESS 
New York 


HORACE HAVEMEYER, JR. 
Executive Vice-President 
The National Sugar Refining Company 


B. BREWSTER JENNINGS 
President, Socony-Vacuum Oil 
Co., Inc. 


ADRIAN M. MASSIE 
Vice-President 


Member of Federal Deposit Insurance Corporation 


HOWARD W. MAXWELL 
New York 


HARRY T. PETERS 
New Yor 


_ SETON PORTER, . 
President, National Distillers 
Products Corporation 
ROBERT C. REAM 


President 
American Re-Insurance Company 


MORRIS SAYRE 
President, Corn Products 
Refining Company 
CHARLES J. STEWART 

Vice-President 


VANDERBILT WEBB 
New Yor 
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New Booklets 


Profit Sharing Retirement 
Trust Agreement ... The full text 
of an agreement whereby a Tulsa bank 
has set up a profit sharing retirement 
trust for the benefit of its employees. 


Profit Shaving 
RETIREMENT 
TRUST AGREEMENT 








Considering a retirement plan ? 


There is a pronounced trend in this 
direction, and banks considering such 
a move will find the formula details 
and other provisions embodied in the 
booklet to be helpful reference material. 


Office Planning and Layout... 
To assist executives in the selection and 
arrangement of office space for better 
working conditions and increased effi- 
ciency, the Policyholders Service Bu- 
reau of Metropolitan Life Insurance 
Company has issued this comprehen- 
sive report. 

It takes into consideration such fac- 
tors as: the size and shape of available 
space, the number of employees to be 
accommodated, the routing of the 
work, the comfort and convenience of 





employees, allowance for expansion, 
and the importance of attractive sur- 
roundings. There is a discussion of 
steps to be considered in the prepara- 
tion of a finished layout, including the 
inventory of furniture, the floor plan, 
templates, and partitions. Special sec- 
tions are devoted to heating and venti- 
lation, lighting, acoustic treatment, 


floor coverings, fixtures, and furniture. 
Other features are a series of illustrated 
charts,. and a list of references as to 
additional information on the subject. 


Bank Services , . . Few indi- 
viduals realize the broad scope of the 
services which the modern bank has to 
offer. To remedy this, a metropolitan 








VALLEY NATIONAL BANK 


TWENTY-ONE FRIENDLY CONVENIENT OFFICES IN ARIZONA 
HOME OFFICE: PHOENIX, ARIZONA 


STATEMENT OF CONDITION, DECEMBER 31, 1945 


RESOURCES 


Cash and Due from Banks 


EERO $ 53,915,701.50 


U. S. Government Bonds..,............... 103,019,285.00 


Other Bonds and Securities 


Loans and Discounts 





Bank Buildings 
Furniture and Fixtures 


Interest Earned, Not Due 
Other Resources 


EET Huan 
Interest Collected, Not Earned 


Preferred Stock 


Other Real Estate Owned 


la ee eee ew ewww weet ene n wee eeenseeneseeaeenee 


1,704,133.74 
48,585,429.21 
456,256.00 
59,765.19 
11.00 
684,407.24 
205,411.41 





Baa Sere $208,630,400.29 








336,264.60 


1,476,956.13 





apeniepensubiia $208,630,400.29 








DEPOSIT GROWTH 


December 31, 19372....... 
December 31, 1935....... 


ipithoobecete $ 6,724,532.74 


25,230,637.90 





December 31, 1938.... .. 39,430,664.49 

December 31, 1941.... .... 52,603,036.98 

These booklets are available upon sunneee ~ ss Dicacatekieneis ame 
request, free of charge or obligation, mained nei ry aia — 


under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or. company letterhead to 


The Editor 
The Burroughs Clearing House 
Second and Burroughs Avenues 
Detroit 32, Michigan 


NATIONAL 
. BANK 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION G@ FEDERAL RESERVE SYSTEM 
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bank has prepared a concise pamphlet 
which lists and describes briefly its 
depository and checking facilities, its 
loaning services, trust functions, mis- 
cellaneous banking services, and the 
services it performs for the Federal 
Government. 

The idea is not new, but other banks 
will be interested in the manner in 
which the subject has been handled. 


Manual of Procedure under 
Government Contracts ... The 
principal things that firms which enter 
into Federal Government contracts 
should know, and the proper record of 
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facts they should prepare, are covered 
in this authoritative 87-page manual 
prepared by the former Counsel to the 
Comptroller. So much in demand has 
this treatise been that it was recently 
brought up to date with a revised 
Fourth Edition. It should be useful 
for reference purposes in banks and 
other financial institutions. 

The manual covers such matters as 
the handling of bids, the rights and 
regulations with respect to competitive 
contracts, the jurisdiction and duties 
of the various Government contracting 
agencies, settlement of claims under 
Government contracts, Government 














STATES 
NATIONAL BANK 


of PORTLAND, OREGON 


UNITED 














Municipal and Other Bonds 
Loans and Discounts 
Stock in Federal Reserve Bank 


Other Real Estate 


Interest Earned 
Other Resources 


Reserves for Interest, Taxes, etc 
Dividends Declared 


Other Liabilities 





CONDENSED STATEMENT OF CONDITION 


Submitted to the Comptroller of the Currency as of December 31, 1945 


RESOURCES 


Cash on Hand and Due from Banks............. $114,944,518.47 


United States Government Bonds............... 408,436,839.79 


ks een eaNebe reas 68,940,887.33 


Bank Premises (including Branches) 
oi ilclar-etdaaidae caicsera henna 1.00 


LIABILITIES 


.. .$ 8,000,000.00 
... 10,000,000.00 
... 4,223,626.27 
... 1,424,184.92 


EE nee 


Rick 2b og e-kiake ou 581,111,238.52 


THIS STATEMENT INCLUDES 29 BRANCHES IN OREGON 


Member Federal Deposit Insurance Corporation 


9,279,388.17 


540,000.00 
hie ou ade ein 3,164,162.87 
1,444,551.88 
296,064.59 

$607 ,046,414.10 








$ 23,647,811.19 
1,888,131.68 
180,000.00 


219,232.71 
$607 ,046,414.10 
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sales, and a special chapter on war con- 
tracts and their settlement. 


Banking Research .. . For the 
past eight or nine years the Association 
of Reserve City Bankers has been 
sponsoring a carefully planned, scien- 
tific study of the business of banking 
and the economic factors affecting it. 
A primary objective has been to 
obtain facts upon which sound pro- 
grams can be based. The Association 
has just issued this new descriptive 
statement of the research program, 
together with a complete index of the 
available studies resulting from it, 
including those in preparation as well 
as those in print. 


Year-End Bond Survey ... A 
broad look at some of the economic and 
political problems affecting invest- 
ments, and an analysis of the industrial 
situation, the railroad prospects, the 
utility outlook and the municipal 
market. Also, there is a look at the 
possibilities ahead, with predictions of 
a decrease in the volume of refunding 
operations, and a contraction in both 
the supply and demand factors in the 
bond market. 


Still Timely 


Low Interest Rates and Public 
Welfare . .. A frank discussion of 
current investment problems and the 
economic implications of the present 
“cheap money” policy, as seen by the 
president of a large insurance company. 


Tax Aid for Banks... A set of 
forms and schedules with accompany- 
ing instructions, devised to assist small 
and medium-sized banks in the prepa- 
ration of corporation income tax 
returns. 


The Veteran and Small Busi- 
ness ... Wherein a bank officer with 
a sympathetic and understanding view- 
point talks informally to the returning 
serviceman about the opportunities 
and risks in small business undertak- 
ings, and the qualifications needed. 


Construction Revival... A mar- 
ket study of the transition problems 
of the construction industry, and a 
statistical analysis of planned projects 
in various categories compared with 
similar activity in pre-war years. 


Loans Through Field Ware- 
housing . . . This new brochure just 
released discusses field warehousing as 
a source of sound loans for banking 
institutions and as an instrument of 
increasing usefulness to business. 


Work Simplification in Office 
Operations . . . Methods are de- 
scribed and illustrated for reducing 
““non-productive”’. costs in the office. 
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What’s Behind 
The Magic Doors 


Palm Beach, Fla., Jan. 1—In spite of the generally 
gloomy labor outlook last year, there seems to have been at 
least one bright spot in the picture and that was at the First 
National Bank in Palm Beach, Florida. Bonuses which were 
distributed on December 15th amounted to as high as 105% 
of employees monthly salaries, depending on length of service. 
More than 57% of the First National Bank staff had been 
with the institution over two years. 

The reasons for this enviable record were best expressed 
by employees themselves in answer to an unsigned question- 
naire, “I like to work in the First National because it offers 
more than just a job, it offers friendship, education and social 
activities. There is an atmosphere of understanding and well 
being that inspires confidence and I.can always say with 
pride that I am an employee of the First National Bank.” 


Employees take a keen interest in their work, not only 
because 91% of them are stockholders, but also because they 
enjoy the comfort of an air-conditioned building, fluorescent 
lig ting, hot broth in the patio during working hours, and 
generally attractive surroundings. he climate of Palm 
Beach is by itself no small factor when employees can wear 
summer clothes the year ’round, and take a dip in the ocean 
only a block from the bank. 


a the summer, every member of the staff is given a 
vacation of one to four weeks with pay, according to length 
of service. Promotions are made from the ranks and each 
ee knows that his or her initiative is personally recog- 
nized. 


In addition, cash prizes are awarded for constructive sug- 
gestions. 


A pow organization known as The pases emacs | Club, 
gives the employees an opportunity to meet together for 
social and recreational activities. Educational opportunity is 
offered in the form of A. I. B. banking courses, aheaes. and 
motion pictures. 


Close co-operation between all departments is maintained 
by general discussions of current problems at an officers’ 
meeting each morning at 8:15. 


Due to these administrative policies, First National has 
shown a remarkable growth. The bank was established 18 
pees ago by the Central Hanover Bank & Trust Co. and the 

armers Loan Trust Co., of New York City, with the late 
Mr. Frank A. Shaughnessy as president. Controlling interest 
was purchased by Mr. Wiley R. Reynolds in 1937, with 
deposits at the time of $7,340,616.69 and capital funds, 
including reserves of $719,374.80. As of December 31, 1945, 
deposits were $52,946,224.73 and total capital funds, including 
reserves, $3,784,350.33. 


It will surprise many readers to know that although Palm 
Beach has a resident population of only 6,184 the bank’s 
assets total over $56,000,000, making it one of the largest 
banks in the state of Florida. 





Capitalization 


To give the stock of this nationally known bank a wider 
distribution, the Board of Directors in June 1945, voted an 
increase of the Capital from $200,000 to $1,000,000 by trans- 
ferring $800,000 from the Surplus Account, thereby giving 
each stockholder 50 shares of new stock for one share of the 
old, and the par value was changed from $100 to $10 per 
share. Due to this change in capitalization and the sale of 
25,000 shares of the 100,000 outstanding, the number of indi- 
vidual stockholders increased from 21 to over 300 at the year 
end or a gain of 1414%. This makes this bank a truly inde- 
pendent home-owned institution. 


An outstanding feature of the growth of the bank is 
shown in the net earnings of its stock. In 1937 the net earn- 
ings after taxes were 72 cents per share. In 1945 the net 
earnings per share after taxes were $7.85. 

A unique feature of the First National is the regular 
monthly dividend. Under the present basis it is 12¢ per 
share. Extras are declared from time to time, as were paid 
last Thanksgiving and Christmas. 


_ Liquidity has always been the keynote of First National’s 
policy. All commercial loans to individuals, firms and corpo- 
rations are in the U. S., 86% of which are secured by Govern- 


ment bonds, Government contracts, securities, commodities 
and cash surrender value of life insurance — all based on 
present day valuation. Only .05% of the banks assets are 
invested in first mortgages and they are all due within a 
three-year period. 

The First National Bank is located in the center of Palm 
Beach and all departments are situated on the ground floor. 
Beautifully eee operated doors, known as ““The Magic 
Doors” open into the spacious lobby where visitors are 
greeted by a gracious receptionist who is well informed about 
all departments. Every effort is made to give customers 
quick and efficient service. Whenever possible, new currency 
is given in the cashing of checks. . 


A loud speaker paging system promptly notifies cus- 
tomers of incoming personal phone calls. 

First National’s safe deposit department is very unusual, 
having a sound proof vault attractively paneled in primavara 
flexwood, with furnished conference rooms and coupon 
booths within, where customers may examine their valuables 
in complete comfort and privacy. Another popular addition 
is the two story storm proof constructed warehouse for the 
storage of commodities ranging from household furnishings to 
rare wines and liquors. Furs, silverware, paintings, and tapes- 
tries may be stored in ———e rented vaults. During the 
gas shortage, automobile tires became an important part of 
the warehouse mg ewen F 

Due to the favorable tax laws in the state of Florida, 
many northern visitors have found it advantageous to estab- 
lish residence in Florida, transfer their trusts and appoint the 
First National as executor in their wills. The Trust Depart- 
ment administers more than $26,000,000 in trusts. 

Complete teletype service and investment counsel are 
maintained for clients of the Trust Department. 

Those who bank at the First National will find many 
other services available. Among these services are separate 
departments for the handling of pay rolls, large deposits, col- 
lections, and savings. 144% per year on savings deposits up 
to $10,000 is paid and 4%% on savings deposits over $10,000. 
Interest is credited June 30th and December 31st of each 
year. A drive-in bank window near the parking space in the 
rear of the bank has been installed for the convenience of cus- 
tomers who do not wish to take the time to park their cars. 
Current telephone directories of all principal cities are avail- 
able for quick reference, and a mail box is conveniently 
located in the lobby. Customers will also find an independ- 
ently operated travel bureau and a public secretarial service 
within the bank building. Anyone in the Palm Beaches dial- 
ing 3801 will get the correct time from “‘Miss Audichron,” an 
ee time telling device. The total calls for 1945 were 


Under the direct supervision of a capable woman experi- 
enced in discussing financial affairs with a feminine viewpoint 
is the Ladies’ department with an attractive powder room 
adjoining. 

First National is proud of its war record, having sold 
over 81 million in U. S. Government bonds which represents 
the county’s total quota by 114%. This was accomplished 
through house to house canvassing, personal telephone calls, 
advertising and military equipment displays at the cost of 
more than $34,000 to the bank. Recently the bank pur- 
chased and gave to the Town of Paim Beach a Navy Hellcat 
fighter plane for exhibit and educational purposes. Banking 
facilities at two outlying army bases were maintained through- 
out the war years. 

Because 100% of the employees purchased war bonds 
and a each month a pay roll deduction, the 
Treasury Department’s Minute Man Flag was presented to 
the First National Bank in Palm Beach. 

Public relations are considered very essential and a most 
important function on the part of all employees and officers. 
Each member of the staff is at all times considered a repre- 
sentative of this institution and does his part in creating 
good will. 


P. S. Temperature today 76°. 


Pad Te us 
FIRST NATIONAL BANK 





PALM BEACH, 


MEMBER FEDERAL DEPOSIT 


INSURANCE CORPORATION 
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RESOUR 


Federal Reserve Bank Stock 


Furniture and Fixtures 


Interest Earned, not collected 
Other Assets 


Gah «. « . + « + + $ 54,561,866.68 


U. S. Government Securities 102,848,500.00 $157,410,366.68 


Other Securities . . .. 4,295,691.00 
180,000.00 4,475,691.00 


Condensed Statement of Condition 


At the close of Business December 31, 1945 


ces 


1.00 3,960,002.00 


323,815.53 





Torat Resources 


80,855.29 404,670.82 


+ $186,206,498.36 


Caen Se ae eS ee 


DE a6. Gis <2 5 fem a a. oe 


LIABILITIES 


- + $ 2,000,000.00 


: 4,000,000.00 


Undivided Profits. . . .$ 475,287.16 


Loans and Discounts: ‘Reserved for Dividends. . 250,000.00 
Time . . . «se © 14,202,978.24 Reserved for Other Purposes 409,540.61 1,134,827.77 
ee ee 5,752,789.62 19,955,767.86 
Deposits: 
Banking House ... . 3,960,000.00 i. 
ed ied We 1.00 Individuals . . . . ~. 130,712,640.71 


EE yo ee Ee 25,762,899.76 
United States . . . . 22,058,757.51 
Trusts - ie Se were of 537,372.61 179,071,670.59 





Tora Liasmities, Capital and Surplus . $186,206,498.36 





DIRECTORS 


GEORGE A. BUTLER 
Butler, Binion, Rice & Cook 
NOAH DIETRICH 
Executive V. P. Hughes Tool Co. 
R. P. DOHERTY 
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J. H. GARRETT 
Vice-President 
F. J. HEYNE 
President Bankers Mortgage Co. 
Cc. B. JAPHET 
Investments 
ESSE H. JONES 

airman of the Board 


M. TILFORD JONES P. C. REHRAUER 
Chairman Harris County Vice-President 
Broadcasting Co. 


A Statement 
of Condition 
Is Only Half 
the Story 





The other half of the story is the 
integrity and character of the institu- 
tion behind the figures . . . the will to 


Missouri Pacific Lines 


W. B. PYRON 
Vice-President Gulf Oil Corporation 


Vice-President and Trust Officer 
GUS S. WORTHAM 


President American General 


JAMES W. ROCKWELL ali fa . , 
J. S. LEACH President Rockwell Bees. Lhe. Co. provide individual and community with 
Vice-President The Texas Co. A. D. SIMPSON a service that really serves them and 
President a" ‘ 
N . ies 
Pg 5 Fy yy OO SAM TAUB protects their interests . a sincere 
P. J. NEFF Chairman, Executive Committee desire always to keep this a friendly 
Executive Vice-President B. MAGRUDER WINGFIELD bank. 


Insurance 


Co. 














The 


National Bank of Commerce 


OF HOUSTON 
GULF BUILDING, 712 MAIN 
Member Federal Deposit Insurance Corporation 
“The Bank of Courtesy” 


WARM, FRIENDLY BANKING &@ 










TRUST GUIDANCE 
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By CHARLES R. ROSENBERG, sr. 


Member of the Bar of Pennsylvania and of the District of Columbia 


Change in Pass Book between husband and wife evince an delivery is not necessary. When the 
If the entries in the depositor’s pass intention on the part of the husband president of the bank made the change 


book do not agree with the bank’s to benefit his wife, and therefore on the pass book there was a com- 


records, the pass book entries, in some 
circumstances at least, will prevail 
over the bank’s records, according to 
a recent Indiana decision. 

There a checking account depositor 
named William H. Scott took his pass 
book to the president of the bank and 
stated that he wanted the account in 
the names of “William H. Scott or 
Sarah J. Scott.” Sarah was his wife. 
The bank’s president accordingly added 
to the name on the pass book the 
words, “or Sarah J. Scott,” so that 
the names read, “‘William H. Scott or 
Sarah J. Scott.” No change was 
made, however, in the other books or 
records of the bank with regard to the 
account. 

Until William H. Scott died, all 
deposit slips in the account bore his 
name:alone and all checks were drawn 
by him alone. Sarah never drew a 
check on the account. When William 
died, the question arose as to what 
interest Sarah had in the account, 
especially in view of the fact that on 
the bank’s books the account still 
stood in the name of William H. Scott 
alone. 

*“A pass book,” the Indiana court 
said, “is prima facie evidence of the 
matters therein, and while in law it is 
nothing more than evidence of a debt 
owing by the bank to the depositor, 
and not conclusive in the first in- 
stance, it may become conclusive if 
unexplained. The name in which the 
pass book is issued identifies the 
bank’s creditor. 

“When the president of the bank, 
pursuant to the direction of William 
H. Scott, changed the name on the 
pass book to William H. Scott or 
Sarah J. Scott, there was an admission 
by the bank that it was the debtor of 
said parties. By his direction to the 
president of the bank William H. 
Scott in effect created a new account 
with the bank. 

“We are of the opinion that the 
account here involved was transferred 
when the president made the change 
on the pass book. Certainly where 
there is no explanation as to why the 
change was not made on the books of 
the bank, the failure of the bank to 
perform its duty cannot defeat the 
intent of the depositor. 

“It is the rule that such transactions 











We’re catching up with 
those telephone orders 


THE news is a lot better for every one who's been 
waiting for a telephone. 


We've put in more than 500,000 telephones in three 
months — and they’re going in faster every day. 


But there are places where we have complicated 
switchboards to install — even places where we must 
build new buildings for the new switchboards. In 
those places it will take more time. 


We're working hard on that job and aiming to give 


everybody quicker and better service than ever 
before. 


BELL TELEPHONE SYSTEM 





There's Good Music on The Telephone Hour . . . every Monday evening over NBC 


Ss a a a age 








a Re 
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MEMBER FEDERAL RESERVE SYSTEM & FEDERAL DEPOSIT INSURANCE CORPORATION 


Condensed Statement as of Dec. 31,1945 











RESOURCES 
= AAR a orn a gee de ei piewre $ 97,575,036.19 
United States Government Securities. ..........00% 336,510,810.14* 
Obligations of Other Federal Agencies. .. | $2,713,472.33 
State, County and Municipal Bonds. .... 2,841,077.77 
Other Bonds and Securities ......... 697,926.78 6,252,476.88* 
Seock in Podeeel MasenwG TOOK .. 6 wc cece cece os 300,000.00 
Ownership of California Trust Company. ..........- 1,475,324.66T 
ee Ee ee rg ee ee eae 57,260,575.24 
Bank Premises, Furniture and Fixtures ............. 670,154.73 
Income Earned, Not Collected ...........20eee05 1,116,882.10 
Customers’ Liability under Letters of Credit and Acceptances . 867,659.90 
i POTTER TE CTC eee “obs 204,994.52 
WN 3:6 SaaS COE Re ee Oe ee ES A et $502,233,914.36 
LIABILITIES 

pedis Damen 6 <6.c ase weies es $266,484,181.69 

To tba ie 8 ie aeceree 144,229,085.89 

United States War Loan Deposit. 74,870,519.78 

Other Public Funds. ....... 1,041,221.72 $486,625,009.08 
Reserve for Interest, Taxes and Expenses. ........-65 1,059,604.45 
Income Collected, Not Earned ........ccccccccs 261,942.90 
Letters of Credit and Acceptances... 1... 000 e300 965,481.68 
Capital Stock (Common). ...... ore 5,000,000.00 
Pe eS ye eee ee 5,380,000.00 
OS rr eee eer 2,941,876.25 13,321,876.25 
TOTAL 





TESTE CEE Lee $502,233,914.36 


*$82,398,751.04 pledged, according to law, to secure Public Funds and Trust Deposits. 
1California Trust Company — owned by California Bank and devoted exclusively to trust service— 
has Capital of $1,000,000.00, Surplus of $500,000.00 and Undivided Profits of $233,408.34. 


OFFICERS 


ARCH W. ANDERSON, Chairman of the Board 
FRANK L. KING, President 


Senior Vice-President 
ALLAN HANCOCK 


Vice-President and Counsel 


CHAS. E. DONNELLY 
Vice-Presidents 


ARTHUR T. BRETT C.C.DEPLEDGE W.WAYNE GLOVER 
F.S. HANSON’ T.E.IVEY,JR. F.M.MAGEE H.J. MENDON 
F. HOWARD RUSS, JR. J. A. SHINE CLIFFORD TWETER 
W.F.BRANDT H.E.HUDSON J.G.MAULHARDT B.B.ODELL 


aS eS eT ae Ake ER 
EE oe RSE se ou 





SEE a eae rate ghee 
Se eee ene | ey 8 ¥, 


In writing to advertisers please mention The Burroughs Clearing House 





















pleted contract between the parties 
and the question of who retained 
possession of the pass book was 
immaterial. 

“Therefore, Sarah J. Scott was en- 
titled to one-half the proceeds of the 
checking account.” (Ogle vs. Barker, 
63 Northeastern Reporter, Second 
Series, 432.) 

No liability on the part of the bank 
was involved in this case, but it is 
obvious that the informal notation of 
changes or entries in a pass book with- 
out the immediate making of corre- 
sponding entries on the bank’s records 
might easily involve the bank in seri- 
ous difficulty, especially if the court 
should hold, as in the Indiana case, 
that the pass book entries were con- 
trolling. 


* ° S 


Uncollected Drafts 


Failure of a collecting bank to 
advise the forwarding bank promptly 
of the status of collection items may 
constitute such a breach of duty on 
the part of the collecting bank as to 
render it liable for the amount of un- 
collected items, especially where there 
is other evidence of lack of reasonable 
diligence in handling the items. That 
was the basis of a verdict against a 
Boston bank recently upheld by the 
Supreme Judicial Court of Massa- 
chusetts. 

In that case a Florida business house 
deposited with its local bank for collec- 
tion four drafts drawn on a Boston 
firm. The Florida bank forwarded the 
items to its Boston correspondent for 
collection. The instruction slip at- 
tached to each draft specified “‘No 
protest.”” The Boston bank received 
the drafts at different dates from 
November 22 to December 16. 

None of the drafts was ever col- 
lected. The drawee concern made an 
assignment for benefit of creditors on 
January 15 following. The Boston 
bank had promptly acknowledged 
receipt of each draft upon its arrival, 
but thereafter did not communicate 
with the Florida bank until January 
31, when it returned the four drafts 
uncollected with a letter informing 
that bank of the assignment previously 
made by the drawee. 

Thereafter the Florida business con- 
cern sued the Boston bank, alleging 
that the bank had failed “‘to perform 
its duty to the plaintiff in the matter 
of collecting the four drafts.” The 
case was tried before a jury, which 
brought in a verdict against the bank. 
Upon appeal, the Supreme Judicial 
Court of Massachusetts sustained the 
verdict. 

The cashier of the defendant bank 
testified that the bank had had the 
drafts in its possession from the time 
they were received until January 31 
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Theyre gélfing ready! Are you’ 


High on the list of widely-read literature today is 


55 


spread this message nationally through The Satur- 
information on new cars. In fact, among State day Evening Post, Collier's, Liberty, and farm maga- 
Farm’s 1,200,000 policyholders, 804,000 are now 


zines. It’s the most powerful advertising promotion 
in the market for automobiles. 


ever put behind a bank plan. 

This big auto financing business is ready to roll. 
Is your bank all set to cash in on this tremendous 
new profit opportunity? Remember—the people 
who come to you for loans to finance their cars are 
also prospective customers for loans to build new 
homes, to buy home furnishings and appliances. 


Most of the millions of prospective car buyers 
are already deciding what kind of car they want. 
The next step is ‘How shall we finance it?”’ 

State Farm Mutual, through its 6,000 agents, is 
telling its policyholders to go to their local banks 
for car financing. State Farm is continuing to 








BLOOMINGTON, ILLINOIS 
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Pacific Coast Office: Canadian Office: 
Berkeley, Calif. & Toronto, Canada 

















To capitalize on this State Farm Promotion— 


[~~~ CLIP NOW!... MAIL TODAY! ——-~——4 
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send today for the booklet we’ve prepared on the State Farm Bank Plan. 
It’s called ““New Profit Opportunities for Banks’’—and explains in detail 
how the State Farm Bank Plan works for you. Also includes a recent survey 
on our policyholders’ buying plans. We’ve prepared another booklet, ““The 
State Farm Group Loan Life Plan—Good Will Insurance for Banks,”’ explain- 
ing how you can insure consumer loans at low cost. These booklets are both 
free. Simply indicate on this coupon whether you would like one or both 
booklets. Then clip it and mail to State Farm Mutual, the world’s largest auto 
insurance company. There is no obligation! 


‘ 


State Farm Insurance Companies 
Bloomington, Hlinois BC-26 
Gentlemen: 

Please send us, without obligation, the FREE 
booklet or booklets we have checked below. 
O “New Profit Opportunities for Banks" 
0 “The State Farm Group Loan Life Pian—Good 
Will Insurance for Banks" 
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Statement of Condition of 


BANCO POPULAR 
Ut 
PUERTO AICO 


As of 
December 31, 1945 


This modern building houses Puerto 
Rico's oldest banking institution 


RESOURCES 


Cash on Hand and Due from Banks 
Investments: 
Bonds of the United States . . . $36,300,051.84 
Bonds of Puerto Rico and its 
a ee 
Municipal Bonds and Obligations 
Loans Guaranteed by Govern- 
ment of the United States 


$14,576,953.05 


1,143,000.00 
3,701,352.54 


1,751,668.60 42,896,072.98 

















Loans: 

Short Term Loans and Discounts 8,534,033.56 
Properties: 

Bank Buildings ......... 622,239.01 
Furniture and Fixtures, Machines and 

RE aE errr 86,697.42 
Customers’ Liability under Letter of 

Credit (Per Contra) ....... 1,954,567.35 
Customers’ Bills bought & sold with 

our endorsement (Per Contra) 1,000,000.00 
Fees ee 409,658.99 

$70,080,222.36 
LIABILITIES 

Ee eee $ 1,000,000.00 
te tea oe 6 wk a ee 2,000,000.00 
Undivided Profits ........... 233,183.68  3,233,183.68 
ee OONOUEE cei Whe eee ee 614,767.81 
CO eee eee ee 63,277,703.52 
Letters of Credit Outstanding (Per 

ee eee 1,954,567.35 
Liability on Bills bought and sold with 

our endorsement (Per Contra) 1,000,000.00 





$70,080,222.36 








A Thoroughly Modern and Up-to-Date Commercial Bank 
in the Island’ of Enchantment 


With branches strategically located and direct correspondents all over the Island, 
our bank is in an unusually good position to handle collections which may be entrusted 
to us. 

We maintain a complete and up-to-date credit file on all business firms and 
individuals in Puerto Rico. Being an entirely local organization and because of our 
intimate contact and relationship with all activities and with the people of the Island, 
we are in a position to furnish at all times thoroughly reliable, dependable information 
im answer to any inquiries received. This service is available without charge to all 
interested firms and business organizations. 


Depository and Financial Agent of the Government of the United States 
Depository for the Government of Puerto Rico 

















In wri 


ting to advertisers please mention The Burroughs Clearing House 





and that, although written notices 
were sent to the drawee and oral 
demands made by telephone, the drafts 
had never actually been presented to 
the drawee for collection. He further 
testified that until January 31 he had 
never notified the Florida bank or the 
Florida depositor that the drawee had 
not paid the drafts. It also appeared 
that the drawee firm was heavily in- 
debted to the Boston bank on badly 
secured loans in excess of the firm’s 
deposits with the bank. 

“The duty of a collecting bank,” 
said the court, “is to be determined 
according to the law and established 
customs of the place of collection. 
There was no evidence of any general 
custom in Boston, but undoubtedly 
the law itself requires the exercise of 
reasonable skill, diligence and care 
consonant with the nature of the 
undertaking and the instructions 
given. 

“We cannot say that a jury finding 
that the defendant bank failed in the 
performance of its duty was unwar- 
ranted. The jury could find from the 
evidence that, although it was the 
practice of the bank to present such 
drafts to this drawee for payment, it 
did not do that with the drafts in 
question. The jury may have been 
skeptical about the notices and tele- 
phone calls to the drawee. They could 
also find that the defendant bank 
neglected to notify the forwarding 
bank of the situation until more than 
two weeks after the drawee had actu- 
ally failed, although the bank knew 
before that time that the drawee was 
in trouble. Also, the jury could find 
that during all this time the bank had 
a private interest in not having the 
drafts paid, since any reduction in the 
liquid assets of the drawee might 
adversely affect. the bank’s inade- 
quately secured claim against the 
drawee. There was no evidence of any 
custom in Boston banking circles 
excusing the bank from doing more 
than it did. 

“We do not mean to say that any 
rule of law required the bank to make 
a formal presentment of paper on 
which protest was waived. We say 
only that failure of the bank to deal 
with the drafts in question as it usually 
dealt with similar drafts might be 
thought by the jury to be significant 
in connection with other evidence in 
the case. As a general rule, failure of 
the collecting bank to inform the for- 
warding bank promptly of the status 
of collection items can be found to be 
a breach of duty on the part of the 
collecting bank. 

“We cannot hold unwarranted a 
finding that if these drafts had been 
treated as similar previous drafts had 
been, and if any refusal to pay had 
been followed by prompt and complete 
information to the plaintiff through 
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When officially stamped this ° 
stub is a receipt for payment of 
amount perforated. 
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SIMPLIFY... STANDARIZE... SAVE TIME 


The Perforator system for Time Payments is a simple and accurate method for 
handling all types of Time Payment Loans. With the PERFORATOR method you 
can mark an entire 12-page coupon book in one stroke. Only two strokes needed 
to accomplish all the following information: 


ACCOUNT NUMBER — Each account can be numbered in sequence. Every number 
accounted for. No numbers missed through spoilage. Aids in numerical filing. 
Numbers can identify type of loan, branch or dealer. Same number can be perforated 
on customer’s individual record for quick identification. Original numbers can 
be re-issued old customers. 


AMOUNT DUE — Clear cut, legible perforated figures show amount due at a glance. 
Perforated figures cannot be altered. ae 


DATE DUE — The date payment is due appears on every coupon in large, easily 
read figures. No time wasted in determining late payments. 


MONTH DUE — Sliding key BUILT INTO MACHINE punches month due et the 
same time as figures are perforated. Eliminates need for separate hand punch. 


Payments by mail easily identified . . . the coupon stub is adequate receipt for pay- 
ments made in person. 


For more than fifty-eight years Cummins has specialized in designing and building 
machines for marking all types of coupon books. The accumulated knowledge of 
our experts can be of great benefit to you in selection of this fast and accurate 
method of handling payments. ° 


Many different models available in Hand, Foot and Electric Coupon Book 
Perforators. Let us help you design and adapt your coupon to the type of machine 
best suited for your particular needs. 


Send coupon for complete information 


Cummins Business Machines 
Division of A.S.C. Corporation 
Formerly CUMMINS PERFORATOR 


4740 Ravenswood Avenue, Chicago 40, Illinois 


with coupon books. Please send details. 


( Our present coupon enclosed. 


SINCE 1887 ©) Not now using coupons. 
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With full appreciation of the importance of your 
problem in new construction (or rehabilitation), we 
frankly believe you will find at Herring-Hall-Marvin 
today the new world-standard of improvements in 
Vaults, Vault Doors, Safe Deposit Boxes, Depositories7y 
and other Protective Equipment. Ge 


These improvements—embracing revolutionary advances ~ 
in Design, Construction, Protectiofi and Service—are 
of such extreme importance tht you owe it to yourself 
and to your institution intmediately to consult with 
your nearest HerringSHall-Marvin representative— _ 
or write us direct today! We shall give your inquiry j 
the preferred attention you appreciate! j 
Ey 
















HERRING-HALL-MARVIN SAFE-CQ. «msie2" on 


MANUFACTURERS OF BANK VAULT EQUIPMENT - BANK en Seen 
COUNTERS - TELLERS’ BUSES AND LOCKERS -SAFE DEPOSIT ts "ae te ee deg 
BOXES - NIGHT DEPOSITORIES - BANK AND OFFICE SAFES Philedelphie a pms Fa ’ 
BUILDERS OF THE UNITED STATES SILVER STORAGE VAULTS — OTHER AGENCIES ALL OVER THE WORLD 
WEST POINT MILITARY RESERVATION 
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the forwarding Florida bank, the 
drafts would have been collected. It 
cannot be said that there was no 
evidence for the jury that the bank’s 
neglect resulted in the loss to the 
plaintiff of the amounts of the drafts.” 
(Grower’s Marketing Service vs. Bank, 
62 Northeastern Reporter, Second 
Series, 225.) 


What Law Controls Note? 


The payee of a note residing in Iowa 
drew up the note in his home, dated it, 
made it payable to himself at a local 
Iowa bank, then mailed it to the maker 
in Colorado, with the request that the 
maker sign the note and return it to 
him. The maker did so. 

Later the payee brought suit on the 
unpaid note in Iowa. There he was 
met with the defense that it was a 
Colorado instrument and “outlawed” 
by the running of the statute of limita- 
tions of that state. Admittedly, if it 
were an Iowa note, the Iowa statute of 
limitations had not yet expired. 

“The sole issue,”’ said the Supreme 
Court of Iowa, “concerns the place of 
contract. It is conceded that if the 
note sued on was a Colorado contract 
it is barred by the statute of limitations 
of that state. 

“There are of course cases involving 
contract entered into by offer and 
acceptance evidenced by correspond- 
ence in which the rule seems to be that 
where an offer is made by letter, 
authority to respond by the same 
medium may be implied. In such case 
it is held that the mailing of the letter 
of acceptance may constitute a com- 
pletion of the contract and fix the place 
of contract. 

“But such cases should be distin- 
guished from one in which the payee 
in a note, as here, draws the instru- 
ment, dates it and makes it payable at 
the place of his own residence, and 
mails it to the maker in another state 
to sign and return. We are of the 
opinion that in the latter case the jury 
might well infer an intention of the 
parties to make it a contract of the 
state in which it is made payable. In 
fact, it is generally held that the 
parties contract with reference to the 
law of the place of payment unless it 
clearly appears that they intended 
otherwise. The note here is dated and 
made payable in Iowa, and there is no 
evidence upon which it can be said as 
a matter of law that the cause of action 
did not arise in Iowa.” 

The court reversed a lower court 
judgment in favor of the maker given 
on the ground that it was a Colorado 
note and so barred by the Colorado 
statute of limitations. (Okey vs. 
Bargenholt, 19 Northwestern Report- 
er, Second Series, 212.) 
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CORRESPONDENT 
BANK SERVICE 


Mew St lyle 


Yes, we'll collect your drafts, carry your de- 
posit, send currency when you need it, and 
do all of the other ordinary things — but 
there’s more than that to modern corre- 
spondent bank service here at Industrial. 


One example is in consumer credit. There 
has been a sudden swing to this business by 
banks all over the United States, and be- 
cause of the suddenness, the experience is 
lacking. Not here. We have been doing it 
33 years, under the same management. That 
qualifies us to speak with authority, when 
correspondent banks seek our guidance in 
this very specialized field. 
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FOR THOSE WHO HANDLE MONEY 


Abbott offers a complete line of COIN COUNTING MACHINES, Coin 


Wrappers, Currency Straps, Coin Handling Equipment and other Bank Supplies. 
Illustrated here are: 





The Abbott The Abbott Outlook The Abbott Colored The Abbott ‘“‘Twin”’ The Abbott 
Colored Tubular . Window Wrappers Bill Straps Window Wrappers Colored Flat 


Coin Wrappers CIRCULARS MAILED ON REQUEST —_— 
We not only have the desire but the ABILITY fo serve. 
ABBOTT COIN COUNTER COMPANY * Wi oars yoke 


NEW YORK 54, NEW YORK 
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(CONTINUED FROM PAGE 19) 


part of the retail paper, especially in 
view of the conditions imposed by 
Regulation W upon time purchases. 
Such flexibility gives the retail appli- 
ance merchant the opportunity to 
make the best possible “‘deal’” on the 
basis of local conditions or practices. 

No uniform rate is being suggested 
or set by the signatory banks, for 
several reasons. Primarily, it is be- 
lieved that the retailer and the con- 
sumer are both likely to have a 
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SALES FINANCE PLAN 


“better deal’ if the banks do not 
attempt broadly to control the rate. 
It is recognized that the pattern of 
rates varies throughout the country. 
The thought is to give the consumer 
the lowest possible rate in each com- 
munity, rather than to attempt to tie 
the rate down to any regional or na- 
tional arrangement. 

One of the questions that commonly 
arises is that of a “kickback” or com- 
mission to the appliance dealer, for the 
installment paper. There is, of course, 









Yor families 





“When you move back to 

@ your home town, Mr. Nich- 
ols, you may find lots of changes. 
Why don’t you and your wife 
carry American Express Travelers 
Cheques until you establish your 
banking connection?” 















3 A week later. “Mr. Nichols 
@ of Lake Drive gave you a 
check? But we don’t know him. 
Oh ...an American Express Trav- 
elers Cheque! Of course, we'll ac- 
cept it. That’s as good as cash.” 





















It’s this kind of service that makes an ever-widening circle 
of friends for your bank. For further information about 
American Express Travelers Cheques or for advertising mate- 
rial, write W. H. Stetser, Vice President, American Express 
Co., 65 Broadway, New York 6, N. Y. 


American Exoredio 
TRAVELERS CHEQUES 


on the move... 







2 “$600 worth? I believe, for 
@ your purpose, you should 
take six $50 cheques as a reserve 
and ten $20’s and ten $10’s for 
your current expenses. Then your 
funds will be ready to spend, and 
safe, too.” 







4 “There are some mighty 
@ fine new people in this 
town. Everywhere we went today, 
they were pleasant. And those 
Travelers Cheques certainly 
smoothed the way!” 
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no provision in the plan respecting this. 
While the practice is quite prevalent 
in automobile financing, it has only 


recently started to creep into appliance 


financing. Eventually it may become 
somewhat of a competitive factor. 

However, it is not expected to play 
a decisive role in appliance financing, 
for two reasons. First, the average 
amount involved in financing an 
appliance sale is relatively small, and 
the dealer’s commission would be com- 
paratively unimportant. Thus, the 
average appliance sale is around $130, 
and a 1 per cent “kickback” would net 
the dealer only $1.30. A second con- 
sideration is that no insurance is ordi- 
narily involved in appliance purchases, 
and therefore there would be no profits 
from this source to be applied to a 
dealer commission, as in automobile 
financing; consequently, any commis- 
sion would necessarily have to be very 
limited. The signatory banks believe 
that the appliance dealer will be pri- 
marily interested in obtaining the best 
all-around financing service. 

Furthermore, it is realized that in 
the final analysis any such commission 
is paid by the buyer. Here again, we 
feel that the consumer should get the 
full benefit of the lowest possible rate 
consistent with sound financing. 

In discussing the plan with manu- 
facturers, one of the points which I am 
currently stressing is that of customer 
preference for bank financing. In sup- 
port of this is a recent survey made by 
a large bank which disclosed that 
93.6 per cent of the individuals ques- 
tioned indicated that they preferred to 
finance their next installment purchase 
through a bank. 

Another advantage stressed is that 
of more complete coverage, with a 
much larger number of finance outlets 
to match the manufacturer’s retail 
outlets. This also ties in with speed 
of service, since there are no lengthy 
delays in credit approvals in view of 
proximity of location and personal 
knowledge of the buyer. It is further 
pointed out that the banks are equipped 
to handle the dealer’s other financial 
needs, such as unsecured credit, term 
loans, mortgage loans, etc. A collec- 
tion policy attuned to local conditions, 
no excessive fees for collection ex- 
penses, and experienced financial coun- 
sel are other benefits presented for 
manufacturers’ consideration. Such 
advantages likewise apply, of course, 
to distributors and dealers. 

The program also has important 
advantages to banks, in addition to 
paving the way for increased consumer 
credit volume. 

The corollary advantages to the 
participating banks are particularly 
notable. 
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Right under your EYE... 


AN EXCELLENT COLLATERAL FOR LOANS 


ROPERLY field-warehoused inventory has made 

inventory loans highly advantageous for both 
bankers and their customers. Yet until it’s pointed out, 
few business men realize that their marketable inven- 
tory is usable as additional working capital. 


Currently, the Lawrence Warehouse Company is 
advertising to wake up your prospective customers to 
the ease with which inventories might be made eligible 
for use as loan collateral. 


The Lawrence series of advertisements works in 
three ways to build additional business for you! 


First—by advertising to those industries that repre- 
sent your greatest potential markets for inventory loans. 


Second—by showing simple examples of how Law- 
rence Field Warehousing can help them avoid having 
most of their working capital tied up in inventory. 


Third—by directing the readers to you. And for your 
pi to better understand field warehousing, 
awrence offers an explanatory booklet, “Field Ware- 
housing On Your Premises”. We will be glad to send 
you as many as you need. 

For the use of your own loan officers, Lawrence 
has produced a completely detailed 36-page book, 
“Inventory Financing”. 

The thirty ~~ of experience behind Lawrence can 


serve you well. Just phone or write our nearest branch 
office. 


LAWRENCE WAREHOUSE COMPANY 


Field Warehousing CREATES COMMODITY PAPER AGAINST INVENTORY 


NEW YORK: 72 Wall Street © CHICAGO: 1 North LaSalle Street «© SAN FRANCISCO: 37 Drumm Street * LOS ANGELES: 
W. P. Story Building * Buffalo * Boston ¢ Philadelphia * Kansas City, Missouri ¢ St. Louis « New Orleans ¢ Jacksonville, 
Florida * Dallas * Houston *« Denver © Fresno © Stockton * Portland, Oregon © Atlanta « Cincinnati « Washington, D. C. 
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BUSINESS FAILURES AFTER WORLD WAR | 











«s will history 





repeat on 


Credit Losses ? | 























«» read this 


new book on 


Credit Loss 
Control 


LET’S LOOK AT THE RECORD. After World War I the number of business 
failures jumped . . . to 367% of the 1919 total in three years. Current liabilities of 
failures jumped even faster . . . to 553.7% of the 1919 total in only two years. 


WILL HISTORY REPEAT? No one knows. That's why thousands of banks 
now advise customers to carry American Credit Insurance . . . which places a 
definite cash value on customers’ accounts receivable . . . and guarantees that 
they will be paid. Many banks go farther than that. They insist on this added 
protection in granting loans . . . and the bank now may be included as a 
named assured without charge. 


“CREDIT LOSS CONTROL”... . a timely new book . . . contains important 
facts and figures that you need . . . to assist customers who seek your advice about 
credit policies and problems. For a copy address: American Credit Indemnity 
Company of New York, Dept. 49, First National Bank Bldg., Baltimore 2, Md. 


PRESIDENT 
AMERICAN A ‘ 
CREDIT INDEMNITY merican 


COMPANY 


oF New YorRK 


yy > 
WEED IY 


Credit Insurance 


Guarantees Payment 





of Accounts Receivable 


OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


In writing to advertisers please mention The Burroughs Clearing House 
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Through the signatory banks, and 
other larger institutions (termed key 
banks) in the program, the smaller 
banks have learned better methods of 
serving dealers and purchasing time 
payment contracts. 

Already progress has been made in 
selling the National Sales Finance Plan 
to manufacturers and their sales out- 
lets. The program should gather 
momentum from now on, and we 
confidently expect it to prove that a 
sizable number of banks can work 
together harmoniously and effectively 
in making a co-operative experiment 
a success. 

S 7 S 


SERVICE FOR 
VETERANS 


(CONTINUED FROM PAGE 21) 


C. Rathje, Executive Manager Harold 
Stonier, Chairman F. G. Addison, Jr., 
of the Committee on Federal Legisla- 
tion, and General Counsel D. J. Need- 
ham, and it became, in effect, the 
A. B. A. platform for the G. I. Law 
amendments. 

As matters worked out, the amend- 
ments themselves, as signed by Presi- 
dent Truman, late in December, come 
very close to that platform. 

First, and foremost, is the amend- 
ment that reduces, and practically 
eliminates, the processing time on 
G. I. loans. Any loan that is made to 
an eligible veteran in compliance with 
the provisions specified in Title III 
“is automatically guaranteed by the 
Government by this title in an amount 
not exceeding fifty per centum of the 
loan: Provided that the aggregate 
amount guaranteed shall not exceed 
$2,000 in the case of non-real-estate 
loans, nor $4,000 in the case of real- 
estate loans; or a prorated portion 
thereof on loans of both types or com- 
bination thereof.” 


ANY person who was in service on 
or after September 16, 1940 and 
prior to the termination of the war and 
who has been released without dis- 
honor after active service of ninety 
days or more or by reason of injury or 
disability incurred in line of duty is 
eligible for Title III benefits. Veterans 
having honorable discharge certificates 
are immediately eligible for loans which 
may be automatically guaranteed. 
Veterans having no discharge certifi- 
cates in their possession or who hold 
certificates showing they were dis- 
charged without dishonor must obtain 
certificates of eligibility from the 
Veterans Administration before negoti- 
ating guaranteed loans. 
In practice, the new routine will 
work out something like this: The 
veteran will apply to the bank for a 
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‘Cnat’s What Your Money Does 


Hardly a man. is still alive with the skill and 
stamina to measure seed by the number of fin- 
gers to form a handful of grain . . . or a ‘“‘pinch”’ 
of fine grass seed . . . and strew it in all-day 
cadence with sturdy stride. In the lush fertility 
of virgin prairie or freshly cleared forest, the 
primitive seeding of the pioneer brought forth 
good yields. It would not do so now. 

In acreage covered, the tractor-powered 
grain drill of today may only double or treble 
the daily stint of the pioneer with his shoulder 
sack. In the quality and quantity of the harvest 
modern mechanical seeding not only multiplies 
the return per man-hour but also adds sub- 
stantially to the yield per acre. The goal in seed- 
ing is accuracy . . . uniformity in number of 
seeds per foot of furrow, equal amounts in all 






FAGM tmecencacs 





furrows, and even covering at correct depth. 
All make for uniform ripening, so essential 
with modern methods of harvesting. 

The Seedmeter of Case steel drills is, we 
believe, the most accurate seeding mechanism 
made. It is built for enduring accuracy—not 
only to resist the ravages of wear, but to cancel 
much of its effect on the metering action. This 
quality of ENDURANCE in all Case machines 
brings sustained chattel value, and commends 
them for bank financing. 

Case dealers and their company believe that 
the business of. financing farm machinery sales 
and inventories belongs to the local bank. They 
are anxious to cooperate with you in the task 
of selling bank service to a desirable class of 
farm clientele. J. I. Case Co., Racine, Wis. 


» CASE:8- 


IN PROMOTING ADVANCED FARM PRACTICES 
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Now Available Prompt Deliveries 


STRAYER 


EASY SNAP 
“Style C”’ FILE BOX 








T-SD 
Sliding-Drawer FILE 


With All Steel Front 
(Corrugated Paper) 50 stock sizes 


Corrugated Paper—Hinged Lid 
150 stock sizes 












WE GUARANTEE OuR 


ALL STEEL pre nr gat 








TO PLEASE YOU OR 
Sliding - Drawer NO COST TO YOU IN THE 
FILES TRANSACTION 
MADE ANY SIZE TO YOUR 
SPECIFICATIONS 


«- MAIL ORDERS TO ... 


THE STRAYER COIN BAG COMPANY,New Brighton, Pa. 
Manufacturers of BANK SUPPLIES since 1914 


STEEL AND PAPER COIN TRAYS AND BOXES— 
COIN BAGS—LOCK-SEAL NIGHT DEPOSITORY BAGS—COIN WRAPPERS— 
CURRENCY STRAPS—BANK SPECIALTIES 
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“SOURCE OF SUPPLY” 


During the past four years ‘source ot 
supply’ was an all-important term. 
Some buyers were fortunate enough 
to have dependable sources of supply 
and they, within reasonable limits, 
were able to relax a little bit. Others, 
not so fortunate, sweated out the war 
never knowing just what they were 
going to get in the way of service or 
materials. 








to back it up. We may not hold ail 
the business of the banks who called 
upon us for service during wartime, 
but we believe that we have earned 
the right to fight for it and we propose 
to hold it if good service can do it. 










We still are not satisfied with some 
of the materials we are getting and 
are doing everything possible to 
get back to what we consider high- 
grade, quality merchandise. It may 
take longer than we thought. We 
hope you will be patient with us just 
as we are trying to be patient with our 
sources of supply. We are very con- 
scious of the fact that materials must 
be improved in quality and we are 
conscious also that the service we 






Prior to the war we folks at De Luxe 
used to think we represented a good 
source of supply, but as we look back 
we realize that this claim was rather 
empty because it was based upon ren- 
dering good service under peacetime 
conditions. Only now, having been 
tested, does the claim have any sig- 











nificance. rendered during the war, which was 
Therefore, when we state at this time __ relatively good, is not going to be 
—as we do—that we represent a good good enough when we get back to 





normal. 





source of supply, we've got something 













Manufacturing Plants at: 
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CHECK PRINTERS 


NEW YORK, CLEVELAND, CHICAGO, KANSAS CITY, ST. PAUL 























loan, submitting either an honorable 
discharge certificate or a certificate of 
eligibility. If the bank approves the loan, 
it will submit the application to the local 
appraiser of the Veterans’ Administra- 
tor. If the local appraiser approves, 
the loan may be completed at once. 

The bank then, after the loan has 
been consummated, sends four docu- 
ments, compared to seven formerly, 
to the Veterans Administration. The 
documents are: 1. The:veteran’s dis- 
charge certificate. 2. The note signed 
by the veteran. 3. A simple loan 
closing statement. 4. The appraiser’s 
report. The latter, it may be added, 
is a detailed report. 

Both the appraiser’s report and the 
loan closing statement are retained by 
the Veterans Administration as perma- 
nent records. The Veterans Adminis- 
tration then stamps or endorses both 
the back of the note and the discharge 
certificate, showing the fact that a loan 
has been made, the amount of the loan, 
and the amount of the guaranty used. 
Both are returned to the bank, the 
bank retaining the endorsed note and 
returning the discharge certificate to 
the veteran. 


AS something of an offset to the 

elimination of paper work and an 
involved procedure, it should be recog- 
nized that the new amendments place a 
much greater degree of responsibility 
on the lending institutions. The 
responsibility for making certain that 
the loan is being made for one of the 
purposes covered by the law now rests 
with the lender. It is also necessary 
for the lender to determine the eligi- 
bility of the veteran. For one thing a 
thorough understanding of the general 
eligibility requirements is essential. 
For another, it must be kept in mind 
that the stamp will not appear on dis- 
charge certificates held by men who 
negotiated loans prior to the effective 
date of the new amendments. This is 
a point upon which lenders will have 
to satisfy themselves in the case of 
each application. 

The second most important amend- 
ment is undoubtedly that contained in 
Section 508 of Title III, the “‘Aggre- 
gate Insurance of Loans.” This is a 
new section providing for the insurance 
by the Administrator on a plan similar 
to FHA insurance of loans under Title I 
of the National Housing Act. This 
insurance is an alternative to the 
automatic guaranty of individual loans, 
and the distinction in terminology 
between “insurance” and “‘guaranty”’ 
may well be noted. 

The Administrator is authorized to 
insure, in lieu of the guaranty under 
this title, any loans which might be so 
guaranteed, when made or purchased 
by any financial institution, subject to 
examination and supervision by any 
agency of the United States or Terri- 
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Here it is night and still we're 
not finished. Overtime, all the time. 


This is getting to be a habit. 


Blame overtime on too much rush 
business, too many out of town, too 
much flu, too much new help. But 
the fact remains that lights burning 
after hours, and coffee and ham- 
burgers sent in, are usually signs of 
inefficiency somewhere along the 
line. Something’s wrong. 


A weakness in business forms is 


often part and parcel of the trouble. 
Moore Business Forms, Inc., designs 
and prints business forms of every 
description for thousands of busi- 
nesses, large and small. Net result is 
less error, less confusion—and sav- 
ings that mount up to real figures. 


For example: For 20 years, a 
large auto supply house has used 
3,200,000 sets of a particular Moore 
business form. Savings range up- 
ward of $15,000 a year—not count- 


AMERICAN SALES BOOK CO., INC., NIAGARA FALLS AND ELMIRA, N. Y. 
PACIFIC MANIFOLDING BOOK CO., INC., EMERYVILLE; LOS ANGELES, CALIF. 
GILMAN FANFOLD CORP., NIAGARA FALLS, N. Y. 


COSBY-WIRTH MANIFOLD BOOK CO., MINNEAPOLIS, MINN. 
MOORE RESEARCH & SERVICE CO., INC., NIAGARA FALLS, N. Y. 
SOUTHERN BUSINESS SYSTEMS, INC., ORLANDO, FLA. . 


MOORE BUSINESS FORMS, INC. (New Southern Div.), DALLAS, TEX.; ATLANTA, GA. 


in Canada—Moore Business Forms, Ltd., succeeding Burt Business Forms, Ltd., Toronto 
Western Sales Book Co., Ltd., Winnipeg and Vancouver 
National Sales Check Book Co., Ltd., Montreal 


ing the 3314 per cent reduction in 
carbon-paper costs. 


Moore Business Forms, Inc., con- 
sists of companies long under Moore 
ownership, now also under the 
Moore name, Get in touch with 
headquarters of your nearest Moore 
division, as listed below, or its 
local office. Moore stands ready to 
supply you with everything from a 
simple sales book to the most intri- 
cate multiple-copy form, 


MOORE BUSINESS FORMS, inc. 


ADV. BY N. Ww. AYER 
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e STANDARD FEDERAL TAX REPORTS. — Complete, detailed encyclo- 
pedic, the accepted reporter on federal taxes for revenue—"“for the man 
who must have everything.” Swift weekly issues report and explain unfold- 
ing federal tax developments. Current subscription plan includes 6 loose 


leaf “bring-you-up-to-date” Compilation Volumes, and companion Internal 
Revenue Code Volume. 


y FEDERAL TAX GUIDE REPORTS. — Concise, compact, understand- 
able, here is the dependable reporter on the federal taxes of the ordinary 
corporation, the average individual, partnership, or business. One loose 
leaf Compilation Volume and matching Internal Revenue Code Volume 
included without extra charge to start new subscribers off on the right foot. 


\ * FEDERAL TAX COURSE — 1945-1946 Edition. — 

\ fn . Authentic tax training, brush-up, and reference course in 
\ one handy volume. Explains federal taxation, with empha- 
sis on income tax and withholding collection methods, 
under current laws up to date of publication. 


U. S. MASTER 
TAX GUIDE 
—1946 
Another “Ace” ...'a 
handy book, based on 
the Federal Revenue 
Code as amended and 
regulations, rulings, and 
decisions. 448 pages, 
% durably -bound, 6x9, 
$2 a.copy. * 
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Write for Complete Details 


COMMERCE) CLEARING House, Ine;, 


PUBLISHERS @F T@PIHCAL LAW REPORTS 
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214 N. MICHIGAN AVE. EMPIRE STATE BLDG. 


MUNSEY BLDG. 
CHICAGO 1 New YORK 1 


WASHINGTON 4 








* In writing to advertisers please mention The Burroughs Clearing House 
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tory, including the District of Colum- 
bia, under an agreement whereby he 
will reimburse any such institution for 
losses incurred on such loans up to 
15 per cent of the aggregate of loans 
so made or purchased by it. 

Loans so insured shall be made on 
such terms, conditions, and restrictions 
as the Administrator may prescribe 
and he may fix the maximum rate of 
interest payable on any class of non- 
real-estate loans at a figure not in 
excess of a 3 per cent discount rate or 
an equivalent straight interest rate on 
non-amortized loans. 

There are two points here: First 
that in lieu of the guaranty, the amount 
of which decreases or increases with 
any decrease or increase in the amount 
of the unpaid portion of the obligation, 
the bank may elect to make loans 
under the insurance feature. Under 
the latter plan it is possible for the 
lending agency, by making a sufficient 
number of loans, to build up an insur- 
ance reserve that would cover the full 
amount unpaid on any loan that 
proved uncollectible, assuming of 
course, that its average loss ratio was 
not excessive. The other point is that 
non-real-estate loans may be made on 
a 3 per cent discount basis. 


NEAT in importance in the amend- 

ments is that removing the loan re- 
strictions on national banks and other 
institutions. This provides that: Any 
loan at least 20 per cent of which is 
guaranteed may be made by any 
national bank, or Federal savings and 
loan association; or by any bank, trust 
company, building and loan associ- 
ation, or insurance company organized 
or authorized to do business. in the 
District of Columbia, without regard 
to the limitations and restrictions of 
any other statute with respect to (1) 
ratio of amount of the loan to the 
value of the property, (2) maturity of 
loan, (3) requirement for mortgage or 
other security, (4) dignity of lien; or 
(5) percentage of assets which may be 
invested in real-estate loans. 

Also of primary importance are 
amendments increasing the number of 
purposes for which both farm loans 
and business loans can be made. The 
new purposes under the farming sec- 
tion include loans for purchasing sup- 
plies, for improving land, for construct- 
ing (as well as repairing or altering) 
equipment or buildings, including the 
farmhouse, or loans involving produc- 
tion in excess of his own needs, or for 
working capital requirements neces- 
sary for such operations. The new 
purposes under the business section 
include loans for inventory, stock in 
trade, or for the cost of the construc- 
tion, repair, alteration or improvement 
of any realty or personalty used for 
such purpose, or to provide the funds 
needed for working capital. 
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SAVE TIME 


MAKE MONEY 
UP ty PUR EXER 
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Effective January Ist, 1946, Air 
Express slashed rates 13%—a 
total reduction of 22% since 1943. 


When time means money — 
when an order is at stake, when 
delivery of materials keeps a 
plant going, when customers are 
better served—Air Express is by 
far the cheapest and most profit- 
able way to ship. 








Spec Ait tans a : Good Business Bay 


Shipments travel at a speed of three miles a minute 


























between principal U. S. towns and cities, with cost HERE'S HOW UTNE W CUS 10.5.4.) 
including special pick-up and delivery. Same-day shits | 2 Hos. | 5 ths. | 25 the. 40 the. | Over 40 tes 
delivery between many airport towns and cities. 149 191.00] 3100] $100] 91291 a7 
Rapid air-rail service to and from 23,000 off-airline 249 | 102| 1.18] 2.90] 368] 9.1 
points in the United States. Service direct by air to as 1 ‘8 oa it 128 
and from scores of foreign countries in planes made Bee res petrataeaet pen 
in America, operated by American personnel and Gver | sar] aa] te4a| 2947] Tae 
flying the U. S. flag. = 




































GETS THERE FIRST 


Write Today for new Time and Rate Sched- 
ule on Air Express. It contains illuminating 
facts to help you solve many a shipping prob- 
lem. Air Express Division, Railway Express 
Agency, 230 Park Ave., N. Y. 17. Or ask for 
it at any Airline or Railway Express office. 


Phone AIR EXPRESS DIVISION, RAILWAY EXPRESS AGENCY 
Representing the AIRLINES of the United States 


In writing to advertisers please mention The Burroughs Clearing House 
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The amendments provide a number 
of other changes in the law. The most 
important of these are summarized 
below: 

Two new sections are added to Title 
VI making United States citizens who 
served in the armed forces of allied 
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governments during the war, and per- 
sons on terminal leave or hospitalized 
pending final discharge, eligible for 
guaranteed loans. 

The period during which guaranteed 
loans may be made is extended to ten 
years after the termination of the war. 








Why Not 


RUN A NEWSPAPER COLUMN 


With Strong Commercials That Bring More Business ? 


For 2 years banks and associations in many states have been making 


more friends, getting more business by running the unique SMITH 
COLUMN FOR BANKS over their own signature as though written by them... 
COLUMN is made up of crisp, sparkling, up-to-the-minute news items, anecdotes, 
humor, philosophy, fact, with ONE strong commercial, written for YOU on 
services YOU name... . Dignified, original, striking! Introduces new column-tech- 
nique, new method of getting business . .. Makes regular fans of ‘‘best people” as well as 
rank and file. Your directors will go for it! Better than display advertising as it attracts 
mass readership. Reduces advertising budget by eliminating composition and electro 
costs. Exclusive rights to your territory. Not limited to banks. Also suitable for business. 


4-WEEK 

TEST OFFER at $2 a week for 1 column, $3 for 2, $4 for 3, $5 for 4, 
$6 for 5, $7 for 6, $8 for 7. Test and stop if not satis- 

fied. Otherwise continue on 30-day cancellation basis. No risk! If initial material 

unsatisfactory, return it unused and no bill will be sent. You can use your present 


advertising space as COLUMN comes in 
Cc. A. SMITH & CO. 


any length. For 4-week test, clip this 
d, state desired length of : - 

ac, state desired length of column, num- 4 +. .steten Counsel, WESTPORT, CONE. 
Editors and Publishers, Smith Digest, 


ber per week, list services on which we 
Smith Column for Banks 


Will send you 4 weeks’ supply of copy for 1 or more 
columns per week, plus specially-written commercials, 


are to write commercials, mail. 

















“YOUR MACHINE RECORD FORMS,” 


says KING COTTON, 
“WILL SERVE YOU BETTER 


ON PARSONS 
MECHANO FORM” 


Made with 50% cotton fibers, 
this tough, long-lasting, rigid 
stock can be had in a variety 
of weights and colors in both 
ledger papers and index cards. It works with all ribbons, 
inks or carbons. Entries are clean-cut and legible—no 
smudges—and stay that way. All PARSONS MECHANO FORM 
is in the new no-glare surface for increasing accuracy and 
relieving eyestrain. 

When you need economical, high quality ledger paper or 
index cards, be sure to specify PARSONS MECHANO FORM. 





It Pays to Pick 


PARSONS 


en FF 8 eS 


Made With New Cotton Fibers 











HOLYOKE, MASSACHUSETTS 


PARSONS PAPER COMPANY + 





Maximum maturity of all farm real- 
estate loans is extended to forty years, 
and of all other real-estate loans to 
twenty-five years. Maximum matu- 
rity of non-real-estate loans is ten 
years. Any loan for a term in excess 
of five years must be amortized “in 
accordance with established proce- 
dure.” 

Any real-estate loan except a second 
loan guaranteed under section 505, or 
a loan for repairs, alterations, or im- 
provements, must be secured by a first 
mortgage. Any non-real-estate loan, 
except as to working or other capital, 
merchandise, good will and other in- 
tangible assets, must be secured by 
personal property to the extent legal 
and practicable. 

The amount of the aggregate guar- 
anty of real-estate loans is increased 
from $2,000 to $4,000. 

“Reasonable value” is substituted 
for “‘reasonable normal value” in the 
sections covering home, farm, and 
business loans and the requirement for 
‘“‘an appraiser designated by _ the 
Administrator’ is written into the law. 

Loans made by any Federal land 
bank, national bank, state bank, 
private bank, savings and loan associ- 
ation, insurance company, credit union, 
or mortgage and loan company, that 
is subject to examination and super- 
visions by any agency of the United 
States or of any state or territory, 
including the District of Columbia, 
come under the automatic guaranty 
provisions. Loans made by lenders 
other than those above specified must 
be approved in advance by the Ad- 
ministrator in order to be guaranteed. 


HE maximum interest rate on real 

estate loans continues to be fixed at 
4 per cent per annum. 

A former provision of the law which 
required the payment of any unpaid 
portion of a guaranteed loan out of 
any future bonus was repealed. 

The amendments became immedi- 
ately effective upon the signing of the 
bill, December 28, 1945. Loan appli- 
cations filed within ninety days after 
the date of enactment, however, may 
be approved by the Veterans Adminis- 
tration for guaranty under the provi- 
sions existing prior to amendment. 
This is to permit the continued proc- 
essing of applications pending the 
issuance of necessary instructions and 
regulations under the new amend- 
ments. 

The Administrator has until April 1 
to complete the writing of the new 
regulations, but we know that no 
effort is being spared to complete them 
as rapidly as possible. The A. B. A. 
has worked closely with the Veterans 
Administration in setting up the regu- 
lations, in simplifying the forms and 
streamlining the procedures. We have 
had many conferences with General 
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Omar N. Bradley, the Administrator, 
with Mr. Edward E. Odom, Solicitor 
for the Veterans Administration, and 
other V. A. officials. 


STEPS have already been taken to keep 

the A. B. A. membership informed 
of developments. Immediately after 
the President signed the new legisla- 
tion, we placed an order for 20,000 
copies with the Superintendent of 
Documents and we later mailed a 
copy of the complete bill to every 
A. B. A. member. As soon as the 
new regulations and forms are ready, 
we shall not only send copies to the 
banks but plan to follow through with 
an over-all digest and an outline of 
loan procedures. 

Meantime, our three subcommittees, 
those dealing with personnel, banking 
service, and public relations and gen- 
eral service, and A. B. A. staff mem- 
bers have been active in organizing 
their specific parts in the program. 

A further subcommittee was sug- 
gested by A. B. A. President Rathje 
last Fall for the purpose of making a 
complete and independent study of the 
financial and economic needs of all 
returning veterans and the credit facili- 
ties available to them. This commit- 
tee has been appointed and is func- 
tioning. 

We are also giving attention to the 
apprentice on-the-job training program 
available to veterans under the educa- 
tional features of the G. I. Bill. There 
is a widespread interest among banks 
in this. When the veteran enters into 
such a training program he is entitled 
under the amendments to receive a 
subsistence fee of $65 per month if he 
is single and $90 per month if married. 

Another matter that is receiving 
attention is the suggestion for a 
secondary market for G. I. loans. The 
full committee, in co-operation with 
the Veterans Administration, will re- 
view this question, and may possibly 
present the matter to the Reconstruc- 
tion Finance Corporation. It is felt 
that an active secondary market for 
G. I. home and farm real-estate loans 
might materially encourage banks to 
make such long term loans. 

Our subcommittees are engaged in 
carrying our program forward through 
the press, radio and advertising, and 
through the continuation of direct 
contact with separation centers. One 
of the outstanding phases of our effort 
to date, we believe, was that under- 
taken to bring an explanation of the 
loan provisions of the Act to veterans 
at separation centers. On this we 
worked with the Adjutant General’s 
office, where we had the enthusiastic 
co-operation of General James A. Ulio. 
In this phase of the program, which 
was handled by Deputy Manager 
William Powers, Assistant General 
Counsel J. O. Brott and Magruder 
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STATEMENT OF CONDITION 


At the Close of Business 
December 31, 1945 





RESOURCES 

Cash and Due from Banks . .. . . . $102,957,835.01 
U. S. Government Securities, Direct and 

Fully Guaranteed. . . . . . . . . = 271,112,025.57 
Municipal and Other Securities . . . . 6,941,472.49 $381,011,333.07 
Other Bonds Pere Se ae 4,860,695.50 
Loans and Discounts . 57,051,294.94 
Federal Reserve Bank Stock . Baye 240,000.00 
Banking Houses and Equipment. . . . 1,727,964.09 
Other Real Estate Sak ae 21,524.53 
Interest Earned, not ested’ . at cane 1,060,239.95 
Other Resources . 1,761.07 
Customers’ Liability eit Lectors a 

‘ Credit and Acceptances . . .... 319,285.76 

$446,294,098.91 


LIABILITIES and CAPITAL 

















DEPOSITS ii AG tee Ark Sox ad wie $430,150,369.01 
Unearned Income . . ‘ 130,507.32 
Liability under Letters of Credit ond 
Acceptances. . 319,285.76 
Reserve for Accrued Seacanee, ‘tannin 
ONG. TOE eS. ba ae el 1,447,744.02 
OEE. 6. @ Se: 4h ae a, Rie a ae $ 3,000,000.00 
Surplus... kiya ie, Maret 5,000,000.00 
Undivided Profits Sma 8 Cae aN et ig tee 2,623,290.02 
Contingent Reserves .......- 3,622,902.78 14,246,192.80 
DIRECTORS 
LE ROY M. BACKUS GLENN CARRINGTON . W. MAXWELL 
.‘avestments President, Chairman of the Board 
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The National Bank of Commerce 
OF SEATTLE 


HEAD OFFICE CENTRAL OFFICE UNIVERSITY OFFICE 
Second Ave. and Spring St. Westlake and Olive Way East 45th and Brooklyn Ave. 


BALLARD OFFICE QUEEN ANNE OFFICE 
2205 Market Street 9 Mercer Street 





Offices at ABERDEEN, BELLINGHAM, BREMERTON, BREWSTER, CAMAS, COULEE CITY, CENTRALIA, 
ELLENSBURG, ELMA, **ILWACO, KENNEWICK, LaCONNER, LONGVIEW, MONTESANO, 
OLYMPIA, VANCOUVER, WAPATO, WATERVILLE, WENATCHEE, YAKIMA and ZILLAH 


Complete Pacific Northwest coverage through branches 
and direct correspondents 


Special Alaska Department supervised by former Alaskans 


Member Federal Deposit Insurance Corporation 
**As of January 25. 
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You print a letterhead 





You print the envelope 


You print the letter 


_p Why not print 
co the postage? 


Get rid of adhesive stamps and unsanitary 
stamp sticking—that make mailing the least-liked office 
chore. Get a postage meter... which prints postage 
directly on the envelope! Any value of postage, when 
and as needed, for any kind of mail or parcel post. 
Seals the envelope flap at the same time. Convenient, 
quick, accurate—the meter holds as much postage as 
you want to buy at any time, protects it from stamp loss 
or theft, does its own accounting ... Prints a dated 
postmark as it prints the stamp, and a free advertisement 
on the envelope... And Metered Mail skips two operations 
in the post office, gets on its way faster! 

There’s a model for every office, large or small. Call 
the nearest Pitney-Bowes office. Or write for a free 
booklet which tells all about Metered Mail. 








prney-sowes POStage Meter 


Prrney-Bowes, INc., 3192 Pacific St., Stamford, Conn. 
Originators of Metered Mail. Largest makers of postage meters 
Offices in principal cities, IN CaNaDA; Canadian Postage Meters, Ltd. 
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Wingfield, chairman of our Bank Ser- 
vice Sub-committee, we assisted in the 
instruction of counselors being trained 
for work at separation centers. This 
formal instruction was followed by 
direct contacts at separation centers 
by members of our committee. 

Our committee has urged banks to 
co-operate in-setting up one Veterans’ 
Information Center in each community 
and to co-operate ‘with the Veterans 
Administration, Selective Service, 
United States Employment Service, 
and groups such as Chambers of Com- 
merce, Red Cross Chapters, and the 
veterans, organizations. We have sug- 
gested that returning veterans be urged 
to affiliate themselves with an existing 
veterans’ organization. 

It is our hope that every bank will, 
if it has not already done so, designate 
an experienced officer, preferably a 
veteran of World War I or II, to 
counsel and advise veterans on any 
and all matters. 

We again emphasize the opportunity 
that confronts us to serve. veterans. 
We not only owe that service to them, 
but it is an opportunity for us to fulfill 
our recognized place in the country’s 
economic system. 

The veteran of World War II is a 
generation. He will be our. biggest 
customer; he will own our banks; he 
will be prominent among our bank 
presidents; he will be the President of 
our country. He has a lot to say now 
and will have more to say later. We 
will be living with him from now on. 
The way we treat him now will have 
much influence on the way he treats 
us later. 


APPENDIX 


Committee on Service fcr 
War Veterans 


Chester R. Davis, Vice-president, Chi- 
cago Title and Trust Company, Chicago, 
Illinois, CHAIRMAN. 


Personnel Sutcommittee: 


*Earl J. Failor, Vice-president, Na- 
tional Bank of Detroit, Detroit, Michigan, 
CHAIRMAN; Linton E. Allen, President, 
First National Bank, Orlando, Florida; 
Albert E. McClellan, Vice-president, First 
National Bank, Boston, Mass.; Walter W. 
Schroeder, Vice-president, National Bank 


| of Commerce, New Orleans, Louisiana; 
| David T. Scott, Assistant Cashier, First 
| National Bank, Boston, Massachusetts. 








Banking Service Subcommittee: 


B. Magruder Wingfield, Vice-president, 
National Bank of Commerce, Houston, 
Texas, CHAIRMAN; *Walter B. Allen, 
Vice-president, Continental Illinois Na- 
tional Bank & Trust Company, Chicago, 
Illinois; *David W. Fairleigh, Vice-presi- 
dent, Lincoln Bank & Trust Company, 
Louisville, Kentucky; Anthony G. Felix, 
Vice-president, The Pennsylvania Com- 
pany, Philadelphia, Pennsylvania; *H. A. 
Fischer, Vice-president, Mutual National 
Bank, Chicago, Illinois; *Carl M. Flora, 
Vice-president, First Wisconsin National 
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Bank, Milwaukee, Wisconsin; Joseph G. 
Parr, President, Trust Company of New 
Jersey, Jersey City, N. J.; Frank P. Powers, 
President, Kanabec State Bank, Mora, 
Minnesota; *W. T. Robinson, President, 
Citizens State Bank, Donnellson, Iowa; 
Earl B. Schwulst, First Vice-president, 
Bowery Savings Bank, New York, N. Y.; 
*J. N. Thomson, Vice-president, Bank of 
Centerville, Centerville, South Dakota; 
John C. Truxal, Vice-president, Lancaster 
County National Bank, Lancaster, Penn- 
sylvania. 


Public Relations and General Service 
Subcommittee: 


William H. Neal, Vice-president, Wacho- 
via Bank & Trust Company, Winston- 
Salem, North Carolina, CHAIRMAN; 
Dunlap C. Clark, President, American 
National Bank, Kalamazoo, Michigan; 
W. Laird Dean, President, Merchants Na- 
tional Bank, Topeka, Kansas; Walter H. 
Johnson, Jr., Vice-president, Marine Mid- 
land Trust Company, New York, New 
York; Robert D. Kerr, Vice-president, 
First National Bank, St. Louis, Missouri; 
H. J. Mendon, Vice-president, California 
Bank, Los Angeles, California; J. C. Per- 
sons, President, First National Bank, 
Birmingham, Alabama; *Samuel C. Waugh, 
Executive Vice-president, First Trust Com- 
pany, Lincoln, Nebraska; G. Harold 
‘Welch, Vice-president, The New Haven 
Bank, N. B. A., New Haven, Connecticut. 


Staff Members: 


J. O. Brott, Assistant General Counsel, 
American Bankers Association, Washing- 
ton, D. C.; A. G. Brown, Deputy Manager, 
American Bankers Association, New York, 
N. Y.; Carroll Gunderson, American 
Bankers Association, Chicago, Illinois; 
William Powers, Deputy Manager, Ameri- 
can Bankers Association, New York, New 
York, SECRETARY. 


*Also members of Subcommittee on Financial Needs 
of Veterans. Chairman: Walter B. Allen. 
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CHECK 
PROGRAM 


(CONTINUED FROM PAGE 24) 
mediate credit at any Federal Reserve 
Bank or branch. The routing symbol 
for use on all such items will be 000, as 
follows: 


Treasurer of U. S. 15-51 
Washington, D. C. 000 
Federal Reserve 2-30 
Bank of Chicago 000 


The plan prescribes a definite and 
uniform location on checks for all the 
information necessary to check collec- 
tion operations, the three principal 
factors in this respect being the dollar 
amount, the American Bankers Associ- 
ation transit number and the routing 
symbol. In accordance with the check 
design approved by the Bank Manage- 
















handled, hard-working records 


of long-term’ importance than 
for here-today-gone-tomorrow 
notations. But the problem of 
selecting the one best paper for 
either type of paper work need 
not be difficult. Simply evaluate 
your forms, blanks, letterheads 
and record sheets in terms of 
use and life expectancy. ‘Then 


Let the file you use 
- determine 
the PAPER you choose 


SEY EIT ET Ie TET Te 


x : 


see that those which you plan to : : 


keep are produced on a WESTON — 


Paper. Your printer or paper 
supplier will assure you that 


there is no better way to protect 


your important ‘records than to 
keep them on a WESTON cotton 
fibre content Ledger, Bond, 
Index or Machine Accounting _ 
Paper. ae 
BYRON WESTON COMPANY 
Dalton, Massachusetts 








Tam ol bh dlale 
business machine 
supplies under 


BURROUGHS 
DISCOUNT 
PURCHASE 

PLANS 





f You save 10% to 40%, dis- 

counts on some types of sup- 
plies beginning with orders for as 
little as $10 worth. 


2 It is easier to earn discounts, 
because they are hased on 
combined purchases of various 
types of supplies: for example, pur- 
chases of carbon paper help you 
earn larger discounts on ribbons, 
and vice versa. 


3 You are assured fresh supplies, 

without storage problems, be- 
cause delivery of supplies is made 
as you need them. 


Burroughs produces high quality 
roll paper and ribbons for prac- 
tically all makes of business 
machines, carbon paper for every 
need, journal paper and other sup- 
plies. For full details concerning 
prices and terms, call your local 
Burroughs office or write direct to 


Burroughs Adding Machine Company 
Detroit 32, Michigan 


Burroughs 


SUPPLIES FOR 
BUSINESS MACHINES 


BURROUGHS ADDING MACHINE COMPANY 





Printed in U. 8. America 2-46 





| gram. 
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ment Commission and our committee, 
the combined transit number and rout- 
ing symbol in fractional form should 
be placed in the upper right corner on 
all checks and drafts regardless of style. 

The routing symbol plan will also 
aid the program of check standardiza- 
tion as it has been necessary in many 
cases to redesign checks to provide 
space for the check routing symbol in 
the upper right-hand corner, and this 
is helping to eliminate many of the so- 
called “headache” checks. 

As a means of making the routing 
symbol as readable as possible it was 
suggested in outlining the program that 
banks request their printers to use 
gothic type, the face of which meas- 
ures at least 8 points vertically, or one- 
ninth of an inch from the top to the 
bottom. of the individual character. 

In all cases the routing symbol to be 
used is that of the drawee bank. Banks 
generally are familiar with this require- 
ment and in most cases city banks 
have already informed their corre- 
spondents of the routing symbol to be 
used on drafts drawn on the city banks. 
If desired, the transit number of the 
drawer bank may be used in smaller 
size, with the routing symbol omitted, 
in some position that does not inter- 
fere with the use of the drawee bank’s 
symbol in the upper corner position. 

Perhaps it should be added here 
that the program does not contemplate 
any different or additional sorts by the 
forwarding banks. The _ individual 
bank’s use or non-use of the symbol in 
the sorting operation will be a matter 
for its own determination. The pro- 
gram will aid chiefly the larger city 
banks and the Federal Reserve banks 
that are handling the great volume of 
checks for collection. The speeding up 
of the sorting operation in these banks 
will have the effect of streamlining the 
entire check collecting system. This 
will benefit all banks, large or small, 
whether their checks are presented for 
collection through Federal Reserve 
banks or correspondent banks. 


[NX carrying the program forward it 

is necessary to give attention to cor- 
poration and institutional checks, both 
those printed by the bank for its cus- 
tomers and those printed by the cus- 
tomers themselves. The large corpo- 
ration carrying a number of depository 
accounts will, of course, have separate 
routing symbols for each, just as it 
now has separate transit numbers for 
each. Many banks have requested 
that proofs of new check forms be 
submitted to them for approval by 
those customers who arrange for their 
own supplies. 

A number of large corporaLions doing 
a nationwide business and having many 


| bank connections have already come 


to realize the importance of the pro- 
They have recognized the 


benefits of faster check handling and 
have indicated their readiness to co- 
operate. They are now arranging for 
the use of routing symbols on their 
checks. A few of the increasing num- 
ber are American Telephone and Tele- 
graph and associated companies, Gen- 
eral Motors, Continental Can, Allied 
Chemical and Dye, Burroughs, Stand- 
ard Oil of New Jersey, Socony-Vacuum, 
Metropolitan Life, Equitable Life of 
New York, Fireman’s Fund Insurance, 
Mutual Life of New York, Pennsyl- 
vania Railroad, New York Central, 
Association of American Railroads, 
and State of New York Commissioner 
of Taxation and Finance. 

Progress of the program is being 
reported by the Federal Reserve banks. 
In several of them officers who have 
been assigned to this activity are 
working both with the banks and 
larger customers. 


‘THE check printers of the country 

have, of course, had a specific in- 
terest in the program from the outset, 
and it has been the policy of both the 
A.B. A. and the Federal Reserve groups 
to seek their co-operation. They are 
overcoming to a large extent the 
mechanical problems involved in plac- 
ing the routing symbols on the 
checks. 

Aiding them in this now is the lifting 
of wartime restrictions on the supply 
of materials such as the film and plates 
used by lithographers for the printing 
of checks, and the release of men from 
the armed forces to provide additional 
help. 

The banks have been advised that 
the destruction of present stocks of 
checks is not being recommended, but 
merely that the check routing symbols, 
combined with the A. B. A. transit 
numbers, be printed on new supplies 
of checks, and if practicable and con- 
venient, overprinted on existing sup- 
plies of checks. 

The chief benefits to be derived by 
all banks and their depositors from the 
check routing symbol plan will be a 
speedier handling and faster presenta- 
tion of checks, more prompt advice of 
non-payment and return of unpaid 
items. These are factors of prime 
importance to the depositor, and 
especially to the first collecting bank 
on which rests the responsibility of 
deciding when it is safe to pay against 
the checks it receives on deposit. 

Continued bank co-operation in the 
program will result in a far-reaching 
improvement in the check collecting 
system of the country, to the benefit of 
the banking system and the business 
world. The speed with which this can 
be accomplished will be determined 
largely by the effort of the individual 
bank, whether large or small, in having 
the routing symbol printed on all 
checks drawn upon it. 
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Developing more efficient mechanized routines ... providing 
more accounting information for management... saving time 
and reducing costs—these are matters on which Burroughs 
systems and installation men specialize in serving all lines of 
business. Working daily on the business machine problems 
of hundreds of organizations, they have the wide 
experience which—with the pooled experience 
and knowledge of many Burroughs specialists— 
enables them to analyze problems, develop efficient 
procedures ... and follow-through to insure maximum 
benefits. This superior counsel is another reason why 
you see Burroughs machines wherever you go. 


BURROUGHS ADDING MACHINE COMPANY . DETROIT 32, MICHIGAN 


FIGURING, ACCOUNTING AND STATISTICAL MACHINES e NATIONWIDE MAINTENANCE SERVICE e BUSINESS MACHINE SUPPLIES 


























